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INFORMATION RELATING TO FORWARD-LOOKING STATEMENTS

Certain statements included in this Form 10-K are “forward-looking statements” within the meaning of the U.S. federal securities 
laws. All statements other than historical factual information are forward-looking statements, including without limitation statements 
regarding: future financial performance, core sales, tax rates, tax provisions, cash flows, pension and benefit obligations and funding 
requirements, our liquidity position or other financial measures; our management’s plans and strategies for future operations, including 
statements relating to anticipated operating performance, cost reductions, restructuring activities, shifts in product mix, new product 
and service developments, competitive strengths or market position, acquisitions and the integration thereof, divestitures, spin-offs, 
split-offs or other distributions, strategic opportunities, securities offerings, stock repurchases, dividends and executive compensation; 
growth, declines and other trends in markets we sell into; new or modified laws, regulations, governmental policies, and accounting 
pronouncements; future regulatory approvals and the timing thereof; outstanding claims, legal proceedings, tax audits and assessments 
and other contingent liabilities; future foreign currency exchange rates and fluctuations in those rates; general economic and capital 
markets conditions; the anticipated timing of any of the foregoing; assumptions underlying any of the foregoing; and any other 
statements that address events or developments that we intend or believe will or may occur in the future. Terminology such as 
“believe,” “anticipate,” “will,” “should,” “could,” “intend,” “plan,” “expect,” “estimate,” “project,” “target,” “may,” “possible,” 
“potential,” “forecast” and “positioned” and similar references to future periods are intended to identify forward-looking statements, 
although not all forward-looking statements are accompanied by such words. Forward-looking statements are based on assumptions 
and assessments made by our management in light of their experience and perceptions of historical trends, current conditions, 
expected future developments and other factors they believe to be appropriate. Numerous factors could cause our actual results to 
differ materially from those expressed in our forward-looking statements, including but not limited to the risks and uncertainties set 
forth in Item 1A of this Form 10-K under the heading “Risk Factors.”

Forward-looking statements are not guarantees of future performance and actual results may differ materially from the results, 
developments and business decisions contemplated by our forward-looking statements. Accordingly, you should not place undue 
reliance on any such forward-looking statements. Forward-looking statements speak only as of the date of the report, document, press 
release, webcast, call, materials or other communication in which they are made. Except to the extent required by applicable law, we 
do not assume any obligation to update or revise any forward-looking statement, whether as a result of new information, future events 
and developments or otherwise.
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PART I

ITEM 1. BUSINESS

General

Vontier Corporation (“Vontier,” the “Company,” “we,” or “our”) is a global industrial technology company uniting productivity, 
automation and multi-energy technologies to meet the needs of a rapidly evolving, more connected mobility ecosystem. Leveraging 
leading market positions, decades of domain expertise and unparalleled portfolio breadth, Vontier powers the way the world moves, 
delivering smart, safe and sustainable solutions to our customers and the planet.

Vontier Corporation is a Delaware corporation that was incorporated in 2019 in connection with the separation of Vontier from 
Fortive Corporation (“Fortive”) on October 9, 2020, as an independent, publicly-traded company. In this Annual Report on Form 10-
K, the terms “Vontier” or the “Company” refer to either Vontier Corporation or to Vontier Corporation and its consolidated 
subsidiaries, as the context requires.

We are headquartered in Raleigh, North Carolina and serve three end markets, convenience retail, fleet solutions and auto repair, 
marketing our products and services to retail and commercial fueling operators, convenience store operators, car wash operators, 
electric vehicle charging network operators, fleet owners/operators and commercial vehicle repair businesses. 

Our research and development, manufacturing, sales, distribution, service and administration operations are located in approximately 
25 countries primarily across North America, Asia Pacific, Europe and Latin America.

Guided by our shared purpose to mobilize the future and create a better world, we embrace a culture of continuous improvement and 
innovation through the Vontier Business System (“VBS”). By rigorously applying our proprietary growth, lean, and leadership tools, 
we consistently enhance performance across innovation, product development, supply chain, sales, marketing and leadership. Our 
commitment to VBS drives long-term shareholder value by fueling customer satisfaction, profitability and strategic growth through 
innovation and disciplined acquisitions. Leveraging VBS, we are accelerating our Connected Mobility strategy, advancing a smart, 
interconnected mobility ecosystem across our segments. 

Segments

The Company operates through three reportable segments comprised of three operating segments. Our three operating segments, and 
businesses within, are as follows: 

• Mobility Technologies: Invenco, DRB, Teletrac Navman, ANGI and Driivz.

• Repair Solutions: Matco Tools. 

• Environmental & Fueling Solutions: Gilbarco Veeder-Root. 

Mobility Technologies

Mobility Technologies provides digitally enabled equipment and operating software solutions to drive automation, productivity and 
compliance across the mobility ecosystem. Offerings include convenience retail operating platform, point-of-sale and payment 
solutions, remote diagnostics and site-management tools, workflow automation solutions, data analytics, operating software platform 
for electric vehicle charging networks, integrated solutions for alternative fuel dispensing and IoT-based fleet telematics. Mobility 
Technologies serves major end markets with tailored solutions for customers based on their unique needs. 

Invenco serves convenience retail stores, energy retailing providers and fleet operators globally. We provide a network of connected 
solutions including devices, software, APIs and services to improve productivity, automation, compliance and safety to help our 
customers deliver better consumer experiences, increase revenue yield and generate higher margins. Our end-to-end solutions ensure 
uninterrupted operations for our customers’ site covering forecourts, stores and other on-site services including quick service 
restaurants, car washes and EV charging. We have a large installed customer base with point-of-sale and self-checkout technology, 
payment processing and workflow software, payment terminals, site automation services, media capabilities, loyalty, remote site 
management, and fuel logistics offerings. Our universally compatible, modular, composable cloud-connected solutions are designed to 
integrate seamlessly with one-another as well as third-party offerings, enabling our customers to extend and rapidly deploy new 
features across their network. We believe we are uniquely positioned to deliver end-to-end technology solutions at-scale to customers, 
enabling them to manage changing consumer preferences, labor shortages, increasing site complexity and technology investments, and 
the rising cost of compliance.

DRB provides integrated technology solutions to the car wash industry. We provide an end-to-end technology platform combining 
embedded point-of-sale, workflow and monitoring software, customer support, digital marketing and payment facilitation services. We 
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serve individual customer sites and have long-standing relationships with the majority of the top 20 car wash platforms in North 
America. We believe that DRB’s market leading integrated technology, superior reliability, high customer retention and unique 
business model position us well to capitalize on numerous paths for growth, including customer consolidation, continued shift from 
full service to express car washes, increasing adoption of workflow technology-as-a-service, shorter upgrade cycles, labor challenges 
and water efficiency programs and usage restrictions.

Teletrac Navman offers telematics hardware and software solutions to commercial and government fleet operators. We provide 
vehicle tracking devices, telematics hardware and software solutions, and end-to-end sustainable fleet management solutions. Our 
global customer base leverages our suite of solutions for data-driven insights into fleet operations, vehicle and equipment maintenance 
and asset utilization to improve fleet safety and productivity, optimize business performance and deliver on sustainability or 
decarbonization commitments. We believe that our differentiated technology and software solutions are positioned to benefit from 
increasing regulations worldwide governing driver safety, hours of service, recording and monitoring requirements and the adoption of 
alternative fuels.

ANGI provides equipment, software and services to commercial and government fleet operators as well as retail gaseous full station 
developers and operators. Our full-site integrated solutions span compressed natural gas (“CNG”), renewable natural gas (“RNG”) and 
biogas compression and dispensing. We offer scalable, modular systems, including dispensing, compression, storage, service, and 
automation solutions to support global fleet decarbonization. We believe our industry leading alternative energy fueling offerings 
strategically position us to capitalize on key market trends, including infrastructure buildout and decarbonization at scale.

Driivz serves charge point operators and fleet operators, globally. Our interoperable electric vehicle charging and energy management 
platform solutions enable customers to facilitate EV charging economically at scale, secure energy resiliency and deliver on 
sustainability or decarbonization commitments. We believe our market leading technologies position us to capitalize on key market 
trends, including the investment in and adoption of electrified fleets, alternative fueling, and infrastructure buildout.

Customers in this segment choose suppliers based on several factors, including product features, performance and functionality, the 
supplier’s geographic coverage and the other factors described under “Competition.” Sales are generally made to independent 
distributors or through our direct sales personnel.

Repair Solutions

Repair Solutions comprises the Matco Tools business, a leading manufacturer and distributor of aftermarket vehicle repair tools, 
toolboxes, automotive diagnostic equipment and software through a robust network of mobile franchisees, who purchase vehicle repair 
tools, equipment and services from us and resell primarily to professional mechanics directly. 

To complement our offering of vehicle repair tools, we have developed a suite of diagnostic tools and software to enhance repair shop 
workflow and strengthen relationships with our customers. We also generate sales from initial and recurring franchise fees as well as 
various financing programs that include installment sales to franchisees. We believe that Matco Tools’ integrated workflow and 
diagnostic solutions are well positioned to capitalize on the increasing complexity of vehicles as advanced driver-assistance systems 
and other vehicle automation systems become prevalent.

Customers in this segment choose suppliers based on several factors, including relevant innovative features, convenience and the other 
factors described under “Competition.”

Environmental & Fueling Solutions

Environmental & Fueling Solutions is a leading manufacturer and provider of solutions to improve safety, environmental compliance 
and fueling efficiency globally. Through brands including Gilbarco Veeder-Root and Veeder-Root, we serve independent and 
company owned retail and commercial fueling operators with industry-leading environmental monitoring and leak detection systems, 
forecourt controllers, vapor recovery equipment and fuel dispenser systems for petroleum. Our large installed base of products 
provides a recurring revenue stream for aftermarket parts and service offerings. We believe our substantial scale and sophisticated 
technology offerings strategically position us to capitalize on key market trends, including fueling site consolidation and complexity, 
increasing regulatory requirements and global regulations, and aging infrastructure.  

Customers in this segment choose suppliers based on several factors, including product features, performance and functionality, the 
supplier’s geographic coverage and the other factors described under “Competition.” Sales are generally made to independent 
distributors or through our direct sales personnel. 
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Research and Development

We conduct research and development activities for the purpose of developing new products, enhancing the functionality, 
effectiveness, ease of use and reliability of our existing products and expanding the applications for which uses of our products are 
appropriate. 

Materials

Our manufacturing operations employ a wide variety of raw materials, including electronic components, steel, plastics and other 
resins, cast iron, aluminum and copper. Prices of oil and gas affect our costs for freight and utilities. We purchase raw materials from a 
large number of independent sources around the world. No single supplier is material, although for some components that require 
particular specifications or qualifications, there may be a single supplier or a limited number of suppliers that can readily provide such 
components. We utilize a number of techniques to address potential disruption in and other risks relating to our supply chain, 
including in certain cases the use of safety stock, alternative materials and qualification of multiple supply sources.

In 2025, the U.S. government announced the imposition of various tariffs including additional country-specific tariffs on all imports 
into the United States. In response, certain countries announced reciprocal tariffs on imports from the U.S. We have actively managed 
our tariff exposure by optimizing our supply chain, including reducing our exposure to certain high tariff countries. For a further 
discussion of risks related to the materials and components required for our operations, please refer to “Item 1A. Risk Factors.”

Intellectual Property

We own numerous patents, trademarks, copyrights and trade secrets and licenses to intellectual property owned by others. Although in 
aggregate our intellectual property is important to our operations, we do not consider any single patent, trademark, copyright, trade 
secret or license to be of material importance to any operating segment or to the business as a whole. From time to time, we engage in 
litigation to protect our intellectual property rights. For a discussion of risks related to our intellectual property, please refer to “Item 
1A. Risk Factors.”

Competition 

We believe that we are a leader in many of our served markets. Although our businesses generally operate in highly competitive 
markets, our competitive position cannot be determined accurately since none of our competitors offer all of the same product and 
service lines or serve all of the same markets as we do. Because of the range of the products and services we sell and the variety of 
markets we serve, we encounter a wide variety of competitors, including well-established regional competitors, competitors who are 
more specialized than we are in particular markets, as well as larger companies or divisions of larger companies with substantial sales, 
marketing, research, and financial capabilities. We face increased competition in a number of our served markets as a result of the 
entry of competitors based in low-cost manufacturing locations and increasing consolidation in particular markets. The number of 
competitors varies by product and service line. Our management believes that we have a market leadership position in most of the 
markets we serve. Key competitive factors vary among our products and service lines but include the specific factors noted above with 
respect to each particular product or solution, and typically also include price, quality, performance, delivery speed, applications 
expertise, distribution channel access, service and support, technology and innovation, breadth of product, service and software 
offerings and brand name recognition. For a discussion of risks related to competition, please refer to “Item 1A. Risk Factors.”

Seasonal Nature of Business

General economic conditions impact our business and financial results, and certain of our businesses experience seasonal and other 
trends related to the industries and end markets that they serve. For example, capital equipment sales are often stronger in the fourth 
calendar quarter. However, as a whole, we are not subject to material seasonality.

Working Capital

We maintain an adequate level of working capital to support our business needs. There are no unusual industry practices or 
requirements relating to working capital items. In addition, our sales and payment terms are generally similar to those of our 
competitors.

Backlog

Backlog includes unfilled orders that are expected to be fulfilled in the next 12 months and the annual contract value of long-term 
contracts, including our software as a service (“SaaS”) product offerings. Backlog as of December 31, 2025 and 2024 was $615.7 
million and $702.4 million, respectively. We expect that a majority of the unfilled orders as of December 31, 2025 will be delivered to 
customers within the first half of 2026. Given the relatively short delivery periods that are characteristic of most of our products, we 
believe that our backlog is indicative of short-term sales performance but not necessarily a reliable indicator of medium or long-term 
sales performance.
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Human Capital Resources 

The Company’s key human capital management objectives are to attract, motivate, retain and develop the highest quality talent, united 
by VBS and a common culture in pursuit of continuous improvement. To support these objectives, the Company’s human resources 
programs are designed to develop talent to prepare them for critical roles and leadership positions for the future; reward and support 
employees through competitive pay, comprehensive benefit and perquisite programs; enhance the Company’s culture through efforts 
aimed at making the workplace more engaging and inclusive; acquire talent and facilitate internal talent mobility to create a high-
performing workforce and innovative culture; and invest in technology, tools, and resources to enable employees at work. We seek to 
continue to attract, develop and retain world-class leaders and employees globally and to drive their engagement with our customer-
centric approach.

As of December 31, 2025, we employed approximately 7,800 persons, of whom approximately 3,300 were employed in the United 
States and approximately 4,500 were employed outside of the United States. Of our U.S. employees, approximately 750 were hourly-
rated, unionized employees. Outside the United States, we have government-mandated collective bargaining arrangements and union 
contracts in certain countries, particularly in Europe where certain of our employees are represented by unions and/or works councils. 
The Company believes that its relationship with employees is good.

Some examples of key programs and initiatives that are focused to attract, motivate, develop and retain our workforce include:

• Health, wellness and family resources. Our benefit offerings are designed to meet the varied and evolving needs of our 
workforce across businesses and geographies.

• Talent Development and Inclusion. At Vontier, we are dedicated to cultivating a dynamic learning and growth culture, 
representing Skills-Based Talent Development and Inclusion, that fosters growth throughout our organization. To continue 
enhancing our workplace culture, in 2025, we launched an enterprise-wide mentorship initiative aimed at building employee 
capability, expanding talent networks and driving a culture of learning, with over 400 employees engaging in the program. 
Furthermore, we launched two new foundational leadership programs, available to people leaders at all levels within Vontier 
to drive leadership capability and equip leaders to drive a culture of development and inclusion. Additionally, our Executive 
Sponsorship Program continued to provide guidance and support to emerging leaders, helping them navigate their career 
paths and achieve their professional aspirations. 

Our dedication to development and inclusion is further exemplified by the approximately 3,000 attendees at our monthly 
learning events. We actively support nine Employee Resource Groups (ERGs). These ERGs emphasize community and 
wellness, and in 2025, they have been instrumental in fostering a culture of belonging by providing multicultural learning 
opportunities that enrich our collective experience.

The Company was named to Newsweek’s One of America’s Greenest Companies 2026 and Most Responsible Companies 
2026 as well as TIME’s World’s Most Sustainable Companies 2025 lists.

• Community and Social Impact. We are committed to supporting the communities in which we live and work. One primary 
way we do this is through our employee connection program – Vontier Cares. In 2025, our teams across the globe continued 
to support their local communities by participating in a Day of Caring event, from cleaning up parks, to providing aid to those 
in need, to supporting local organizations that work with children and the elderly. Our Vontier Cares volunteers have made a 
significant impact in their communities throughout the year and around the globe.

• Safety. The Company is proud to be recognized as best in class within our industry sector for safety excellence, earning the 
British Safety Council’s International Safety Award 2025 with Distinction. This accolade reflects our unwavering 
commitment to creating a workplace where health and wellbeing are prioritized at every level. Our comprehensive safety 
programs go beyond compliance, fostering a proactive culture through proven risk control practices, active employee 
engagement, and continuous improvement. We conduct regular evaluations to ensure effectiveness and adaptability, 
supported by ISO 45001 certified management systems. In addition, we track progress using performance indicators focused 
on prevention and resilience, enabling us to maintain world class safety standards across all operations.

Government Contracts

Although the substantial majority of our revenue in 2025 was from customers other than governmental entities, we have agreements 
relating to the sale of products to government entities. As a result, we are subject to various statutes and regulations that apply to 
companies doing business with governments and government-owned entities. For a discussion of risks related to government 
contracting requirements, please refer to “Item 1A. Risk Factors.”
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Regulatory Matters 

We face extensive government regulation both within and outside the United States relating to the development, manufacture, 
marketing, sale and distribution of our products, software and services. The following sections describe certain significant regulations 
that we are subject to. These are not the only regulations that our businesses must comply with. For a description of the risks related to 
the regulations that our businesses are subject to, please refer to “Item 1A. Risk Factors.”

Environmental Laws and Regulations

Our operations and properties are subject to laws and regulations relating to environmental protection, including those governing air 
emissions, water discharges and waste management, and workplace health and safety. For a discussion of the environmental laws and 
regulations that our operations, products and services are subject to and other environmental contingencies, please refer to Note 17. 
Litigation and Contingencies to the Consolidated Financial Statements included in this Annual Report. For a discussion of risks related 
to compliance with environmental and health and safety laws and risks related to past or future releases of, or exposures to, hazardous 
substances, please refer to “Item 1A. Risk Factors.”

Export/Import Compliance

We are required to comply with various U.S. export/import control and economic sanctions laws, such as:

• the Export Administration Regulations administered by the U.S. Department of Commerce, Bureau of Industry and Security, 
which, among other things, impose licensing requirements on the export, in-country transfer and re-export of certain dual-use 
goods, technology and software (which are items that have both commercial and military or proliferation applications);

• the regulations administered by the U.S. Department of Treasury, Office of Foreign Assets Control, which implement 
economic sanctions imposed against designated countries, governments and persons based on U.S. foreign policy and 
national security considerations; and

• the import regulations administered by the U.S. Customs and Border Protection.

Other nations’ governments have implemented similar export/import control and economic sanction regulations, which may affect our 
operations or transactions subject to their jurisdictions. For a discussion of risks related to export/import control and economic 
sanctions laws, please refer to “Item 1A. Risk Factors.”

International Operations

Our products and services are available in markets worldwide, and our principal markets outside the United States are in Europe and 
Asia Pacific. This geographic diversity allows us to draw on the skills of a worldwide workforce, provides greater stability to our 
operations, allows us to drive economies of scale, provides revenue streams that may help offset economic trends that are specific to 
individual economies and offers us an opportunity to access new markets for products. 

The manner in which our products and services are sold outside the United States differs by business and by region. Most of our sales 
in non-U.S. markets are made by our subsidiaries located outside the United States, though we also sell directly from the United States 
into non-U.S. markets through sales to various representatives and distributors and, in some cases, directly. In countries with low sales 
volumes, we generally sell to representatives and distributors.

Our business in Russia, Ukraine and Israel was not material to our results. We did not have any sales in Russia during the year ended 
December 31, 2025. Sales in Ukraine and Israel accounted for approximately 80 basis points of our total sales for the year ended 
December 31, 2025. 

Available Information

We maintain an internet website at www.vontier.com on which we make available free of charge our annual reports on Form 10-K, 
quarterly reports on Form 10-Q and current reports on Form 8-K and amendments to those reports, filed or furnished pursuant to 
Section 13(a) or 15(d) of the Exchange Act, as soon as reasonably practicable after filing such material with, or furnishing such 
material to, the SEC. Our internet site and the information contained on or connected to that site are not incorporated by reference into 
this Form 10-K. The SEC also maintains a website at www.sec.gov that contains reports, proxy statements and other information 
regarding issuers that file electronically with the SEC, including Vontier.
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ITEM 1A. RISK FACTORS

You should carefully consider the risks and uncertainties described below, together with the information included elsewhere in this 
Annual Report on Form 10-K and other documents we file with the SEC. The risks and uncertainties described below are those that 
we have identified as material, but are not the only risks and uncertainties facing us. Our business may also be affected by a number 
of additional risks and uncertainties not currently known to us or that we currently believe are immaterial, any of which could, 
directly or indirectly, impair our business, including our results of operations, liquidity and financial condition.

Risks Related to Our Business and Industry

If we cannot adjust our manufacturing capacity, supply chain management or the purchases required for our manufacturing 
activities to reflect changes in market conditions, customer demand and supply chain or transportation disruptions, our 
profitability may suffer. In addition, our reliance upon sole or limited sources of supply for certain materials, components and 
services has in the past, and could in the future, cause production interruptions, delays and inefficiencies.

We purchase materials, components and equipment from third parties for use in our manufacturing operations. Our income has in the 
past and could in the future be adversely impacted if we are unable to adjust our manufacturing capacity, purchases required for our 
manufacturing activities and supply chain management to reflect any supply chain disruptions or changes in customer demand and 
market fluctuations, including those caused by a pandemic, natural disaster or other catastrophe, increases in demand outpacing supply 
chain capabilities, labor shortages, changes in governmental regulations and policies, seasonality or cyclicality. During a market 
upturn or supply chain disruption, suppliers may extend lead times, limit supplies or increase prices. If we cannot purchase sufficient 
materials at competitive prices and quality and on a timely enough basis to meet demand, we may not be able to satisfy market 
demand, product shipments may be delayed, our costs may increase or we may breach our contractual commitments and incur 
liabilities. Conversely, in order to secure supplies for the production of products, we sometimes enter into noncancelable purchase 
commitments with vendors, which could impact our ability to adjust our inventory or reduce our costs to reflect declining market 
demands. If demand for our products is less than we expect, we may experience additional excess and obsolete inventories and be 
forced to incur additional charges and our profitability may suffer.

In addition, some of our businesses purchase certain requirements from sole or limited source suppliers for reasons such as quality 
assurance, contractual commitment, cost effectiveness, availability or uniqueness of design. If these or other suppliers encounter 
financial, operating or other difficulties or if our relationship with them changes, we might not be able to quickly establish or qualify 
replacement sources of supply. The supply chains for our businesses have in the past, and could in the future, be disrupted by supplier 
capacity constraints, cybersecurity issues, bankruptcy or exiting of the business for other reasons, decreased availability of key raw 
materials or commodities and external events such as natural disasters, pandemic health issues, war, terrorist actions, governmental 
actions and legislative or regulatory changes. Any of these factors could result in production interruptions, delays, extended lead times 
and inefficiencies.

Because we cannot always immediately adapt our production capacity and related cost structures to changing market conditions, our 
manufacturing capacity may at times exceed or fall short of our production requirements. Any or all of these problems have in the 
past, and could in the future, result in the loss of customers, provide an opportunity for competing products to gain market acceptance 
and otherwise adversely affect our profitability.

Our growth depends in part on the timely development and commercialization, and customer acceptance, of new and enhanced 
products and services based on technological innovation.

We generally sell our products and services in an industry that is characterized by rapid technological changes, frequent new product 
introductions and changing industry standards. If we do not develop innovative new and enhanced products and services on a timely 
basis, our offerings will become obsolete over time and our competitive position and financial statements will suffer. Our success 
depends on several factors, including our ability to correctly identify customer needs and preferences, and predict future needs and 
preferences, including from new developments and innovation related to, among other things, electric vehicles and autonomous 
vehicles.

In particular, the transportation industry has experienced an incremental increase in the development, adoption and use of alternative 
power systems, including compressed natural gas, hydrogen, fuel cells, plug-in hybrids, and electric cars. Although the current 
adoption rate of alternative power systems in the transportation industry is not anticipated to materially reduce the internal combustion 
based global car parc in the near future, continued increase in the adoption of alternative power systems over an extended number of 
years may alter the nature of the global car parc in such a manner as to reduce the demand for petroleum fuel and, correspondingly, 
demand for our retail and commercial petroleum products, including our fuel dispenser systems, petroleum monitoring systems, and 
electronic payment technologies for retail petroleum stations. In addition, technological advances in alternative power systems may 
reduce the frequency of required maintenance for vehicles, resulting in lower demand for our vehicle repair tools.
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Furthermore, if we fail to accurately predict future customer needs and preferences or fail to produce viable technologies, we may 
invest heavily in research and development of products and services that do not lead to significant sales, which would adversely affect 
our profitability. Even if we successfully innovate and develop new and enhanced products and services, we may incur substantial 
costs in doing so, and our profitability may suffer.

Changes in our software and subscription businesses may adversely impact our business, financial condition and results of 
operations.

An increasing portion of our revenue is generated through software maintenance and subscription revenue, which includes SaaS and 
new subscription services for integrated solutions. Our customers have no obligation to renew their agreements for our software 
maintenance or subscription services after the expiration of their initial contract period, which typically ranges from three to five 
years.

Our customer acquisition and renewal rates have in the past, and may in the future, decline or fluctuate as a result of a number of 
factors, including overall economic conditions, the health of their businesses, competitive offerings, and customer dissatisfaction with 
our services. If customers do not renew their contracts for our products, our maintenance and subscription revenue will decline, and 
our financial results will suffer.

The indemnification provisions of acquisition agreements by which we have acquired companies may not fully protect us and as a 
result we may face unexpected liabilities.

Certain of the acquisition agreements by which we have acquired companies require the former owners to indemnify us against certain 
liabilities related to the operation of the acquired company before we acquired it. In most of these agreements, however, the liability of 
the former owners is limited and certain former owners may be unable to meet their indemnification responsibilities. We cannot assure 
you that these indemnification provisions will protect us fully or at all, and as a result we may face unexpected liabilities that 
adversely affect our financial statements. We may also become subject to lawsuits as a result of past or further acquisitions.

Our restructuring actions could have long-term adverse effects on our business.

In recent years, we have implemented restructuring activities across our businesses to adjust our cost structure, and we may engage in 
similar restructuring activities in the future. These restructuring activities and our regular ongoing cost reduction activities (including 
in connection with the integration of acquired businesses) reduce our available talent, assets and other resources and have in the past, 
and could in the future, slow improvements in our products and services, adversely affect our ability to respond to customers and limit 
our ability to increase production quickly if demand for our products increases. In addition, delays in implementing planned 
restructuring activities or other productivity improvements, unexpected costs or failure to meet targeted improvements may diminish 
the operational or financial benefits we realize from such actions. Any of the circumstances described above could adversely impact 
our business and financial statements.

As of December 31, 2025, we have outstanding indebtedness of approximately $2.1 billion and the ability to incur an additional 
$750.0 million of indebtedness under the Revolving Credit Facility and in the future we may incur additional indebtedness. This 
indebtedness could adversely affect our businesses and our ability to meet our obligations and pay dividends.

As of December 31, 2025, we have outstanding indebtedness of approximately $2.1 billion, and have the ability to incur an additional 
$750.0 million of indebtedness under the Revolving Credit Facility. See the section entitled “Liquidity and Capital Resources.” This 
debt could have important, adverse consequences to us and our investors, including:

• requiring a substantial portion of our cash flow from operations be used to make interest payments;

• making it more difficult to satisfy other obligations;

• increasing the risk of a future credit ratings downgrade of our debt, which could increase future debt costs and limit the future 
availability of debt financing;

• increasing our vulnerability to general adverse economic and industry conditions;

• reducing the cash flow available to fund capital expenditures and other corporate purposes and to grow our businesses;

• limiting our flexibility in planning for, or reacting to, changes in our businesses and industries; and

• limiting our ability to borrow additional funds as needed or take advantage of business opportunities as they arise, pay cash 
dividends or repurchase shares of our common stock.
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The instruments governing the debt financing contain restrictive covenants that will limit our ability to engage in activities that may be 
in our long-term interest. If we breach any of these restrictions and cannot obtain a waiver from the lenders on favorable terms, subject 
to applicable cure periods, the outstanding indebtedness (and any other indebtedness with cross-default provisions) could be declared 
immediately due and payable, which would adversely affect our liquidity and financial statements. In addition, any failure to obtain 
and maintain credit ratings from independent rating agencies would adversely affect our cost of funds and could adversely affect our 
liquidity and access to the capital markets. If we add new debt, the risks described above could increase. For additional information 
regarding the debt financing, please refer to the section entitled “Liquidity and Capital Resources.”

The risks described above will increase with the amount of indebtedness we incur, and in the future we may incur significant 
indebtedness in addition to the indebtedness described above. In addition, our actual cash requirements in the future may be greater 
than expected. Our cash flow from operations may not be sufficient to service our outstanding debt or to repay the outstanding debt as 
it becomes due, and we may not be able to borrow money, sell assets or otherwise raise funds on acceptable terms, or at all, to service 
or refinance our debt.

We may not be able to generate sufficient cash to service all of our indebtedness and may be forced to take other actions to satisfy 
our obligations under our indebtedness, which may not be successful.

Our ability to make scheduled payments on or refinance our debt obligations depends on our financial condition and operating 
performance, which are subject to prevailing economic and competitive conditions and to certain financial, business, legislative, 
regulatory and other factors beyond our control. We may be unable to maintain a level of cash flows from operating activities 
sufficient to permit us to pay the principal and interest on our indebtedness.

If our cash flows and capital resources are insufficient to fund our debt service obligations, we could face substantial liquidity 
problems and could be forced to reduce or delay investments and capital expenditures, or to dispose of material assets or operations, 
alter our dividend policy, seek additional debt or equity capital or restructure or refinance our indebtedness. We may not be able to 
effect any such alternative measures on commercially reasonable terms or at all and, even if successful, those alternative actions may 
not allow us to meet our scheduled debt service obligations. The instruments that will govern our indebtedness may restrict our ability 
to dispose of assets and may restrict the use of proceeds from those dispositions. We may not be able to consummate those 
dispositions or to obtain proceeds in an amount sufficient to meet any debt service obligations when due.

In addition, we conduct our operations through our subsidiaries. Accordingly, repayment of our indebtedness will depend on the 
generation of cash flow by our subsidiaries, including certain international subsidiaries, and their ability to make such cash available to 
us, by dividend, debt repayment or otherwise. Our subsidiaries may not have any obligation to pay amounts due on our indebtedness 
or to make funds available for that purpose. Our subsidiaries may not be able to, or may not be permitted to, make adequate 
distributions to enable us to make payments in respect of our indebtedness. Each subsidiary is a distinct legal entity and, under certain 
circumstances, legal, tax and contractual restrictions may limit our ability to obtain cash from our subsidiaries. In the event that we do 
not receive distributions from our subsidiaries, we may be unable to make required principal and interest payments on our 
indebtedness.

Our inability to generate sufficient cash flows to satisfy our debt obligations, or to refinance our indebtedness on commercially 
reasonable terms or at all, may materially adversely affect our business, financial condition and results of operations and our ability to 
satisfy our obligations under our indebtedness or pay dividends on our common stock.

Any inability to consummate acquisitions at our historical rates and at appropriate prices, and to make appropriate investments 
that support our long-term strategy, could negatively impact our growth rate and stock price.

Our ability to grow sales, earnings and cash flow at or above our historical rates depends in part upon our ability to identify and 
successfully acquire and integrate businesses at appropriate prices and realize anticipated synergies, and to make appropriate 
investments that support our long-term strategy. We may not be able to consummate acquisitions at rates similar to the past, which 
could adversely impact our growth rate and our stock price. Promising acquisitions and investments are difficult to identify and 
complete for a number of reasons, including high valuations, competition among prospective buyers, the availability of affordable 
funding in the capital markets and the need to satisfy applicable closing conditions and obtain applicable antitrust and other regulatory 
approvals on acceptable terms. In addition, competition for acquisitions and investments may result in higher purchase prices. Changes 
in accounting or regulatory requirements or instability in the credit markets could also adversely impact our ability to consummate 
acquisitions and investments.

Our acquisition of businesses, investments, joint ventures and other strategic relationships could negatively impact our financial 
statements.

As part of our business strategy, we acquire businesses, make investments and enter into joint ventures and other strategic 
relationships in the ordinary course, some of which may be material. These acquisitions, investments, joint ventures and strategic 
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relationships involve a number of financial, accounting, managerial, operational, legal, compliance and other risks and challenges, 
including the following, any of which could adversely affect our business and our financial statements:

• any business, technology, service or product that we acquire or invest in could under-perform relative to our expectations and 
the price that we paid for it, or not perform in accordance with our anticipated timetable, or we could fail to operate any such 
business profitably;

• we may incur or assume significant debt in connection with our acquisitions, investments, joint ventures or strategic 
relationships, which could also cause a deterioration of our credit ratings, result in increased borrowing costs and interest 
expense and diminish our future access to the capital markets;

• acquisitions, investments, joint ventures or strategic relationships could cause our financial results to differ from our own or 
the investment community’s expectations in any given period, or over the long-term;

• pre-closing and post-closing earnings charges could adversely impact operating results in any given period, and the impact 
may be substantially different from period to period;

• acquisitions, investments, joint ventures or strategic relationships could create demands on our management, operational 
resources and financial and internal control systems that we are unable to effectively address;

• we may be unable to achieve cost savings or other synergies anticipated in connection with an acquisition, investment, joint 
venture or strategic relationship;

• we may assume unknown liabilities, known contingent liabilities that become realized, known liabilities that prove greater 
than anticipated, internal control deficiencies or exposure to regulatory sanctions resulting from the acquired company’s or 
investee’s activities. The realization of any of these liabilities or deficiencies may increase our expenses, adversely affect our 
financial position or cause us to fail to meet our public financial reporting obligations;

• in connection with acquisitions and joint ventures, we may enter into post-closing financial arrangements such as purchase 
price adjustments, earn-out obligations and indemnification obligations, which may have unpredictable financial results;

• in connection with acquisitions and investments, we have in the past recorded and may in the future record significant 
goodwill and other intangible assets on our balance sheet. If we are not able to realize the value of these assets, we may be 
required to incur impairment charges; and

• we may have interests that diverge from those of our joint venture partners or other strategic partners and we may not be able 
to direct the management and operations of the joint venture or other strategic relationship in the manner we believe is most 
appropriate, exposing us to additional risk.

Divestitures or other dispositions could negatively impact our business, and contingent liabilities from businesses that we or our 
predecessors have sold could adversely affect our financial statements.

We continually assess the strategic fit of our existing businesses and may divest, spin-off, split-off or otherwise dispose of businesses 
that are deemed not to fit with our strategic plan or are not achieving the desired return on investment. For example, during January 
2024, we divested our Coats business in an all-cash transaction. These transactions pose risks and challenges that could negatively 
impact our business and financial statements. For example, when we decide to sell or otherwise dispose of a business or assets, we 
may be unable to do so on satisfactory terms within our anticipated timeframe or at all, and even after reaching a definitive agreement 
to sell or dispose a business the sale is typically subject to satisfaction of pre-closing conditions which may not become satisfied. In 
addition, divestitures or other dispositions may dilute our earnings per share, have other adverse tax, financial and accounting impacts 
and distract management, and disputes may arise with buyers. In addition, we have retained responsibility for and/or have agreed to 
indemnify buyers against some known and unknown contingent liabilities related to certain businesses or assets we or our 
predecessors have sold or disposed. The resolution of these contingencies has not had a material effect on our financial statements, but 
we cannot be certain that this favorable pattern will continue.

Conditions in the global economy, the particular markets we serve and the financial markets may adversely affect our business and 
financial statements.

Our business is sensitive to general economic conditions. Slower global economic growth, actual or anticipated default on sovereign 
debt, changes in global trade policies, volatility in the currency and credit markets, high levels of unemployment or underemployment, 
inflation or deflation, supply interruptions, reduced levels of capital expenditures, changes in government fiscal and monetary policies, 
government deficit reduction and budget negotiation dynamics, sequestration, other austerity measures, political and social instability, 
natural disasters, terrorist attacks, and other challenges that affect the global economy adversely affect us and our distributors, 
customers and suppliers, including having the effect of:
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• reducing demand for our products, software and services, limiting the financing available to our customers and suppliers, 
increasing order cancellations and resulting in longer sales cycles and slower adoption of new technologies;

• increasing the difficulty in collecting accounts receivable and the risk of excess and obsolete inventories;

• increasing price competition in our served markets;

• supply interruptions, which could disrupt our ability to produce our products;

• increasing the risk of impairment of goodwill and other long-lived assets, and the risk that we may not be able to fully 
recover the value of other assets such as real estate and tax assets;

• increasing the risk that counterparties to our contractual arrangements will become insolvent or otherwise unable to fulfill 
their contractual obligations which, in addition to increasing the risks identified above, could result in preference actions 
against us; and

• increasing the risk of credit defaults under the extensions of credit that we provide in our Repair Solutions segment.

In addition, adverse general economic conditions may lead to instability in U.S. and global capital and credit markets, including 
market disruptions, limited liquidity and interest rate volatility. If we are exposed to significant fluctuations in interest rates on our 
debt obligations or are unable to access capital and credit markets on terms that are acceptable to us or our lenders are unable to 
provide financing in accordance with their contractual obligations, we may not be able to make certain investments or acquisitions or 
fully execute our business plans and strategies. Furthermore, our suppliers and customers are also dependent upon the capital and 
credit markets. Limitations on the ability of customers, suppliers or financial counterparties to access credit at interest rates and on 
terms that are acceptable to them could lead to insolvencies of key suppliers and customers, limit or prevent customers from obtaining 
credit to finance purchases of our products and services which could decrease our revenue and cause delays in the delivery of key 
products from suppliers which could lengthen our supply cycle and decrease our revenue.

If growth in the global economy or in any of the markets we serve slows for a significant period, if there is significant deterioration in 
the global economy or such markets, if there is instability in global capital and credit markets, or if improvements in the global 
economy do not benefit the markets we serve, our business and financial statements could be adversely affected.

Changes in U.S. trade policy, including changes to existing trade agreements and any resulting changes in international trade 
relations, may have a material adverse effect on us.

In 2025, the U.S. government announced the imposition of various tariffs including additional country-specific tariffs on all imports 
into the U.S. In response, certain countries announced reciprocal tariffs on imports from the U.S. While the U.S. has reached trade 
agreements with certain countries, tariffs on imports from other countries and other reciprocal tariffs either remain in effect or have 
been temporarily paused, and as such, significant uncertainty around future tariff policies remains. The U.S. may continue to alter its 
approach to international trade, which may impact existing bilateral or multi-lateral trade agreements and treaties with foreign 
countries. Changes in U.S. trade policy have created ongoing turmoil in international trade relations, and it is unclear what future 
actions governments will or will not take with respect to tariffs or other international trade agreements and policies. We have actively 
managed our tariff exposure and continue to diversify our supply chain to reduce our exposure to tariffs on imports into the United 
States, particularly from high-tariff countries. Ongoing or new trade wars or other governmental action related to tariffs or 
international trade agreements or policies or our ability to effectively mitigate the financial impact of tariffs could reduce demand for 
our products and services, increase our costs, reduce our profitability, adversely impact our supply chain or otherwise have a material 
adverse effect on our business and financial statements.

Adverse changes in our relationships with, or the financial condition, performance, purchasing patterns or inventory levels of, key 
distributors and other channel partners could adversely affect our financial statements.

Certain of our businesses sell a significant amount of their products to key distributors and other channel partners that have valuable 
relationships with customers and end-users. Some of these distributors and other partners also sell our competitors’ products or 
compete with us directly, and if they favor competing products for any reason, they may fail to market our products effectively. 
Adverse changes in our relationships with these distributors and other partners, or adverse developments in their financial condition, 
performance or purchasing patterns, could adversely affect our financial statements. The levels of inventory maintained by our 
distributors and other channel partners, and changes in those levels, can also significantly impact our results of operations in any given 
period. In addition, the consolidation of distributors and customers in certain of our served industries could adversely affect our 
financial statements.
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Our financial results are subject to fluctuations in the cost and availability of commodities that we use in our operations.

As further discussed in the section entitled “Business—Materials,” our manufacturing and other operations employ a wide variety of 
components, raw materials and other commodities. Prices for and availability of these components, raw materials and other 
commodities have fluctuated significantly in the past. Any sustained interruption in the supply of these items has in the past, and could 
in the future, adversely affect our business. In addition, due to the highly competitive nature of the industries that we serve, the cost-
containment efforts of our customers and the terms of certain contracts we are party to, if commodity prices rise, we may be unable to 
pass along cost increases through higher prices to our customers. If we are unable to fully recover higher commodity costs through 
price increases or offset these increases through cost reductions, or if there is a time delay between the increase in costs and our ability 
to recover or offset these costs, we could experience lower margins and profitability and our financial statements could be adversely 
affected.

Defects, tampering, unanticipated use or inadequate disclosure with respect to our products or services (including software), or 
allegations thereof, could adversely affect our business, reputation and financial statements.

Manufacturing or design defects impacting safety, cybersecurity or quality issues (or the perception of such issues) for our products 
and services can lead to personal injury, death, property damage, data loss or other damages. These events could lead to recalls or 
safety or other public alerts, result in product or service downtime or the temporary or permanent removal of a product or service from 
the market and result in product liability or similar claims being brought against us. Recalls, downtime, removals and product liability 
and similar claims (regardless of their validity or ultimate outcome) can result in significant costs, as well as negative publicity and 
damage to our reputation that could reduce demand for our products and services.

Our growth could suffer if the markets into which we sell our products and services decline, do not grow as anticipated or 
experience cyclicality.

Many of our businesses operate in industries that are intensely competitive and have been subject to consolidation. Because of the 
range of the products and services we sell and the variety of markets we serve, we encounter a wide variety of competitors. See 
“Business—Competition.” In order to compete effectively, we must retain longstanding relationships with major customers and 
continue to grow our business by establishing relationships with new customers, continually developing new or enhanced products and 
services to maintain and expand our brand recognition and leadership position in various product and service categories and 
penetrating new markets, including high-growth markets. Our failure to compete effectively and/or pricing pressures resulting from 
competition may adversely impact our financial statements, and our expansion into new markets may result in greater-than-expected 
risks, liabilities and expenses.

Our reputation, ability to do business and financial statements may be impaired by improper conduct by any of our employees, 
agents or business partners.

We cannot provide assurance that our internal controls and compliance systems will always protect us from acts committed by 
employees, agents or business partners of ours (or of businesses we acquire or partner with) that would violate U.S. and/or non-U.S. 
laws, including the laws governing payments to government officials, bribery, fraud, kickbacks and false claims, pricing, sales and 
marketing practices, conflicts of interest, competition, employment practices and workplace behavior, export and import compliance, 
economic and trade sanctions, money laundering and data privacy. In particular, the U.S. Foreign Corrupt Practices Act, the U.K. 
Bribery Act and similar anti-bribery laws in other jurisdictions generally prohibit companies and their intermediaries from making 
improper payments to government officials for the purpose of obtaining or retaining business, and we operate in many parts of the 
world that have experienced governmental corruption to some degree. Any such improper actions or allegations of such acts could 
damage our reputation and subject us to civil or criminal investigations in the United States and in other jurisdictions and related 
stockholder lawsuits, could lead to substantial civil and criminal, monetary and non-monetary penalties and could cause us to incur 
significant legal and investigatory fees. In addition, the government may seek to hold us liable for violations committed by companies 
we invest in or acquire. We rely on our suppliers to adhere to our supplier standards of conduct. Material violations of such standards 
of conduct could occur that could have a material effect on our financial statements.

If we do not or cannot adequately protect our intellectual property, or if third parties infringe our intellectual property rights, we 
may suffer competitive injury or expend significant resources enforcing our rights.

We own numerous patents, trademarks, copyrights, trade secrets and other intellectual property and licenses to intellectual property 
owned by others, which in aggregate are important to our business. The intellectual property rights that we obtain, however, may not 
be sufficiently broad or otherwise may not provide us a significant competitive advantage, and patents may not be issued for pending 
or future patent applications owned by or licensed to us. In addition, the steps that we and our licensors have taken to maintain and 
protect our intellectual property may not prevent it from being challenged, invalidated, circumvented, designed-around or becoming 
subject to compulsory licensing, particularly in countries where intellectual property rights are not highly developed or protected. In 
some circumstances, enforcement may not be available to us because an infringer has a dominant intellectual property position or for 
other business reasons, or countries may require compulsory licensing of our intellectual property. We also rely on nondisclosure and 
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noncompetition agreements with employees, consultants and other parties to protect, in part, trade secrets and other proprietary rights. 
There can be no assurance that these agreements will adequately protect our trade secrets and other proprietary rights, will not be 
breached, that we will have adequate remedies for any breach, that others will not independently develop substantially equivalent 
proprietary information or that third parties will not otherwise gain access to our trade secrets or other proprietary rights. Our failure to 
obtain or maintain intellectual property rights that convey competitive advantage, adequately protect our intellectual property or detect 
or prevent circumvention or unauthorized use of such property and the cost of enforcing our intellectual property rights could 
adversely impact our business, including our competitive position, and financial statements.

Third parties have in the past, and may in the future, claim that we are infringing or misappropriating their intellectual property 
rights and we could suffer significant litigation expenses, losses or licensing expenses or be prevented from selling products or 
services.

From time to time, we receive notices from third parties alleging intellectual property infringement or misappropriation. Any dispute 
or litigation regarding intellectual property could be costly and time-consuming due to the complexity of many of our technologies and 
the uncertainty of intellectual property litigation. Our intellectual property portfolio may not be useful in asserting a counterclaim, or 
negotiating a license, in response to a claim of infringement or misappropriation. In addition, as a result of such claims of infringement 
or misappropriation, we could lose our rights to critical technology, be unable to license critical technology or sell critical products and 
services, be required to pay substantial damages or license fees with respect to the infringed rights, be required to license technology 
or other intellectual property rights from others, be required to cease marketing, manufacturing or using certain products or be required 
to redesign, re-engineer or re-brand our products at substantial cost, any of which could adversely impact our competitive position and 
financial statements. Third-party intellectual property rights may also make it more difficult or expensive for us to meet market 
demand for particular product or design innovations. If we are required to seek licenses under patents or other intellectual property 
rights of others, we may not be able to acquire these licenses on acceptable terms, if at all. Even if we successfully defend against 
claims of infringement or misappropriation, we may incur significant costs and diversion of management attention and resources, 
which could adversely affect our business and financial statements.

If we suffer a loss to our facilities, supply chains, distribution systems or information technology systems due to catastrophe or 
other events, our operations could be seriously harmed.

Our facilities, supply chains, distribution systems and information technology systems are subject to catastrophic loss due to fire, 
flood, earthquake, hurricane, public health crisis, war, terrorism, cyberattack or other natural or man-made disasters. If any of these 
facilities, supply chains or systems were to experience a catastrophic loss, it could disrupt our operations, delay production and 
shipments, result in defective products or services, damage customer relationships and our reputation and result in legal exposure and 
large repair or replacement expenses. For example, in August 2022, one of our key electronic suppliers for multiple boards that are 
part of every fuel dispenser shipped in the United States, suffered a cyberattack that brought down all of their manufacturing 
capabilities for approximately three weeks, which impacted our Greensboro factory while we mitigated the issue. The third-party 
insurance coverage that we maintain will vary from time to time in both type and amount depending on cost, availability and our 
decisions regarding risk retention, and may be unavailable or insufficient to protect us against any losses.

Our ability to attract, develop and retain talented executives and other key employees is critical to our success.

Our future performance is dependent upon our ability to attract, motivate and retain executives and other key employees. The loss of 
services of executives and other key employees or the failure to attract, motivate and develop talented new executives or other key 
employees could prevent us from successfully implementing and executing business strategies, and therefore adversely affect our 
financial statements. Our success also depends on our ability to attract, develop and retain a talented employee base. 

Work stoppages, union and works council campaigns and other labor disputes could adversely impact our productivity and 
financial statements.

Certain of our U.S. and non-U.S. employees are subject to collective labor arrangements. We are subject to potential work stoppages, 
union and works council campaigns and other labor disputes, any of which could adversely impact our financial statements and 
business, including our productivity and reputation.

Risks Related to Our International Operations

Global economic, political, legal, compliance, supply chain, epidemic, pandemic and business factors could negatively affect our 
financial statements.

In 2025, approximately 31% of our sales were derived from customers outside the U.S. In addition, many of our manufacturing 
operations, suppliers and employees are located outside the U.S. Since our growth strategy depends in part on our ability to further 
penetrate markets outside the U.S. and increase the localization of our products and services, we expect to continue to increase our 

Table of Contents

14



sales and presence outside the U.S. Our global business (and particularly our business in high-growth markets) is subject to risks that 
are customarily encountered in non-U.S. operations, including:

• interruption in the transportation of materials to us and finished goods to our customers;

• differences in terms of sale, including payment terms;

• local product preferences and product requirements;

• changes in a country’s or region’s political or economic conditions, including changes in a country’s relationship with the 
U.S.;

• trade protection measures (including tariffs), embargoes and import or export restrictions and requirements;

• unexpected changes in laws or regulatory requirements, including changes in tax laws;

• capital controls and limitations on ownership and on repatriation of earnings and cash;

• epidemics, pandemics or other public health crises, that adversely impact travel, production or demand;

• the potential for nationalization of enterprises;

• limitations on legal rights and our ability to enforce such rights;

• difficulty in staffing and managing widespread operations;

• differing labor regulations;

• difficulties in implementing restructuring actions on a timely or comprehensive basis;

• differing protection of intellectual property; and

• greater uncertainty, risk, expense and delay in commercializing products in certain foreign jurisdictions, including with 
respect to product and other regulatory approvals.

Any of these risks could negatively affect our financial statements, business, growth rate, competitive position, results of operations 
and financial condition.

Foreign currency exchange rates may adversely affect our financial statements.

Sales and purchases in currencies other than the U.S. dollar expose us to fluctuations in foreign currencies relative to the U.S. dollar 
and may adversely affect our financial statements. Increased strength of the U.S. dollar increases the effective price of our products 
sold in U.S. dollars into other countries, which may require us to lower our prices or adversely affect sales to the extent we do not 
adjust local currency prices. Decreased strength of the U.S. dollar could adversely affect the cost of materials, products and services 
we purchase overseas. Sales and expenses of our non-U.S. businesses are also translated into U.S. dollars for reporting purposes and 
the strengthening or weakening of the U.S. dollar could result in unfavorable or favorable translation effects. In addition, certain of our 
businesses may invoice customers in a currency other than the business’ functional currency, and movements in the invoiced currency 
relative to the functional currency could also result in unfavorable translation effects. We also face exchange rate risk from our 
investments in subsidiaries owned and operated in foreign countries.

Risks Related to Legal, Regulatory and Compliance Matters

Changes in, or status of implementation of, industry standards and governmental regulations, including the interpretation or 
enforcement thereof, may reduce demand for our products or services, increase our expenses or otherwise adversely impact our 
business model.

We compete in markets in which we and our customers must comply with supranational, federal, state, local and other jurisdictional 
regulations, such as regulations governing health and safety, fuel economy standards, the environment and electronic communications, 
employment and franchising regulations and market standardizations, such as the Europay, MasterCard and Visa (“EMV”) global 
standards. We develop, configure and market our products, services and business model to meet customer needs created by these 
regulations and standards. These regulations and standards are complex, change frequently, have tended to become more stringent 
over time and may be inconsistent across jurisdictions. Any significant change or delay in implementation in any of these regulations 
or standards (or in the interpretation, application or enforcement thereof) could reduce or delay demand for our products and services, 
increase our costs of producing or delay the introduction of new or modified products and services, or could restrict our existing 
activities, products and services, or could otherwise adversely impact our business model. Furthermore, as our customer base as a 
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whole progresses or completes the implementation of such regulations or standards, the incremental demand generated by the initial 
adoption thereof will abate and our revenue will decline incrementally as demand drops, which may have an adverse impact on our 
financial results. In addition, in certain of our markets our growth depends in part upon the introduction of new regulations or the 
implementation of industry standards on the timeline we expect. In these markets, the delay or failure of governmental and other 
entities to adopt or enforce new regulations or industry standards, or the adoption of new regulations or industry standards which our 
products and services are not positioned to address, could adversely affect demand. In addition, regulatory deadlines or industry 
standard implementation timelines may result in substantially different levels of demand for our products and services from period to 
period. For example, new regulations addressing emissions of greenhouse gasses due to impacts of climate change could result in 
product standard requirements and could adversely impact the cost, production, sales and financial performance of our operations.

Our businesses are subject to extensive regulation; failure to comply with those regulations could adversely affect our financial 
statements and our business, including our reputation.

In addition to the environmental, health, safety, anticorruption, data privacy and other regulations noted elsewhere in this Form 10-K, 
our businesses are subject to extensive regulation by U.S. and non-U.S. governmental and self-regulatory entities at the supranational, 
federal, state, local and other jurisdictional levels, including the following:

• We are required to comply with various import laws and export control and economic sanctions laws, which may affect our 
transactions with certain customers, business partners and other persons, and dealings between our employees and between 
our subsidiaries. In certain circumstances, export control and economic sanctions regulations may prohibit the export of 
certain products, services and technologies. In other circumstances, we may be required to obtain an export license before 
exporting the controlled item. Compliance with the various import laws that apply to our businesses can restrict our access to, 
and increase the cost of obtaining, certain products and at times can interrupt our supply of imported inventory;

• We also have agreements to sell products and services to government entities and are subject to various statutes and 
regulations that apply to companies doing business with government entities. The laws governing government contracts differ 
from the laws governing private contracts. For example, many government contracts contain pricing and other terms and 
conditions that are not applicable to private contracts. Our agreements with government entities may be subject to 
termination, reduction or modification at the convenience of the government or in the event of changes in government 
requirements, reductions in federal spending and other factors, and we may underestimate our costs of performing under the 
contract. In certain cases, a governmental entity may require us to pay back amounts it has paid to us. Government contracts 
that have been awarded to us following a bid process could become the subject of a bid protest by a losing bidder, which 
could result in loss of the contract. We are also subject to investigation and audit for compliance with the requirements 
governing government contracts;

• We are also required to comply with increasingly complex and changing data privacy regulations in multiple jurisdictions 
that regulate the collection, use, protection and transfer of personal data, including the transfer of personal data between or 
among countries as well as customer requirements in diligence and contracts. Many of these foreign data privacy regulations 
(including the General Data Protection Regulation) are more stringent than those in the U.S. We may also face audits or 
investigations by one or more domestic or foreign government agencies relating to our compliance with these regulations. An 
adverse outcome under any such investigation or audit could subject us to fines or other penalties. That or other 
circumstances related to our collection, use and transfer of personal data could cause a loss of reputation in the market and/or 
adversely affect our business and financial position;

• We are also required to comply with complex and evolving state, U.S. and foreign laws regarding the distribution of our 
products and services, including franchise laws and regulations. These rules are subject to change due to new or amended 
legislation or regulations, administrative or judicial interpretation or government enforcement policies. Any such change 
could adversely impact our current distribution and franchising business models and result in a decrease in sales or expose us 
to other significant costs affecting our business and financial position; and

• We are also required to comply with ever changing labor and employment laws and regulations in multiple jurisdictions. For 
example, the California legislature’s passage of Assembly Bill 5, which codifies a new test for determining employee or 
independent contractor status in California, may impact the treatment of franchisees in our Repair Solutions segment in 
California. In addition, it is possible that other jurisdictions may enact similar laws. As a result of the enactment of Assembly 
Bill 5, the lack of clear guidance from regulatory authorities and the courts on the application of Assembly Bill 5, and the 
possibility that other jurisdictions may enact similar laws, there is significant uncertainty regarding what the worker 
classification regulatory landscape will look like in future years. If regulatory authorities or courts determine that our 
franchisees are not independent contractors, we may be required to withhold and pay certain taxes in respect of such 
franchisees, may be liable for unpaid past taxes, unpaid wages and potential penalties, and may be subject to wage and hour 
laws and requirements (such as those pertaining to minimum wage and overtime), claims for employee benefits, social 
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security contributions, and workers’ compensation and unemployment insurance, which could have an adverse effect on our 
business and financial position.

These are not the only regulations that our businesses must comply with. The regulations we are subject to have tended to become 
more stringent over time and may be inconsistent across jurisdictions. We, our representatives and the industries in which we operate 
may at times be under review and/or investigation by regulatory authorities. Compliance with these and other regulations may also 
affect our returns on investment, require us to incur significant expenses or modify our business model or impair our flexibility in 
modifying product, marketing, pricing or other strategies for growing our business. Our products and operations are also often subject 
to the rules of industrial standards bodies such as the International Standards Organization, and failure to comply with these rules 
could result in withdrawal of certifications needed to sell our products and services and otherwise adversely impact our business and 
financial statements. Failure to comply (or any alleged or perceived failure to comply) with the regulations referenced above or any 
other regulations could result in civil and criminal, monetary and non-monetary penalties, and any such failure or alleged failure (or 
becoming subject to a regulatory enforcement investigation) could also damage our reputation, disrupt our business, limit our ability to 
manufacture, import, export and sell products and services, result in loss of customers and disbarment from selling to certain federal 
agencies and cause us to incur significant legal and investigatory fees. For additional information regarding these risks, please refer to 
the section entitled “Business—Regulatory Matters.”

We are party to asbestos-related product litigation that could adversely affect our financial condition, results of operations and 
cash flows.

Some of our existing or legacy businesses have in the past been, and in the future may be, the subject of suits brought by plaintiffs 
asserting that they have contracted or may contract either mesothelioma or another asbestos-related condition in connection with 
exposure to or use of products previously made or sold by such businesses. Many asbestos-related conditions, such as mesothelioma, 
have long latency periods in which the disease process develops, making it difficult to accurately predict the types and numbers of 
such claims in the future. While insurance coverage exists for many of these asbestos litigations, others may have no such coverage. If 
our insurance coverage is not applicable or is not adequate, we may be responsible for all defense expenditures, as well as any 
settlements or verdict payouts. Any future asbestos-related litigation, brought against us or our subsidiaries, whether with or without 
merit, could result in substantial liabilities and costs to us as well as divert the attention of our management, which could have a 
material adverse effect on our business, financial condition, results of operations and cash flows.

A significant disruption in, or breach in security of, our information technology systems or data or violation of data privacy laws 
could adversely affect our business, reputation and financial statements.

We rely on information technology systems, some of which are managed by third parties or on an independent basis by our operating 
companies, to process, transmit and store electronic information, including personal data, and to manage or support a variety of critical 
business processes and activities. These systems, products and services may be damaged, disrupted or shut down due to cybersecurity 
incidents and data breaches, including attacks by computer hackers, nation states, cyber-criminals, computer viruses, employee error 
or malfeasance, denial-of-service attacks, ransomware attacks, business email compromises, computer malware, malicious codes, 
viruses, breakdown, wrongful intrusions, social engineering (including phishing attacks), power outages, hardware failures, 
telecommunication or utility failures, catastrophes or other unforeseen events, and in any such circumstances our system redundancy 
and other disaster recovery planning may be ineffective or inadequate. In addition, cybersecurity incidents and data breaches 
(including cybersecurity incidents or data breaches that impact the systems of our customers, suppliers or other business partners) 
could result in the misappropriation, destruction or unauthorized disclosure of confidential information or personal data belonging to 
us or to our employees, partners, customers or suppliers. 
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Like many multinational corporations, our information technology systems and infrastructure, and the information technology systems 
and infrastructure of our third party vendors, have been subject to threats and cybersecurity incidents. While we have implemented 
security measures, the techniques used to obtain unauthorized access, disable or degrade service, or sabotage systems change 
frequently and may be difficult to detect, and we may be unable to anticipate these techniques or implement adequate preventive 
measures. If we experienced an actual or perceived cybersecurity incident or data breach, we may suffer adverse regulatory 
consequences, business consequences and be subject to litigation. Our contracts may not contain limitations of liability, and even 
where they do, there can be no assurance that limitations of liability will be sufficient to protect us from liabilities, damages, or claims 
related to our privacy and data security obligations. Further, although we maintain cyber liability insurance, this insurance may not 
provide adequate coverage against potential liabilities related to any experienced cybersecurity incident or data breach. If we 
experience a cybersecurity incident or data breach, unauthorized persons may be able to obtain access to or acquire personal or other 
confidential data. Depending on the nature of the information compromised, we may have obligations to notify consumers and/or 
employees as well as regulatory agencies about the incident, and we may need to provide some form of remedy, such as credit 
monitoring services. The attacks, breaches or other disruptions or damage described above could interrupt our operations, delay 
production and shipments, result in theft of our and our customers’ intellectual property and trade secrets, damage customer and 
business partner relationships and our reputation or result in defective products or services, legal claims and proceedings, liability and 
penalties under privacy laws and increased costs for security and remediation, each of which could adversely affect our business and 
financial statements.

We are subject to governmental regulation and other legal obligations, particularly related to privacy, data protection and 
information security, and our actual or perceived failure to comply with such obligations could harm our business. Compliance 
with such laws could also impair our efforts to maintain and expand our customer base and business lines, and thereby decrease  
our revenue.

As a global organization, we are subject to data privacy and security laws, regulations, and customer-imposed controls in numerous 
jurisdictions as a result of having access to and processing confidential, personal, special category and/or sensitive data in the course 
of our business. For example, failure to comply with the requirements of EU General Data Protection Regulation (“GDPR”) and the 
applicable national data protection laws of the EU member states may result in fines of up to €20 million or up to 4% of the total 
worldwide annual turnover of the preceding financial year, whichever is higher, and other administrative penalties. We may be 
required to modify our policies, procedures, and data processing measures in order to address requirements under these or other 
privacy, data protection, or cyber security regimes, and may face claims, litigation, investigations, or other proceedings regarding them 
and may incur related liabilities, expenses, costs, and operational losses. In addition, certain other countries such as China and Russia 
have passed, and other countries are considering passing, laws that impose additional data transfer restrictions with respect to the 
personal data of their citizens. In the U.S. numerous states have passed comprehensive privacy and data security laws, such as the 
California Consumer Privacy Act, which impose similar (but not identical) obligations on covered businesses, as those created under 
the GDPR. Furthermore, the U.S. federal government and some U.S. states have passed privacy and cybersecurity laws governing 
specific sectors, technologies, or categories of personal data. 

Through executive and legislative action, the U.S. federal government has also taken steps to restrict data transactions involving 
persons affiliated with countries of concern such as China and Russia. For example, Executive Order 14117 on "Preventing Access to 
Americans' Bulk Sensitive Personal Data and U.S. Government-Related Data by Countries of Concern" as implemented by 
Department of Justice regulations issued in December 2024, prohibits data brokerage transactions involving certain sensitive personal 
data categories to countries of concern. The regulations also restrict certain investment agreements, employment agreements and 
vendor agreements involving such data and countries of concern, absent specified cybersecurity controls. Actual or alleged violations 
of these regulations may be punishable by criminal and/or civil sanctions. The evolving complexity of privacy and data security 
legislation in the U.S. may complicate our compliance efforts and further increase our risk of regulatory enforcement, penalties and 
litigation. Government enforcement actions can be costly and interrupt the regular operation of our business, and data breaches or 
violations of data privacy laws can result in fines, reputational damage and civil lawsuits, any of which may adversely affect our 
business, reputation and financial statements. In addition, compliance with the varying data privacy regulations across the United 
States and around the world and artificial intelligence (“AI”) regulations in the United States and Europe, has required significant 
expenditures and may require additional expenditures, and may require further changes in our products or business models that 
increase competition or reduce revenue.
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Our operations, products and services expose us to the risk of environmental, health and safety liabilities, costs and violations that 
could adversely affect our business, reputation and financial statements.

Our operations, products and services are subject to environmental laws and regulations, which impose limitations on the discharge of 
pollutants into the environment and establish standards for the use, generation, treatment, storage and disposal of hazardous and non-
hazardous wastes and impose end-of-life disposal and takeback programs. We must also comply with various health and safety 
regulations in the United States and abroad in connection with our operations. In addition, some of our operations require the 
controlled use of hazardous or energetic materials in the development, manufacturing or servicing of our products. We cannot assure 
you that our environmental, health and safety compliance program (or the compliance programs of businesses we acquire) has been or 
will at all times be effective. Failure to comply with any of these laws could result in civil and criminal, monetary and non-monetary 
penalties and damage to our reputation. In addition, we cannot provide assurance that our costs of complying with current or future 
environmental protection and health and safety laws will not exceed our estimates or adversely affect our financial statements. 
Moreover, any accident that results in significant personal injury or property damage, whether occurring during development, 
manufacturing, servicing, use, or storage of our products, may result in significant production interruption, delays or claims for 
substantial damages caused by personal injuries or property damage, harm to our reputation, and reduction in morale among our 
employees, any of which may adversely and materially affect our results of operations.

In addition, we may incur costs related to remedial efforts for alleged environmental damage associated with past or current waste 
disposal practices or other hazardous materials handling practices. We are also from time to time party to personal injury, property 
damage or other claims brought by private parties alleging injury or damage due to the presence of or exposure to hazardous 
substances. We may also become subject to additional remedial, compliance or personal injury costs due to future events such as 
changes in existing laws or regulations, changes in agency direction or enforcement policies, developments in remediation 
technologies, changes in the conduct of our operations and changes in accounting rules. We cannot assure you that our liabilities 
arising from past or future releases of, or exposures to, hazardous substances will not exceed our estimates or adversely affect our 
reputation and financial statements or that we will not be subject to additional claims for personal injury or remediation in the future 
based on our past, present or future business activities.

We are subject to a variety of litigation and other legal and regulatory proceedings in the course of our business that could 
adversely affect our business and financial statements.

We are subject to a variety of litigation and other legal and regulatory proceedings incidental to our business (or the business 
operations of previously owned entities), including claims or counterclaims for damages arising out of the use of products or services 
and claims relating to intellectual property matters, employment matters, franchising and product distribution, tax matters, commercial 
disputes, breach of contract claims, competition and sales and trading practices, environmental matters, personal injury, insurance 
coverage and acquisition or divestiture-related matters, as well as regulatory investigations or enforcement. We may also become 
subject to lawsuits as a result of past or future acquisitions or as a result of liabilities retained from, or representations, warranties or 
indemnities provided in connection with, businesses divested by us or our predecessors. The types of claims made in these lawsuits 
may include claims for compensatory damages, punitive and consequential damages and/or injunctive relief. The defense of these 
lawsuits may divert our management’s attention, we may incur significant expenses in defending these lawsuits, and we may be 
required to pay damage awards or settlements or become subject to equitable remedies that could adversely affect our operations and 
financial statements. Moreover, any insurance or indemnification rights that we may have may be insufficient or unavailable to protect 
us against such losses. In addition, developments in proceedings in any given period may require us to adjust the loss contingency 
estimates that we have recorded in our financial statements, record estimates for liabilities or assets that we were previously unable to 
estimate or pay cash settlements or judgments. Any of these developments could adversely affect our financial statements in any 
particular period. We cannot assure you that our liabilities in connection with litigation and other legal and regulatory proceedings will 
not exceed our estimates or adversely affect our financial statements and business.

If we are unable to implement and maintain effective internal control over financial reporting in the future, investors may lose 
confidence in the accuracy and completeness of our financial reports and the market price of our common stock may be negatively 
affected.

As a public company, we are required to maintain internal controls over financial reporting and to report any material weaknesses in 
such internal controls.
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The process of designing, implementing, and testing the internal control over financial reporting required to comply with this 
obligation is time consuming, costly, and complicated. If we identify material weaknesses in our internal control over financial 
reporting, if we are unable to comply with the requirements of Section 404 of the Sarbanes-Oxley Act of 2002 in a timely manner or to 
assert that our internal control over financial reporting is effective, or if our independent registered public accounting firm is unable to 
express an opinion as to the effectiveness of our internal control over financial reporting, investors may lose confidence in the 
accuracy and completeness of our financial reports and the market price of our common stock could be negatively affected, and we 
could become subject to investigations by the stock exchange on which our securities are listed, the SEC, or other regulatory 
authorities, which could require additional financial and management resources.

Risks Related to Our Accounting and Tax Matters

We may be required to recognize impairment charges for our goodwill and other intangible assets.

As of December 31, 2025, the net carrying value of our goodwill and other intangible assets totaled approximately $2.2 billion. In 
accordance with generally accepted accounting principles, we periodically assess these assets to determine if they are impaired. 
Significant negative industry or economic trends, disruptions to our business, inability to effectively integrate acquired businesses, 
unexpected significant changes or planned changes in the use of our assets, changes in the structure of our business, divestitures, 
market capitalization declines, or increases in associated discount rates may impair our goodwill and other intangible assets in the 
future. Any charges relating to such impairments would adversely affect our results of operations in the periods recognized.

Changes in our effective tax rates or exposure to additional income tax liabilities or assessments could affect our profitability. In 
addition, audits by tax authorities could result in additional payments for prior periods.

We are subject to income and transaction taxes in the U.S. and in numerous non-U.S. jurisdictions. Due to the potential for changes to 
tax laws and regulations or changes to the interpretation thereof, the ambiguity of tax laws and regulations, the subjectivity of factual 
interpretations, the complexity of our intercompany arrangements, uncertainties regarding the geographic mix of earnings in any 
particular period, and other factors, our estimates of our effective tax rate and income tax assets and liabilities may be incorrect and 
our financial statements could be adversely affected; please refer to “Management’s Discussion and Analysis of Financial Condition 
and Results of Operations” for a discussion of additional factors that may adversely affect our effective tax rate and decrease our 
profitability in any period. 

In addition, the amount of income taxes we pay is and may be subject to ongoing audits by U.S. federal, state and local tax authorities 
and by non-U.S. tax authorities. If these audits result in payments or assessments different from our reserves, our future results may 
include unfavorable adjustments to our tax liabilities and our financial statements could be adversely affected. If we decide to 
repatriate earnings from foreign jurisdictions that have been considered permanently reinvested under foreign tax law standards, it 
could also increase our effective tax rate.

The Organization for Economic Cooperation and Development (OECD) has issued guidelines that are different, in some respects, than 
long-standing international tax principles. Certain countries have amended their tax laws to adopt certain parts of the OECD guidelines 
and additional countries may adopt parts of the OECD guidelines in the future, which has increased tax uncertainty and may adversely 
impact our effective tax rates.

Risks Related to Our Common Stock

The trading price of our common stock may be volatile, which may be exacerbated by share repurchases under our Share 
Repurchase Program.

The market price of our common stock may be subject to wide fluctuations in response to, among other things, the risk factors 
described in this periodic report, news about us and our financial results, news about our competitors and their results, and other 
factors such as rumors or fluctuations in the valuation of companies perceived by investors to be comparable to us. For example, 
during the fiscal year ended December 31, 2025, the closing price of our common stock ranged from $28.04 to $43.71 per share.

Furthermore, stock markets have experienced price and volume fluctuations that have affected and continue to affect the market prices 
of equity securities of many companies. These fluctuations often have been unrelated or disproportionate to the operating performance 
of those companies. These broad market and industry fluctuations, as well as general economic, political and market conditions, such 
as recessions, interest rate changes or international currency fluctuations, may negatively affect the market price of our common stock.

In the past, many companies that have experienced volatility in the market price of their stock have been subject to securities class 
action litigation. We may be the target of this type of litigation in the future. Securities litigation against us could result in substantial 
costs and divert our management’s attention from other business concerns, which could seriously harm our business.
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Certain provisions in our amended and restated certificate of incorporation and bylaws, and of Delaware law, may prevent or delay 
an acquisition of us, which could decrease the trading price of our common stock.

Our amended and restated certificate of incorporation and amended and restated bylaws contain, and Delaware law contains, 
provisions that are intended to deter coercive takeover practices and inadequate takeover bids and to encourage prospective acquirers 
to negotiate with the Board rather than to attempt an unsolicited takeover not approved by the Board. These provisions include, among 
others:

• the inability of our stockholders to call a special meeting;

• the inability of our stockholders to act by written consent;

• rules regarding how stockholders may present proposals or nominate directors for election at stockholder meetings;

• the right of the Board to issue preferred stock without stockholder approval;

• until our 2025 Annual Meeting of Stockholders, the division of the Board into three classes of directors, with each class 
serving a staggered three-year term, and this classified board provision could have the effect of making the replacement of 
incumbent directors more time consuming and difficult;

• provision that stockholders may only remove directors with cause;

• the ability of our directors, and not stockholders, to fill vacancies (including those resulting from an enlargement of the 
Board) on the Board.

In addition, because we have not chosen to be exempt from Section 203 of the Delaware General Corporation Law (the “DGCL”), this 
provision could also delay or prevent a change of control that you may favor. Section 203 provides that, subject to limited exceptions, 
persons that acquire, or are affiliated with a person that acquires, more than 15% of the outstanding voting stock of a Delaware 
corporation (an “interested stockholder”) shall not engage in any business combination with that corporation, including by merger, 
consolidation or acquisitions of additional shares, for a three-year period following the date on which the person became an interested 
stockholder, unless (i) prior to such time, the Board of Directors of such corporation approved either the business combination or the 
transaction that resulted in the stockholder becoming an interested stockholder; (ii) upon consummation of the transaction that resulted 
in the stockholder becoming an interested stockholder, the interested stockholder owned at least 85% of the voting stock of such 
corporation at the time the transaction commenced (excluding for purposes of determining the voting stock outstanding (but not the 
outstanding voting stock owned by the interested stockholder) the voting stock owned by directors who are also officers or held in 
employee benefit plans in which the employees do not have a confidential right to tender or vote stock held by the plan); or (iii) on or 
subsequent to such time the business combination is approved by the Board of Directors of such corporation and authorized at a 
meeting of stockholders by the affirmative vote of at least two-thirds of the outstanding voting stock of such corporation not owned by 
the interested stockholder. 

We believe these provisions will protect our stockholders from coercive or otherwise unfair takeover tactics by requiring potential 
acquirers to negotiate with the Board and by providing the Board with more time to assess any acquisition proposal. These provisions 
are not intended to make us immune from takeovers. However, these provisions will apply even if the offer may be considered 
beneficial by some stockholders and could delay or prevent an acquisition that the Board determines is not in the best interests of us 
and our stockholders. These provisions may also prevent or discourage attempts to remove and replace incumbent directors.
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Our amended and restated certificate of incorporation designates the state courts in the State of Delaware or, if no state court 
located within the State of Delaware has jurisdiction, the federal court for the District of Delaware, as the sole and exclusive forum 
for certain types of actions and proceedings that may be initiated by our stockholders. Our amended and restated certificate of 
incorporation further designates the federal district courts of the United States of America as the sole and exclusive forum for the 
resolution of any complaint asserting a cause of action arising under the Securities Act. These forum selection provisions could 
discourage lawsuits against us and our directors, officers, employees and stockholders.

Our amended and restated certificate of incorporation provides that, unless we consent otherwise, the state courts in the State of 
Delaware or, if no state court located within the State of Delaware has jurisdiction, the federal court for the District of Delaware, will 
be the sole and exclusive forum for any derivative action or proceeding brought on behalf of us, any action asserting a claim of breach 
of a fiduciary duty owed by any of our directors, officers, employees or stockholders to us or our stockholders, any action asserting a 
claim arising pursuant to any provision of the DGCL or our amended and restated certificate of incorporation or bylaws, or any action 
asserting a claim governed by the internal affairs doctrine. This provision would not apply to claims brought to enforce a duty or 
liability created by the Securities Exchange Act of 1934, as amended, or any other claim for which the federal courts have exclusive 
jurisdiction. We recognize that this forum selection clause may impose additional litigation costs on stockholders in pursuing any such 
claims, particularly if the stockholders do not reside in or near the State of Delaware. Our amended and restated certificate of 
incorporation further provides that, unless we consent otherwise, the federal district courts of the United States of America shall, to the 
fullest extent permitted by law, be the sole and exclusive forum for the resolution of any complaint asserting a cause of action arising 
under the Securities Act. These forum selection provisions may limit the ability of our stockholders to bring a claim in a judicial forum 
that such stockholders find favorable for disputes with us or our directors or officers, which may discourage such lawsuits against us 
and our directors, officers, employees and stockholders.

ITEM 1B. UNRESOLVED STAFF COMMENTS 

Not applicable. 

ITEM 1C. CYBERSECURITY 

We assess, identify and manage the material risks from cybersecurity threats relevant to our businesses through robust programs, 
including enterprise risk management (“ERM”), our risk assessment process (“RAP”) and our cybersecurity program. To date, risks 
from cybersecurity threats, including as a result of any previous cybersecurity incidents, have not materially affected or are reasonably 
likely to materially affect our business strategy, results of operations or financial condition.

There is strong engagement in risk management from company leadership, including the CEO, executives and senior leaders. The 
ERM program is driven by Vontier’s Executive Risk Committee, which is led by the EVP, Chief Transformation and Operations 
Officer and comprised of business and functional leaders. Our Audit Committee oversees the ERM program and the Board of 
Directors have regular updates on topics that are identified through the RAP and overall risk management process.

Through the RAP, which is a tool in our ERM program, we identify and assess cybersecurity risks at an operating company level, 
evaluating the likelihood and potential impact of a risk universe encompassing finance, human capital, operations, information 
technology, legal and regulatory compliance, and strategy. Risks are individually analyzed from both inherent and residual 
perspectives, considering existing controls and mitigation processes in place. The businesses leverage the results from the assessment 
process to identify and implement efforts to further mitigate risks. Progress on mitigation projects is monitored and regularly reported 
to leadership as part of the RAP. 

In addition to our ERM and RAP, we have a cybersecurity program led by our Chief Information Officer (“CIO”), who reports to our 
Chief Financial Officer. Our current CIO has over 20 years of experience with large global companies where he worked extensively in 
providing strategic IT leadership and management in the areas of digital transformation, cybersecurity, risk management and ERP 
implementation. Our CIO oversees our Information Security department, chairs the Vontier Information Security Executive 
Committee (“VISEC”), which includes cross-functional leaders from finance, internal audit, information security, information 
technology, and legal and corporate affairs, and works with the businesses to conduct enterprise product security assessments, perform 
penetration testing and advance our cybersecurity policies and procedures. We have developed information security policies and 
standards informed by the NIST Cybersecurity Framework, an internationally recognized framework; and we engage with third parties 
on our incident response processes, cybersecurity maturity assessment, as well as on our cyber security awareness, data security 
governance and vendor cyber risk management. Because we are aware of the risks associated with third-party service providers, we 
implement processes to oversee and manage these risks. We conduct security assessments of third-party providers before engagement 
and maintain ongoing monitoring to ensure compliance with our cybersecurity standards. Additionally, we review our cybersecurity 
maturity assessment on an ongoing basis to measure the Company’s ability to detect, protect, respond and recover from a cyber 
incident.

Table of Contents

22



The VISEC addresses relevant cybersecurity issues and provides guidance and updates on information security programs and projects. 
Additionally, the VISEC oversees the coordination of information security mitigation efforts arising from internal assessment, 
including from the RAP, as applicable. The Board has delegated to the Audit Committee the responsibility of exercising oversight 
with respect to the Company’s cybersecurity risk management and risk controls. Our CIO provides multiple updates each year to the 
Audit Committee regarding cyber risk management governance and the status of projects that strengthen cybersecurity effectiveness. 
The full Board regularly receives briefs from the Audit Committee and management regarding the Company’s cybersecurity program, 
including the Company’s monitoring, auditing, implementation and communication processes, controls, and procedures.

In the event of a cyber incident, our CIO leads the execution of our cyber response plan, which includes a cross-functional group and 
triggers for escalation. We also have established a business continuity program to assess the cyber risks associated with our critical 
facilities’ ability to recover and resume operational functionality. We continue to engage and educate employees internally on relevant 
cybersecurity threats.

ITEM 2. PROPERTIES 

Our corporate headquarters are located in Raleigh, North Carolina in a facility that we lease. As of December 31, 2025, our facilities 
included approximately 25 significant facilities, which are used for manufacturing, distribution, warehousing, research and 
development, general administrative and/or sales functions. Approximately 10 of these facilities are located in the United States and 
approximately 15 are located outside the United States. We own an approximately 0.7 million square foot mixed use facility in 
Greensboro, North Carolina that provides manufacturing and office space utilized by businesses within our Mobility Technologies and 
Environmental & Fueling Solutions segments.

We consider our facilities suitable and adequate for the purposes for which they are used and do not anticipate difficulty in renewing 
existing leases as they expire or in finding alternative facilities. We believe our properties and equipment have been well-maintained. 
Please refer to Note 9. Leases to the Consolidated Financial Statements for additional information with respect to our lease 
commitments.

ITEM 3. LEGAL PROCEEDINGS

We are, from time to time, subject to a variety of litigation and other legal and regulatory proceedings and claims incidental to our 
business. Based upon our experience, current information and applicable law, we do not believe that these proceedings and claims will 
have a material effect on our financial position, results of operations or cash flows. Please refer to Note 17. Litigation and 
Contingencies to the Consolidated Financial Statements for more information.

ITEM 4. MINE SAFETY DISCLOSURES 

Not applicable.
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EXECUTIVE OFFICERS OF THE REGISTRANT

Set forth below are the names, ages, positions and experience of our executive officers as of February 12, 2026. All of our executive 
officers hold office at the pleasure of our Board.

Name Age Position Officer Since

Mark D. Morelli 62 President and Chief Executive Officer 2020
Anshooman Aga 50 Executive Vice President, Chief Financial Officer 2022
Kathryn K. Rowen 47 Executive Vice President, Chief Transformation and Operations Officer 2020

Mark D. Morelli has served as our President and Chief Executive Officer since January 2020. Mr. Morelli previously served as 
President and Chief Executive Officer of Columbus McKinnon Corporation from February 2017 to January 2020 and prior to that 
served as President and Chief Operating Officer of Brooks Automation, Inc. from January 2012 to March 2016. Prior to serving at 
Brooks Automation, Inc., Mr. Morelli was the Chief Executive Officer of Energy Conversion Devices, an alternative energy company. 
Prior to that, Mr. Morelli served in various positions with United Technologies Corporation from June 1993 to September 2007, where 
he progressed through product management, marketing, strategy and increasing responsibilities of general management. Mr. Morelli 
began his career as a U.S. Army officer and helicopter pilot, serving as a company commander of a helicopter unit. 

Anshooman Aga has served as our Executive Vice President, Chief Financial Officer since December 2025. Mr. Aga previously 
served as our Senior Vice President, Chief Financial Officer from August 2022 through December 2025. Prior to that, Mr. Aga served 
as Senior Vice President and Chief Financial Officer of Harsco Corporation from August 2021 through August 2022. Prior to serving 
at Harsco Corporation, Mr. Aga was the Executive Vice President and Chief Financial Officer of Cubic Corporation. He joined Cubic 
Corporation in July 2017 as Executive Vice President and assumed the role of CFO in October 2017. Prior to joining Cubic 
Corporation, Mr. Aga served at AECOM, from June 2015 to July 2017, where he was Senior Vice President and Chief Financial 
Officer of their multi-billion-dollar Design and Consulting Services business in the Americas. He also held a series of financial 
leadership positions at Siemens, from July 2006 to May 2015, including Chief Financial Officer of the Energy Automation business 
based in Nuremburg, Germany, in addition to similar financial roles for Siemen’s Rail Electrification and TurboCare business units.

Kathryn K. Rowen has served as our Executive Vice President, Chief Transformation and Operations Officer since December 2025. 
Ms. Rowen previously served as our Senior Vice President, Chief Administrative Officer from January 2024 through December 2025, 
as our Senior Vice President, Chief Legal and Sustainability Officer from June 2023 through January 2024, as our Senior Vice 
President, Chief Legal and Administrative Officer from January 2022 through June 2023 and as our Senior Vice President and General 
Counsel from September 2020 through January 2022. Prior to that, Ms. Rowen served as Vice President, Corporate Social 
Responsibility, Employment and Litigation of Fortive Corporation from January 2020 to August 2020, as Vice President, Labor & 
Employment and Litigation from January 2018 to January 2020, and as Vice President, Labor and Employment from January 2017 to 
January 2018 of Fortive Corporation. Prior to joining Fortive Corporation, Ms. Rowen served at Raytheon Company in legal roles of 
increasing responsibility from October 2011 to January 2017.
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PART II

ITEM 5. MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER MATTERS AND ISSUER 
PURCHASES OF EQUITY SECURITIES 

Our common stock trades on the New York Stock Exchange under the symbol VNT. As of February 9, 2026, there were 714 holders 
of record of our common stock. 

Issuer Purchases of Equity Securities

On April 30, 2025, the Company’s Board of Directors approved a replenishment of the Company’s previously approved share 
repurchase program announced in May 2021 and replenished in May 2022, bringing the total amount authorized for future share 
repurchases to $500.0 million. Under the share repurchase program, the Company may purchase shares of common stock from time to 
time in open market transactions, privately negotiated transactions, accelerated share repurchase programs, or by combinations of such 
methods, any of which may use prearranged trading plans that are designed to meet the requirements of Rule 10b5-1(c) of the 
Securities Exchange Act of 1934. The timing of any repurchases and the actual number of shares repurchased will depend on a variety 
of factors, including the Company’s stock price, corporate and regulatory requirements, restrictions under the Company’s debt 
obligations and other market and economic conditions. The share repurchase program may be suspended or discontinued at any time 
and has no expiration date.

The following table sets forth our share repurchase activity for the three months ended December 31, 2025:

Period

Total Number of 
Shares Purchased 

(in millions)
Average Price 
Paid per Share

Total Number of 
Shares Purchased 
as Part of Publicly 
Announced Plans 
or Programs (in 

millions)

Approximate 
Dollar Value of 

Shares That May 
Yet Be Purchased 
Under the Plans 

or Programs
($ in millions)

September 27, 2025 to October 24, 2025  0.5 $ 41.05  0.5 $ 374.0 
October 25, 2025 to November 21, 2025  2.4  36.74  2.4  286.0 
November 22, 2025 to December 31, 2025  0.5  35.75  0.5  267.4 
Total  3.4  3.4 

Recent Issuances of Unregistered Securities

None.
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Company Stock Performance

The following graph shows a comparison from December 31, 2020 through December 31, 2025 of the cumulative return of our 
common stock, the S&P 500 Index and the S&P Industrials Index. The graph tracks the performance of a $100 investment in our 
common stock and in each of the indices (with the reinvestment of dividends). 

ITEM 6. [RESERVED]
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ITEM 7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF 
OPERATIONS

This Management’s Discussion and Analysis of Financial Condition and Results of Operations (“MD&A”) is designed to provide a 
reader of our financial statements with a narrative from the perspective of management and is intended to help the reader understand 
our results of operations and financial condition. Our MD&A should be read in conjunction with our Consolidated Financial 
Statements and the accompanying Notes to the Consolidated Financial Statements included elsewhere in this Annual Report. 

Discussion and analysis of our financial condition and results of operations as of and for the year ended December 31, 2024 compared 
to December 31, 2023 is included under the heading “Item 7. Management’s Discussion and Analysis of Financial Condition and 
Results of Operations” in our Annual Report on Form 10-K filed for the fiscal year ended December 31, 2024 with the Securities and 
Exchange Commission on February 13, 2025.

OVERVIEW

General

Vontier is a global industrial technology company uniting productivity, automation and multi-energy technologies to meet the needs of 
a rapidly evolving, more connected mobility ecosystem. Leveraging leading market positions, decades of domain expertise and 
unparalleled portfolio breadth, Vontier powers the way the world moves, delivering smart, safe and sustainable solutions to our 
customers and the planet. Vontier has a culture of continuous improvement and innovation built upon the foundation of the Vontier 
Business System and embraced by colleagues worldwide. Refer to “Item 1. Business – General” included in this Annual Report for a 
discussion of our strategies for delivering long-term shareholder value. 

We operate through three reportable segments which align to our three operating segments: (i) Mobility Technologies, which provides 
digitally enabled equipment and solutions to support efficient operations across the mobility ecosystem, including point-of-sale and 
payment systems, workflow automation solutions, telematics, data analytics, software platform for electric vehicle charging networks, 
and integrated solutions for alternative fuel dispensing; (ii) Repair Solutions, which manufactures and distributes aftermarket vehicle 
repair tools, toolboxes, automotive diagnostic equipment and software through a network of mobile franchisees; and (iii) 
Environmental & Fueling Solutions, which provides environmental and fueling hardware and software, and aftermarket solutions for 
global fueling infrastructure. Our Coats business, which was divested during January 2024, is presented in Other for periods prior to 
the divestiture.

Outlook

We expect core sales to increase on a year-over-year basis in 2026. Our outlook is subject to various assumptions and risks, including 
but not limited to the impact of changes in United States and international trade policies, other changes in governmental policies or 
regulations, the resilience and durability of the economies of the United States and other critical regions, the condition of global supply 
chains, including the availability of electronic components, the impact of international conflicts, including Russia-Ukraine and 
conflicts in the Middle East and market conditions in key end product segments. Additional uncertainties are identified in 
“Information Relating to Forward-Looking Statements” and “Risk Factors” in this Form 10-K. 

We continue to monitor the macroeconomic and geopolitical conditions which may impact our business, including monetary and fiscal 
policies, changes in the banking system and investment and taxation policy initiatives being considered in the United States and by the 
Organization for Economic Co-operation and Development. We also continue to monitor the Russia-Ukraine conflict, conflicts in the 
Middle East and political and economic conditions in Latin America and the impact on our business and operations. As of the filing 
date of this report, we do not believe they are material. 

During April 2025, the United States announced a new baseline tariff of 10%, plus an additional country-specific tariff, on all imports 
into the United States. In response, certain countries announced reciprocal tariffs on imports from the United States. While the United 
States has reached trade agreements with certain countries, tariffs on imports from other countries and other reciprocal tariffs either 
remain in effect or have been temporarily paused, and as such, significant uncertainty around future tariff policies remains. We import 
inventory into the United States from a number of countries, and as such, if tariffs remain in effect for a prolonged period of time, we 
expect our cost to import inventory into the United States to increase. We have actively managed our tariff exposure and continue to 
diversify our supply chain to reduce our exposure to tariffs on imports into the United States, particularly from high-tariff countries. In 
addition, certain of our products manufactured in the United States are exported internationally and are subject to reciprocal tariffs. If 
we are unable to effectively mitigate the financial impact of tariffs, or if tariffs lead to other impacts, including but not limited to a 
decrease in demand for our products, it would have a material impact on our business, financial condition and results of operations. 
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RESULTS OF OPERATIONS

Comparison of Results of Operations
Year Ended December 31,

($ in millions) 2025 % of Sales 2024 % of Sales

Sales $ 3,075.6 $ 2,979.0 
Operating costs and expenses:

Cost of sales(a)  (1,624.8)  52.8 %  (1,554.9)  52.2 %
Selling, general and administrative expenses (“SG&A”)  (639.4)  20.8 %  (629.7)  21.1 %
Research and development expenses (“R&D”)  (175.7)  5.7 %  (177.7)  6.0 %
Amortization of acquisition-related intangible assets  (74.1)  2.4 %  (79.7)  2.7 %

Operating profit $ 561.6  18.3 % $ 537.0  18.0 %
(a) Excluding amortization of acquisition-related intangible assets.

Sales

The components of our consolidated sales growth were as follows for the periods indicated:

 2025 vs 2024

Total sales growth (GAAP)  3.2 %
Core sales (Non-GAAP)  3.7 %
Acquisitions and divestitures (Non-GAAP)  (0.5) %
Currency exchange rates (Non-GAAP)  — %

Sales for each of our segments were as follows for the periods indicated:

Year Ended December 31,
($ in millions) 2025 2024

Mobility Technologies(a) $ 1,123.9 $ 1,014.5 
Repair Solutions  589.9  633.4 
Environmental & Fueling Solutions  1,436.7  1,359.8 
Other  —  1.3 
Intersegment eliminations  (74.9)  (30.0) 

Total $ 3,075.6 $ 2,979.0 

(a) Includes $74.9 million and $30.0 million of intersegment sales for the years ended December 31, 2025 and 2024, respectively, that 
are eliminated in consolidation. 

Mobility Technologies

The components of sales growth for our Mobility Technologies segment were as follows for the periods indicated: 

2025 vs 2024

Total sales growth (GAAP)  10.8 %
Core sales (Non-GAAP)  10.7 %
Acquisitions and divestitures (Non-GAAP)  — %
Currency exchange rates (Non-GAAP)  0.1 %

Total sales within our Mobility Technologies segment increased 10.8% during the year ended December 31, 2025, as compared to the 
prior year, driven by a 10.7% increase in core sales. The increase in core sales was due to solid demand for our convenience retail 
payment and enterprise productivity solutions, partially offset by lower demand for our car wash solutions. 
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Repair Solutions

The components of sales growth for our Repair Solutions segment were as follows for the periods indicated: 

2025 vs 2024

Total sales growth (GAAP)  (6.9) %
Core sales (Non-GAAP)  (6.8) %
Acquisitions and divestitures (Non-GAAP)  — %
Currency exchange rates (Non-GAAP)  (0.1) %

Total sales within our Repair Solutions segment decreased 6.9% during the year ended December 31, 2025, as compared to the prior 
year, driven by a 6.8% decrease in core sales. The decrease in core sales was due to a decrease in volume in the tool storage, hardline 
and power tools product categories driven by macroeconomic impacts on service technicians’ discretionary spending. 

Environmental & Fueling Solutions

The components of sales growth for our Environmental & Fueling Solutions segment were as follows for the periods indicated: 

2025 vs 2024

Total sales growth (GAAP)  5.7 %
Core sales (Non-GAAP)  6.4 %
Acquisitions and divestitures (Non-GAAP)  (1.0) %
Currency exchange rates (Non-GAAP)  0.3 %

Total sales within our Environmental & Fueling Solutions segment increased 5.7% during the year ended December 31, 2025, as 
compared to the prior year, driven by a 6.4% increase in core sales, partially offset by a 1.0% decrease due to the impact of recently 
exited businesses and product lines and a 0.3% increase due to the impact of currency translation. The increase in core sales was due 
to growth in environmental solutions and dispenser systems.

Cost of Sales

Cost of sales, excluding amortization of acquisition-related intangible assets, increased $69.9 million, or 4.5%, during the year ended 
December 31, 2025, as compared to the prior year and as a percentage of sales, increased 60 basis points during the same period, 
mainly due to core sales growth as discussed above. 

Operating Costs and Other Expenses

SG&A expenses increased $9.7 million, or 1.5%, during the year ended December 31, 2025, as compared to the prior year and as a 
percentage of sales, decreased 30 basis points during the same period, due to $7.0 million of asset impairments recognized during the 
year ended December 31, 2025 and a $4.8 million increase in transaction and deal-related costs.

R&D expenses decreased $2.0 million, or 1.1%, during the year ended December 31, 2025, as compared to the prior year and as a 
percentage of sales, decreased 30 basis points during the same period, due to savings from focus and prioritization process initiatives 
and adoption of AI technologies.

Amortization of acquisition-related intangible assets decreased $5.6 million, or 7.0%, during the year ended December 31, 2025, due 
to certain intangible assets becoming fully amortized between periods. Amortization of acquisition-related intangible assets as a 
percentage of sales decreased 30 basis points during the same period. 
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Operating Profit

Operating profit increased $24.6 million, or 4.6%, during the year ended December 31, 2025, as compared to the prior year, and 
operating profit margin increased 30 basis points during the same period. 

Segment operating profit is used as a performance metric by the chief operating decision maker (“CODM”) in determining how to 
allocate resources and assess performance. Segment operating profit represents total segment sales less operating costs attributable to 
the segment, which does not include unallocated corporate costs and other operating costs not allocated to the reportable segments as 
part of the CODM’s assessment of reportable segment operating performance, including amortization of acquisition-related intangible 
assets, stock-based compensation expense, restructuring and other related charges and other unallocated income or expense not 
indicative of the segment’s core operating performance. As part of the CODM’s assessment of the Repair Solutions segment, a capital 
charge calculated based on the segment’s average gross outstanding financing receivables portfolio during the period and an estimated 
weighted average cost of capital is assessed by Corporate (the “Repair Solutions Capital Charge”). Refer to Note 15. Segment 
Information to the Consolidated Financial Statements for additional information. 

Segment operating profit, operating profit and related margins were as follows for the periods indicated: 

Year Ended December 31,
($ in millions) 2025 Margin 2024 Margin

Mobility Technologies $ 211.5  18.8 % $ 192.6  19.0 %
Repair Solutions  123.1  20.9  140.7  22.2 
Environmental & Fueling Solutions  422.0  29.4  394.9  29.0 
Other  —  —  (0.4)  (30.8) 
Corporate & other unallocated costs(a)  (195.0)  (6.3)  (190.8)  (6.4) 

Total operating profit $ 561.6  18.3 % $ 537.0  18.0 %
(a) Margin for corporate & other unallocated costs is presented as a percentage of total sales. Refer to further discussion of Corporate & 
other unallocated costs below. 

Mobility Technologies

Segment operating profit for our Mobility Technologies segment increased $18.9 million, or 9.8%, during the year ended December 
31, 2025, as compared to the prior year, and segment operating profit margin decreased 20 basis points during the same period. The 
decrease in segment operating profit margin was due to the impact of product mix. 

Repair Solutions

Segment operating profit for our Repair Solutions segment decreased $17.6 million, or 12.5%, during the year ended December 31, 
2025, as compared to the prior year, and segment operating profit margin decreased 130 basis points during the same period. The 
decrease in segment operating profit margin was due to a decrease in volume, as further discussed above. 

Environmental & Fueling Solutions

Segment operating profit for our Environmental & Fueling Solutions segment increased $27.1 million, or 6.9%, during the year ended 
December 31, 2025, as compared to the prior year, and segment operating profit margin increased 40 basis points during the same 
period. The increase in segment operating profit margin was due to an increase in volume, as further discussed above, and focus and 
prioritization process initiatives. 
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Corporate & Other Unallocated Costs

Corporate & other unallocated costs consists of the following for the periods indicated: 

Year Ended December 31,
($ in millions) 2025 2024

Amortization of acquisition-related intangible assets $ (74.1) $ (79.7) 
Stock-based compensation expense  (30.1)  (31.6) 
Restructuring and other related charges  (10.4)  (13.5) 
Other unallocated expense  (13.3)  (0.9) 
Corporate costs  (110.3)  (109.0) 
Repair Solutions Capital Charge  43.2  43.9 

Total corporate & other unallocated costs $ (195.0) $ (190.8) 

Corporate & other unallocated costs increased $4.2 million, or 2.2%, during the year ended December 31, 2025, as compared to the 
prior year, due to a $12.4 million increase in other unallocated expense from $7.0 million of asset impairments recognized during the 
year ended December 31, 2025, partially offset by a $5.6 million decrease in amortization of acquisition-related intangible assets from 
certain intangible assets becoming fully amortized between periods and a $3.1 million decrease in restructuring and other related 
charges. Corporate & other unallocated costs as a percentage of total sales decreased 10 basis points during the year ended December 
31, 2025, as compared to the prior year. 

NON-GAAP FINANCIAL MEASURES

Core Sales

We define core sales as total sales excluding (i) sales from acquired and certain divested businesses; (ii) the impact of currency 
translation; and (iii) certain other items. 

• References to sales attributable to acquisitions or acquired businesses refer to GAAP sales from acquired businesses recorded 
prior to the first anniversary of the acquisition less the amount of sales attributable to certain divested or exited businesses or 
product lines not considered discontinued operations. 

• The portion of sales attributable to the impact of currency translation is calculated as the difference between (a) the period-to-
period change in sales (excluding sales from acquired businesses) and (b) the period-to-period change in sales, including 
foreign operations (excluding sales from acquired businesses), after applying the current period foreign exchange rates to the 
prior year period. 

• The portion of sales attributable to other items is calculated as the impact of those items which are not directly correlated to 
core sales which do not have an impact on the current or comparable period. 

Core sales should be considered in addition to, and not as a replacement for or superior to, total sales, and may not be comparable to 
similarly titled measures reported by other companies.

Management believes that reporting the non-GAAP financial measure of core sales provides useful information to investors by helping 
identify underlying growth trends in our business and facilitating easier comparisons of our sales performance with our performance in 
prior and future periods and to our peers. We exclude the effect of acquisitions and certain divestiture-related items because the nature, 
size and number of such transactions can vary dramatically from period to period and between us and our peers. We exclude the effect 
of currency translation and certain other items from core sales because these items are either not under management’s control or relate 
to items not directly correlated to core sales. Management believes the exclusion of these items from core sales may facilitate 
assessment of underlying business trends and may assist in comparisons of long-term performance. 

INTEREST COSTS

Interest expense, net was $59.8 million during the year ended December 31, 2025 as compared to $74.7 million during the prior year, 
a decrease of $14.9 million, driven by a decrease in our outstanding debt obligations, a decrease in variable interest rates on certain of 
our outstanding debt obligations and an increase in interest income between periods.

For a discussion of our outstanding indebtedness, refer to Note 10. Financing to the Consolidated Financial Statements.
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INCOME TAXES

General

Income tax expense and deferred tax assets and liabilities reflect management’s assessment of current and future taxes expected to be 
paid on items reflected in our financial statements. Our effective tax rate can be affected by, among other items, changes in the mix of 
earnings in countries with differing statutory tax rates (including as a result of business acquisitions and dispositions), changes in the 
valuation of deferred tax assets and liabilities, the implementation of tax planning strategies, tax rulings, court decisions, settlements 
with tax authorities and changes in tax laws.

We are routinely examined by various domestic and international taxing authorities. The amount of income taxes we pay is subject to 
audit by federal, state and foreign tax authorities, which may result in proposed assessments. We are subject to examination in the 
United States, various states and foreign jurisdictions. We review our global tax positions on a quarterly basis. Based on these reviews, 
the results of discussions and resolutions of matters with certain tax authorities, tax rulings and court decisions and the expiration of 
statutes of limitations, reserves for contingent tax liabilities are accrued or adjusted as necessary. The IRS started an examination of 
our U.S. federal income tax return for 2023. At this point, no material issues or adjustments have been identified. We remain subject to 
U.S. federal income tax audit for the tax years 2022 and 2024. We are subject to tax audits for our combined/consolidated state income 
tax returns for the tax years 2021 to 2024. We remain subject to tax audits for our separate company tax returns in various U.S. states 
for the tax years 2021 to 2024. Our operations in certain foreign jurisdictions remain subject to routine examinations for the tax years 
2018 to 2024.

For a description of our income tax accounting policies, refer to Note 2. Basis of Presentation and Summary of Significant Accounting 
Policies and Note 14. Income Taxes to the Consolidated Financial Statements.

Comparison of the Years Ended December 31, 2025 and 2024

Our effective tax rate for the years ended December 31, 2025 and 2024 was 20.1% and 15.2%, respectively. The increase in our 
effective tax rate during the year ended December 31, 2025, as compared to the prior year, was primarily due to favorable impacts of 
business reorganizations and divestitures during the year ended December 31, 2024.

Our effective tax rate for the year ended December 31, 2025 differs from the U.S. federal statutory rate of 21.0% primarily due to the 
effect of state taxes, non-U.S. income taxed at different rates than the U.S. federal statutory rate, foreign derived intangible income, 
and tax credits. 

Our effective tax rate for the year ended December 31, 2024 differs from the U.S. federal statutory rate of 21.0% primarily due to the 
effect of state taxes, foreign derived intangible income, and tax credits. Additionally, there were favorable impacts related to business 
reorganizations and divestitures and a decrease to uncertain tax positions. 

One Big Beautiful Bill

On July 4, 2025, the One Big Beautiful Bill (“OBBB”) was signed into law. The OBBB includes several changes to corporate 
taxation, notably modifications to capitalization of research and development expenses and accelerated depreciation of fixed assets. 
We have reflected the impact of the enacted changes in our financial statements for the year ended December 31, 2025. The OBBB 
has reduced cash tax payments by $30.0 million during the year ended December 31, 2025, and will reduce cash tax payments by 
$30.0 million during the year ended December 31, 2026, due to the accelerated deduction for previously capitalized research and 
development expense. The other provisions within the OBBB have not and are not expected to have a material impact.

Pillar Two

On January 5, 2026, the OECD released additional Administrative Guidance under Pillar Two, including the new Side-by-Side safe 
harbour framework. These updates clarify how certain jurisdictions, including the United States, may apply safe-harbour relief once 
local legislation is enacted. We evaluated the impact of these developments and, consistent with our prior assessment of Pillar Two, 
we do not expect a significant impact on our financial statements.

COMPREHENSIVE INCOME

Comprehensive income increased by $108.6 million during the year ended December 31, 2025, as compared to the prior year. 
Comprehensive income for the year ended December 31, 2025 includes a favorable foreign currency translation adjustment of $75.8 
million. Comprehensive income for the year ended December 31, 2024 includes an unfavorable foreign currency translation 
adjustment of $49.6 million and a gain on the sale of our Coats business of $37.2 million. 

Refer to Note 20. Divestitures to the Consolidated Financial Statements for additional information on the divestiture of our Coats 
businesses. 
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FINANCIAL INSTRUMENTS AND RISK MANAGEMENT

We are exposed to market risk from changes in interest rates, foreign currency exchange rates, credit risk and commodity prices, each 
of which could impact our financial statements. We generally address our exposure to these risks through our normal operating and 
financing activities. In addition, our broad-based business activities help to reduce the impact that volatility in any particular area or 
related areas may have on our operating profit as a whole.

Interest Rate Risk

We are exposed to interest rate risk through fluctuations in interest rates on our debt obligations. As of December 31, 2025, we had 
$500.0 million outstanding of debt that was subject to variable interest rates. As a result, increases in interest rates could increase the 
cost of servicing our debt and could materially reduce our profitability and cash flows. We seek to manage exposure to adverse interest 
rate changes through our normal operating and financing activities. 

A hypothetical 100 basis points increase in market interest rates as of December 31, 2025 on our variable-rate debt obligations as of 
December 31, 2025 would increase our annual interest expense by approximately $5.0 million.

Foreign Currency Exchange Rate Risk

We face transactional exchange rate risk from transactions with customers in countries outside of the United States and from 
intercompany transactions between affiliates. Transactional exchange rate risk arises from the purchase and sale of goods and services 
in currencies other than our functional currency or the functional currency of an applicable subsidiary. We also face translational 
exchange rate risk related to the translation of financial statements of our foreign operations into U.S. dollars, our functional currency. 
Costs incurred and sales recorded by subsidiaries operating outside of the United States are translated into U.S. dollars using exchange 
rates effective during the respective period. As a result, we are exposed to movements in the exchange rates of various currencies 
against the U.S. dollar. The effect of a change in currency exchange rates on our net investment in international subsidiaries is 
reflected in the accumulated other comprehensive income component of equity. A 10% change in major currencies relative to the U.S. 
dollar as of December 31, 2025 would have resulted in an impact to equity of approximately $86.0 million.

Currency exchange rates did not have a material impact on reported sales for the year ended December 31, 2025 as compared to the 
prior year. If the exchange rates in effect as of December 31, 2025 were to prevail throughout the year ended December 31, 2026, 
currency exchange rates would positively impact estimated sales for the year ended December 31, 2026 by approximately 0.5% 
compared to the year ended December 31, 2025. 

In general, weakening of the U.S. dollar against other major currencies would positively impact our sales and results of operations on 
an overall basis and strengthening of the U.S. dollar against other major currencies would adversely impact our sales and results of 
operations.

We have generally accepted the exposure to exchange rate movements without using derivative financial instruments to manage this 
risk. Both positive and negative movements in currency exchange rates against the U.S. dollar will therefore continue to affect the 
reported amount of sales, profit, and assets and liabilities in our Consolidated Financial Statements.

Credit Risk

We are exposed to potential credit losses in the event of nonperformance by counterparties to our financial instruments. Financial 
instruments that potentially subject us to credit risk consist of cash and highly-liquid investment grade cash equivalents, and 
receivables from customers and franchisees. We place cash and cash equivalents with various high-quality financial institutions 
throughout the world and exposure is limited at any one institution. Although we typically do not obtain collateral or other security to 
secure these obligations, we regularly monitor third party depository institutions that hold our cash and cash equivalents. We 
emphasize safety and liquidity of principal over yield on those funds. Concentrations of credit risk arising from receivables from 
customers are limited due to the diversity of our customers. We perform credit evaluations of our customers’ financial conditions and 
also obtain collateral or other security as appropriate. Notwithstanding these efforts, distress in the global economy may increase the 
difficulty in collecting receivables.

The assumptions used in evaluating our exposure to credit losses associated with our financing receivables portfolio involve estimates 
and significant judgment. Holding other estimates constant, a hypothetical 100 basis points increase in the expected loss rate on the 
financing receivables portfolio would have resulted in an increase in the allowance for credit losses of approximately $5.0 million as 
of December 31, 2025.

No customer accounted for more than 10% of sales during all periods presented.
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Commodity Price Risk

For a discussion of risks relating to commodity prices, refer to “Item 1A. Risk Factors.”

LIQUIDITY AND CAPITAL RESOURCES

We assess our liquidity in terms of our ability to generate cash to fund our operating, investing and financing activities. We generate 
substantial cash from operating activities and believe that our operating cash flow and other sources of liquidity will be sufficient to 
allow us to continue to support working capital needs, capital expenditures, pay interest and service debt, pay taxes and any related 
interest or penalties, fund our restructuring activities and pension plans as required, invest in existing businesses, consummate strategic 
acquisitions, manage our capital structure on a short and long-term basis and support other business needs or objectives. Refer also to 
Note 10. Financing to the Consolidated Financial Statements for additional information.

Our long-term debt requires, among others, that we maintain certain financial covenants, and we were in compliance with all of these 
covenants as of December 31, 2025.

2025 Financing and Capital Transactions

During the year ended December 31, 2025, we completed the following financing and capital transactions:

• Voluntarily repaid $50.0 million of the Three-Year Term Loans Due 2025;

• Executed an amendment to extend the maturity date of the Three-Year Term Loans Due 2025 to February 2028, remove the 
credit spread adjustment and reduce the ratings-based margin by 12.5 basis points;

• Executed an amendment to the Revolving Credit Facility, which extended the maturity date to February 2030 and removed 
the SOFR adjustment;

• Repurchased 8.0 million shares for $300.2 million in the open market.

Refer to Note 10. Financing to the Consolidated Financial Statements for more information related to our long-term indebtedness and 
Note 19. Capital Stock and Earnings per Share to the Consolidated Financial Statements for more information related to our share 
repurchases.
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Overview of Cash Flows and Liquidity

Following is an overview of our cash flows and liquidity:
 Year Ended December 31,
($ in millions) 2025 2024

Net cash provided by operating activities $ 511.0 $ 427.5 

Proceeds from sale of businesses, net of cash provided $ 50.4 $ 68.4 
Cash paid for acquisitions  (10.9)  — 
Payments for additions to property, plant and equipment  (69.9)  (82.7) 
Proceeds from sale of property, plant and equipment  0.4  5.6 
Cash paid for equity investments  (1.8)  (2.9) 
Proceeds from sale of equity investments  11.1  0.2 
Net cash used in investing activities $ (20.7) $ (11.4) 

Proceeds from issuance of long-term debt $ 83.3 $ — 
Repayment of long-term debt  (133.3)  (150.0) 
Net proceeds from (repayments of) short-term borrowings  0.2  (4.5) 
Payments for debt issuance costs  (2.3)  — 
Payments of common stock cash dividend  (14.7)  (15.2) 
Purchases of treasury stock  (300.2)  (224.7) 
Proceeds from stock option exercises  10.0  17.0 
Other financing activities  (14.3)  (14.9) 
Net cash used in financing activities $ (371.3) $ (392.3) 

Operating Activities

Cash flows from operating activities can fluctuate significantly from period to period as working capital needs and the timing of 
payments for income taxes, restructuring activities and other items impact reported cash flows.

Cash flows from operating activities were $511.0 million during the year ended December 31, 2025, an increase of $83.5 million as 
compared to the prior year. The year-over-year change in operating cash flows was primarily attributable to the following factors:

• The aggregate of accounts receivable and long-term financing receivables generated $10.4 million of operating cash flows 
during the year ended December 31, 2025 as compared to using $56.0 million in the prior year. The amount of cash flow 
generated from or used by accounts receivable depends upon how effectively we manage the cash conversion cycle and can 
be significantly impacted by the timing of collections in a period. Additionally, when we originate certain financing 
receivables, we assume the financing receivable by decreasing the franchisee’s trade accounts receivable. As a result, 
originations of certain financing receivables are non-cash transactions.

• The aggregate of other operating assets and liabilities used $66.9 million of cash during the year ended December 31, 2025 
compared to using $30.7 million in the prior year. This difference is due primarily to working capital needs and the timing of 
accruals and payments and tax-related amounts.

Investing Activities

Net cash used in investing activities was $20.7 million during the year ended December 31, 2025, driven by payments for additions to 
property, plant and equipment and cash paid for the acquisition of Sergeant Sudz, partially offset by proceeds from the sale of 
businesses. Net cash used in investing activities was $11.4 million during the year ended December 31, 2024, driven by payments for 
additions to property, plant and equipment, partially offset by proceeds from the sale of our Coats business.

We made capital expenditures of $69.9 million and $82.7 million during the years ended December 31, 2025 and 2024, respectively.  

Refer to Note 3. Acquisitions to the Consolidated Financial Statements for additional information on our acquisition of Sergeant Sudz 
and Note 20. Divestitures to the Consolidated Financial Statements for additional information on our dispositions.
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Financing Activities

Net cash used in financing activities was $371.3 million during the year ended December 31, 2025, driven by repurchases of our 
common stock of $300.2 million and the voluntary repayment of $50.0 million of the Three-Year Term Loans due 2025. Net cash 
used in financing activities was $392.3 million during the year ended December 31, 2024, driven by repurchases of our common stock 
of $224.7 million and the voluntary repayment of $150.0 million of the Three-Year Term Loans due 2024 and Three-Year Term 
Loans due 2025. 

Share Repurchase Program

Refer to Note 19. Capital Stock and Earnings per Share to the Consolidated Financial Statements for a description of our share 
repurchase program. 

Dividends

We paid regular quarterly cash dividends of $0.025 per share during the year ended December 31, 2025. The declaration of future cash 
dividends is at the discretion of our Board of Directors and will depend upon, among other things, our future earnings, cash flows, 
capital requirements, financial condition and general business conditions.

Supplemental Guarantor Financial Information

As of December 31, 2025, we had $1.6 billion in aggregate principal amount of registered notes and $500.0 million in aggregate 
principal amount outstanding of term loans. Our obligations to pay principal and interest on the registered notes and term loans are 
fully and unconditionally guaranteed on a joint and several basis on an unsecured, unsubordinated basis by Gilbarco Inc. and Matco 
Tools Corporation, two of Vontier’s wholly-owned subsidiaries (the “Guarantor Subsidiaries”). Our other subsidiaries do not 
guarantee any such indebtedness (collectively, the “Non-Guarantor Subsidiaries”). Refer to Note 10. Financing to the Consolidated 
Financial Statements for additional information regarding the terms of our notes and the term loans.

The registered notes and the guarantees thereof are the Company’s and the Guarantor Subsidiaries’ senior unsecured obligations and:

• rank without preference or priority among themselves and equally in right of payment with our existing and any future 
unsecured and unsubordinated indebtedness, including, without limitation, indebtedness under our credit agreement;

• are senior in right of payment to any of our existing and future indebtedness that is subordinated to the notes;
• are effectively subordinated to any of our existing and future secured indebtedness to the extent of the assets securing such 

indebtedness; and
• are structurally subordinated to all existing and any future indebtedness and any other liabilities of our Non-Guarantor 

Subsidiaries.

The following tables present summarized financial information for Vontier Corporation and the Guarantor Subsidiaries on a combined 
basis and after the elimination of (a) intercompany transactions and balances between Vontier Corporation and the Guarantor 
Subsidiaries and (b) equity in earnings from and investments in the Non-Guarantor Subsidiaries.

Summarized Results of Operations Data ($ in millions)
Year Ended December 31, 

2025

Net sales (a) $ 1,615.3 
Operating profit (b)  532.5 
Net income (c) $ 381.8 
(a) Includes intercompany sales of $47.0 million.
(b) Includes intercompany operating profit of $20.0 million.
(c) Includes intercompany pretax income of $35.3 million.
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Summarized Balance Sheet Data ($ in millions) December 31, 2025

Assets
Current assets $ 437.7 
Intercompany receivables  2,537.2 
Noncurrent assets  646.4 

Total assets $ 3,621.3 
Liabilities
Current liabilities $ 846.0 
Intercompany payables  211.5 
Noncurrent liabilities  1,656.3 

Total liabilities $ 2,713.8 

Cash and Cash Requirements

As of December 31, 2025, we held approximately $492.2 million of cash and cash equivalents that were held in either operating 
accounts or invested in highly liquid investment-grade instruments with a maturity of 90 days or less with an annual effective rate 
generally around 3.5% as of December 31, 2025. Approximately 49% of our cash was held outside of the United States. 

We have made an assertion regarding the amount of earnings that we do not intend to repatriate due to local working capital needs, 
local law restrictions, high foreign remittance costs, previous investments in physical assets and acquisitions, or future growth needs. 
Such earnings are intended for indefinite foreign reinvestment and no provision for income taxes has been made. The amount of 
income taxes that may be applicable to such earnings is not readily determinable given the unknown duration of local law restrictions 
as applicable to such earnings, unknown changes in foreign tax law that may occur during the restriction periods, and the various 
alternatives we could employ if we repatriated these earnings. The cash that our foreign subsidiaries hold for indefinite reinvestment is 
generally used to finance foreign operations and investments, including acquisitions. 

We have cash requirements to support working capital needs, capital expenditures, pay interest and service debt, pay taxes and any 
related interest or penalties, fund our restructuring activities and pension plans as required and support other business needs or 
objectives. Refer to Note 9. Leases and Note 10. Financing to the Consolidated Financial Statements for further details on our 
contractual obligations and the timing of expected future payments under our lease and debt agreements, respectively. 

We also have purchase obligations which consist of agreements to purchase goods or services that are enforceable and legally binding 
on us and that specify all significant terms, including fixed or minimum quantities to be purchased, fixed, minimum or variable price 
provisions and the approximate timing of the transaction. As of December 31, 2025, we had purchase obligations of $197.4 million, 
with $192.7 million payable in the next 12 months. 

With respect to our cash requirements, we generally intend to use available cash and internally generated funds to meet these cash 
requirements, but in the event that additional liquidity is required, particularly in connection with acquisitions, we may also borrow 
under our credit facilities, enter into new credit facilities and borrow directly thereunder and/or access the capital markets. As of 
December 31, 2025, we had $750.0 million of borrowing capacity under our revolving credit facility. We also may from time to time 
access the capital markets, including to take advantage of favorable interest rate environments or other market conditions.

As of December 31, 2025, we believe that we have sufficient liquidity to satisfy our cash needs.

Guarantees

As of December 31, 2025, we had guarantees consisting primarily of outstanding standby letters of credit, bank guarantees, and 
performance and bid bonds of $77.1 million. These guarantees have been provided in connection with certain arrangements with 
vendors, customers, financing counterparties, and governmental entities to secure our obligations and/or performance requirements 
related to specific transactions. 

LEGAL PROCEEDINGS

Refer to Note 17. Litigation and Contingencies to the Consolidated Financial Statements for information regarding legal proceedings, 
contingencies, and guarantees. For a discussion of risks related to legal proceedings and contingencies, refer to “Item 1A. Risk 
Factors.”
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CRITICAL ACCOUNTING ESTIMATES

Management’s discussion and analysis of our financial condition and results of operations is based upon our Consolidated Financial 
Statements, which have been prepared in accordance with GAAP. The preparation of these financial statements requires management 
to make estimates and judgments that affect the reported amounts of assets, liabilities, revenues and expenses, and related disclosure of 
contingent assets and liabilities. We base these estimates and judgments on historical experience, the current economic environment 
and on various other assumptions that are believed to be reasonable under the circumstances. Actual results may differ materially from 
these estimates and judgments.

We believe the following accounting estimates are most critical to an understanding of our financial statements. Estimates are 
considered to be critical if they meet both of the following criteria: (i) the estimate requires assumptions about material matters that are 
uncertain at the time the estimate is made, and (ii) material changes in the estimate are reasonably likely from period to period. For a 
detailed discussion on the application of these and other accounting estimates, refer to Note 2. Basis of Presentation and Summary of 
Significant Accounting Policies to the Consolidated Financial Statements.

Accounts and Financing Receivables Allowances

We maintain allowances for credit losses to reflect expected credit losses inherent in our portfolio of receivables. Determination of the 
allowances requires us to exercise judgment about the timing, frequency and severity of credit losses that could materially affect the 
allowances and, therefore, net earnings. The allowances for credit losses represent management’s best estimate of the credit losses 
expected from our trade accounts and financing receivables portfolios over the remaining contractual life. We pool assets with similar 
risk characteristics for this measurement based on attributes that may include asset type, duration, and/or credit risk rating. The future 
expected losses of each pool are estimated based on numerous quantitative and qualitative factors reflecting management’s estimate of 
collectability over the remaining contractual life of the pooled assets, including:
  

• portfolio duration;
• historical, current, and forecasted future loss experience by asset type;
• historical, current, and forecasted delinquency and write-off trends;
• historical, current, and forecasted economic conditions; and
• historical, current, and forecasted credit risk.

We regularly perform detailed reviews of our accounts receivable and financing receivables portfolios to determine if changes in the 
aforementioned qualitative and quantitative factors have impacted the adequacy of the allowances.

Goodwill and Other Intangible Assets

Goodwill arises from the purchase price for acquired businesses exceeding the fair value of tangible and intangible assets acquired less 
assumed liabilities. In accordance with accounting standards related to business combinations, neither goodwill nor indefinite-lived 
intangible assets are amortized; however, definite-lived identifiable intangible assets, primarily customer relationships, acquired 
technology and trade names, are amortized over their estimated useful lives. We assess the goodwill of each of our reporting units for 
impairment at least annually as of the first day of the fourth quarter or more frequently if events and circumstances indicate that 
goodwill may not be recoverable.

When evaluating for impairment, we may first perform a qualitative assessment to determine whether it is more likely than not that a 
reporting unit or indefinite-lived intangible asset is impaired. If we do not perform a qualitative assessment, or if we determine that it 
is not more likely than not that the fair value of the reporting unit or indefinite-lived intangible asset exceeds its carrying amount, we 
will calculate the estimated fair value of the reporting unit or indefinite-lived intangible asset. Our decision to perform a qualitative 
impairment assessment for an individual reporting unit in a given year is influenced by a number of factors, inclusive of the size of the 
reporting unit's goodwill, the significance of the excess of the reporting unit's estimated fair value over carrying value at the last 
quantitative assessment date and the amount of time in between quantitative fair value assessments.
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As part of our 2025 annual impairment analysis, we elected to apply the qualitative goodwill impairment assessment guidance in ASC 
350-20, Goodwill, for all three of our reporting units as of the assessment date, or approximately $1.7 billion of goodwill as of the 
assessment date. Factors we considered in the qualitative assessment included general macroeconomic conditions, industry and market 
conditions, cost factors, overall financial performance of our reporting units, events or changes affecting the composition or carrying 
value of the net assets of our reporting units, information related to market multiples of peer companies and other relevant entity 
specific events. Based on our assessment we determined on the basis of the qualitative and quantitative factors, that the fair values of 
the reporting units were more likely than not greater than their respective carrying values, and therefore, a quantitative test was not 
required.

If we do not perform a qualitative assessment, goodwill impairment is determined by using a quantitative approach. We identify 
potential impairment by comparing the fair value of each reporting unit, determined using various valuation techniques, with the 
primary technique being a discounted cash flow analysis, to its carrying value. If the carrying amount of the reporting unit exceeds the 
fair value, an impairment loss is recognized. 

We review identified intangible assets for impairment whenever events or changes in circumstances indicate that the related carrying 
amounts may not be recoverable. Determining whether an impairment loss occurred requires a comparison of the carrying amount to 
the sum of undiscounted cash flows expected to be generated by the asset. We also test intangible assets with indefinite lives at least 
annually for impairment. In these analyses, management considers general macroeconomic conditions, industry and market conditions, 
cost factors, financial performance and other entity and asset specific events and may require management to make judgments and 
estimates about future revenues, expenses, market conditions and discount rates related to these assets.

If actual results are not consistent with management’s estimates and assumptions, goodwill and other intangible assets may be 
overstated, and a charge would need to be taken against net earnings which would adversely affect our financial statements. No 
goodwill impairment charges were recorded during the years ended December 31, 2025, 2024 and 2023. We recognized an immaterial 
other intangible assets impairment charge during the year ended December 31, 2025. There were no other intangible assets impairment 
charges during the years ended December 31, 2024 and 2023. 

Contingent Liabilities

We are, from time to time, subject to a variety of litigation and similar contingent liabilities incidental to our business or the business 
operations of previously owned entities. We recognize a liability for any contingency that is known or probable of occurrence and 
reasonably estimable. These assessments require judgments concerning matters such as litigation developments and outcomes, the 
anticipated outcome of negotiations, the number of future claims and the cost of both pending and future claims. In addition, outside 
risk insurance professionals may assist in the determination of reserves for incurred but not yet reported claims through evaluation of 
our specific loss history, actual claims reported, and industry trends among statistical and other factors. Reserve estimates are adjusted 
as additional information regarding a claim becomes known. If the reserves established with respect to these contingent liabilities are 
inadequate, we would be required to incur an expense equal to the amount of the loss incurred in excess of the reserves, which would 
adversely affect our financial statements.

Revenue Recognition

We derive revenues from the sale of products and services. Revenue is recognized when control over the promised products or 
services is transferred to the customer in an amount that reflects the consideration that we expect to receive in exchange for those 
products or services. In determining if control has transferred, we consider whether certain indicators of the transfer of control are 
present, such as the transfer of title, present right to payment, significant risks and rewards of ownership and customer acceptance 
when acceptance is not a formality. 

To qualify for revenue recognition, we must have an enforceable contract with a customer that defines the goods or services to be 
transferred and the payment terms related to those goods or services. We assess whether collection of substantially all consideration 
for the goods or services transferred is probable based on the customer’s intent and ability to pay the promised consideration. This 
assessment requires judgment and considers financial and qualitative factors, including the customers’ financial condition, collateral, 
debt-servicing ability, past payment experience and credit bureau information.

Variable consideration, including volume discounts, rebates and other short-term incentive programs, is estimated and included in the 
transaction price only to the extent it is probable that a significant reversal of cumulative revenue will not occur. Significant judgment 
is exercised in determining product returns, customer allowances and rebates, which are estimated based on historical experience and 
known trends.

Certain customer arrangements, including our SaaS product offerings, include multiple performance obligations, typically hardware, 
installation, training, consulting, services and/or post-contract customer support (“PCS”). We allocate the contract transaction price to 
each performance obligation using the standalone selling price. Whenever possible, standalone selling price is based on observable 
prices and when such observable data is not available, the Company estimates the standalone selling price using an approach designed 
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to maximize the use of observable inputs in accordance with ASC 606. Allocating the transaction price to each performance obligation 
may require judgment.

If our judgments regarding revenue recognition prove incorrect, our reported revenues in particular periods may be adversely affected. 
Historically, our estimates of revenue have been materially correct. 

Income Taxes

In accordance with GAAP, deferred tax liabilities and assets are determined based on the difference between the financial statement 
and tax basis of assets and liabilities using enacted rates expected to be in effect during the year in which the differences reverse. 
Deferred tax assets generally represent items that can be used as a tax deduction or credit in our tax return in future years for which the 
tax benefit has already been reflected in our Consolidated Statements of Earnings and Comprehensive Income. We establish valuation 
allowances for our deferred tax assets if it is more likely than not that some or all of the deferred tax asset will not be realized. This 
requires us to make judgments and estimates regarding the timing and amount of the reversal of taxable temporary differences, 
expected future taxable income and the impact of tax planning strategies. 

We provide for unrecognized tax benefits when, based upon the technical merits, it is “more-likely-than-not” that an uncertain tax 
position will not be sustained upon examination. Judgment is required in evaluating tax positions and determining income tax 
provisions. We re-evaluate the technical merits of our tax positions and may recognize an uncertain tax benefit in certain 
circumstances, including when: (i) a tax audit is completed; (ii) applicable tax laws change, including a tax case ruling or legislative 
guidance; or (iii) the applicable statute of limitations expires. We recognize potential accrued interest and penalties associated with 
unrecognized tax positions in income tax expense. 

NEW ACCOUNTING STANDARDS

Refer to Note 2. Basis of Presentation and Summary of Significant Accounting Policies to the Consolidated Financial Statements for 
information regarding new accounting standards.

ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK 

The information required by this item is included under “Item 7. Management’s Discussion and Analysis of Financial Condition and 
Results of Operations.”
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Report of Management on Vontier Corporation’s Internal Control Over Financial Reporting

The Company’s management is responsible for establishing and maintaining adequate internal control over financial reporting for the 
Company. Internal control over financial reporting is defined in Rules 13a-15(f) and 15d-15(f) promulgated under the Securities 
Exchange Act of 1934. 

The Company’s management assessed the effectiveness of the Company’s internal control over financial reporting as of December 31, 
2025. In making this assessment, the Company’s management used the criteria set forth by the Committee of Sponsoring 
Organizations of the Treadway Commission (“COSO”) in “Internal Control-Integrated Framework” (2013 framework). Based on this 
assessment, management concluded that, as of December 31, 2025, the Company’s internal control over financial reporting is 
effective. 

The Company’s independent registered public accounting firm has issued an audit report on the effectiveness of the Company’s 
internal control over financial reporting. This report dated February 12, 2026 appears on page 43 of this Form 10-K.
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Report of Independent Registered Public Accounting Firm

To the Stockholders and the Board of Directors of Vontier Corporation

Opinion on Internal Control Over Financial Reporting

We have audited Vontier Corporation and subsidiaries’ internal control over financial reporting as of December 31, 2025, based on 
criteria established in Internal Control—Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway 
Commission (2013 framework) (the COSO criteria). In our opinion, Vontier Corporation and subsidiaries (the Company) maintained, 
in all material respects, effective internal control over financial reporting as of December 31, 2025, based on the COSO criteria.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States) 
(PCAOB), the consolidated balance sheets of the Company as of December 31, 2025 and 2024, the related consolidated statements of 
earnings and comprehensive income, changes in equity and cash flows for each of the three years in the period ended December 31, 
2025, and the related notes and financial statement schedule listed in the index at Item 15(a) and our report dated February 12, 2026 
expressed an unqualified opinion thereon.

Basis for Opinion 

The Company’s management is responsible for maintaining effective internal control over financial reporting and for its assessment of 
the effectiveness of internal control over financial reporting included in the accompanying Report of Management on Vontier 
Corporation’s Internal Control Over Financial Reporting. Our responsibility is to express an opinion on the Company’s internal 
control over financial reporting based on our audit. We are a public accounting firm registered with the PCAOB and are required to be 
independent with respect to the Company in accordance with the U.S. federal securities laws and the applicable rules and regulations 
of the Securities and Exchange Commission and the PCAOB.

We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we plan and perform the audit 
to obtain reasonable assurance about whether effective internal control over financial reporting was maintained in all material respects. 

Our audit included obtaining an understanding of internal control over financial reporting, assessing the risk that a material weakness 
exists, testing and evaluating the design and operating effectiveness of internal control based on the assessed risk, and performing such 
other procedures as we considered necessary in the circumstances. We believe that our audit provides a reasonable basis for our 
opinion.

Definition and Limitations of Internal Control Over Financial Reporting

A company’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the reliability of 
financial reporting and the preparation of financial statements for external purposes in accordance with generally accepted accounting 
principles. A company’s internal control over financial reporting includes those policies and procedures that (1) pertain to the 
maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and dispositions of the assets of the 
company; (2) provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial statements in 
accordance with generally accepted accounting principles, and that receipts and expenditures of the company are being made only in 
accordance with authorizations of management and directors of the company; and (3) provide reasonable assurance regarding 
prevention or timely detection of unauthorized acquisition, use, or disposition of the company’s assets that could have a material effect 
on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections 
of any evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in 
conditions, or that the degree of compliance with the policies or procedures may deteriorate.

/s/ Ernst & Young LLP

Raleigh, North Carolina
February 12, 2026 
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Report of Independent Registered Public Accounting Firm

To the Stockholders and the Board of Directors of Vontier Corporation

Opinion on the Financial Statements

We have audited the accompanying consolidated balance sheets of Vontier Corporation and subsidiaries (the Company) as of 
December 31, 2025 and 2024, the related consolidated statements of earnings and comprehensive income, changes in equity and cash 
flows for each of the three years in the period ended December 31, 2025, and the related notes and financial statement schedule listed 
in the Index at Item 15(a) (collectively referred to as the “consolidated financial statements”). In our opinion, the consolidated 
financial statements present fairly, in all material respects, the financial position of the Company at December 31, 2025 and 2024, and 
the results of its operations and its cash flows for each of the three years in the period ended December 31, 2025, in conformity with 
U.S. generally accepted accounting principles.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States) 
(PCAOB), the Company's internal control over financial reporting as of December 31, 2025, based on criteria established in Internal 
Control-Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission (2013 framework) 
and our report dated February 12, 2026 expressed an unqualified opinion thereon.

Basis for Opinion 

These financial statements are the responsibility of the Company's management. Our responsibility is to express an opinion on the 
Company’s financial statements based on our audits. We are a public accounting firm registered with the PCAOB and are required to 
be independent with respect to the Company in accordance with the U.S. federal securities laws and the applicable rules and 
regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and perform the audit 
to obtain reasonable assurance about whether the financial statements are free of material misstatement, whether due to error or fraud. 
Our audits included performing procedures to assess the risks of material misstatement of the financial statements, whether due to 
error or fraud, and performing procedures that respond to those risks. Such procedures included examining, on a test basis, evidence 
regarding the amounts and disclosures in the financial statements. Our audits also included evaluating the accounting principles used 
and significant estimates made by management, as well as evaluating the overall presentation of the financial statements. We believe 
that our audits provide a reasonable basis for our opinion.

Critical Audit Matter

The critical audit matter communicated below is a matter arising from the current period audit of the financial statements that was 
communicated or required to be communicated to the audit committee and that: (1) relates to accounts or disclosures that are material 
to the financial statements and (2) involved our especially challenging, subjective or complex judgments. The communication of the 
critical audit matter does not alter in any way our opinion on the consolidated financial statements, taken as a whole, and we are not, 
by communicating the critical audit matter below, providing a separate opinion on the critical audit matter or on the accounts or 
disclosures to which it relates.
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Allowance for credit losses of commercial purchase security agreements
Description of the Matter As described in Note 4 to the consolidated financial statements, the Company’s 

financing receivables portfolio and the associated allowance for credit losses for 
commercial purchase security agreements, were $338.9 million and $37.1 million as 
of December 31, 2025, respectively. As disclosed in Note 2 to the consolidated 
financial statements, the Company estimates the allowance for credit losses for 
financing receivables based on numerous quantitative and qualitative factors 
reflecting management’s estimate of collectability over the remaining contractual life 
of the financing receivables. 

Auditing the Company’s allowance for credit losses was challenging in that it 
requires significant judgment about the severity of credit losses, including the risk 
profile of each underlying receivable and expectations regarding the impact of 
current and future economic conditions on the creditworthiness of its customers. 

How we Addressed the Matter in our Audit We obtained an understanding, evaluated the design and tested the operating 
effectiveness of management’s controls over the allowance for credit losses including 
controls over the completeness and accuracy of underlying data. 

To test the allowance for credit losses, our audit procedures included, among others, 
evaluating the methods and assumptions used by management, including comparing 
actual losses incurred to management’s historical estimates, evaluating external 
economic and industry trends and evaluating the overall composition of the financing 
receivables portfolio. 

/s/ Ernst & Young LLP

We have served as the Company’s auditor since 2019.

Raleigh, North Carolina
February 12, 2026 
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VONTIER CORPORATION AND SUBSIDIARIES
CONSOLIDATED BALANCE SHEETS
(in millions, except per share amounts)

 
 December 31,
 2025 2024
ASSETS
Current assets:

Cash and cash equivalents $ 492.2 $ 356.4 
Accounts receivable, less allowance for credit losses of $33.6 million and $34.9 million as of December 31, 
2025 and 2024, respectively  527.4  526.1 
Inventories  326.5  337.8 
Prepaid expenses and other current assets  145.7  149.7 

Total current assets  1,491.8  1,370.0 
Property, plant and equipment, net  129.5  120.2 
Operating lease right-of-use assets  34.4  46.8 
Long-term financing receivables, less allowance for credit losses of $31.7 million and $32.2 million as of 
December 31, 2025 and 2024, respectively  285.0  291.7 
Other intangible assets, net  412.4  486.5 
Goodwill  1,757.6  1,726.0 
Other assets  258.1  269.3 
Total assets $ 4,368.8 $ 4,310.5 
LIABILITIES AND EQUITY
Current liabilities:

Short-term borrowings and current portion of long-term debt $ 502.2 $ 52.3 
Trade accounts payable  361.6  378.1 
Current operating lease liabilities  14.3  16.3 
Accrued expenses and other current liabilities  410.4  462.5 

Total current liabilities  1,288.5  909.2 
Long-term operating lease liabilities  24.8  36.6 
Long-term debt  1,594.2  2,092.0 
Other long-term liabilities  210.1  212.8 
Total liabilities  3,117.6  3,250.6 
Commitments and Contingencies (Note 17)
Equity:

Preferred stock, 15.0 million shares authorized; no par value; no shares issued and outstanding  —  — 
Common stock, 2.0 billion shares authorized; $0.0001 par value; 173.0 million and 172.1 million shares 
issued, and 142.2 million and 149.3 million outstanding as of December 31, 2025 and 2024, respectively  —  — 
Treasury stock, at cost, 30.8 million and 22.8 million shares as of December 31, 2025 and 2024, respectively  (929.8)  (627.0) 
Additional paid-in capital  111.7  83.0 
Retained earnings  1,930.5  1,539.1 
Accumulated other comprehensive income  131.8  56.0 

Total Vontier stockholders’ equity  1,244.2  1,051.1 
Noncontrolling interests  7.0  8.8 
Total equity  1,251.2  1,059.9 
Total liabilities and equity $ 4,368.8 $ 4,310.5 

See the accompanying Notes to the Consolidated Financial Statements.
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VONTIER CORPORATION AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF EARNINGS AND COMPREHENSIVE INCOME

(in millions, except per share amounts)
 

Year Ended December 31,
 2025 2024 2023

Sales of products $ 2,754.9 $ 2,668.4 $ 2,778.1 
Sales of services  320.7  310.6  317.1 

Total sales  3,075.6  2,979.0  3,095.2 
Operating costs and expenses:

Cost of product sales, excluding amortization of acquisition-related intangible 
assets  (1,408.3)  (1,354.9)  (1,451.0) 
Cost of service sales, excluding amortization of acquisition-related intangible 
assets  (216.5)  (200.0)  (213.0) 
Selling, general and administrative expenses  (639.4)  (629.7)  (643.1) 
Research and development expenses  (175.7)  (177.7)  (163.5) 
Amortization of acquisition-related intangible assets  (74.1)  (79.7)  (81.2) 

Operating profit  561.6  537.0  543.4 
Non-operating income (expense), net:

Interest expense, net  (59.8)  (74.7)  (93.7) 
Gain on sale of businesses  3.5  37.2  34.4 
Other non-operating income (expense), net  2.9  (1.9)  (0.6) 

Earnings before income taxes  508.2  497.6  483.5 
Provision for income taxes  (102.1)  (75.4)  (106.6) 
Net earnings $ 406.1 $ 422.2 $ 376.9 

Net earnings per share:
Basic $ 2.77 $ 2.76 $ 2.43 
Diluted $ 2.76 $ 2.75 $ 2.42 

Weighted average shares outstanding:
Basic  146.7  152.8  155.1 
Diluted  147.4  153.8  156.0 

Net earnings $ 406.1 $ 422.2 $ 376.9 
Other comprehensive income (loss), net of income taxes:

Foreign currency translation adjustments  75.8  (49.6)  (1.3) 
Other adjustments  —  0.7  0.1 

Total other comprehensive income (loss), net of income taxes  75.8  (48.9)  (1.2) 
Comprehensive income $ 481.9 $ 373.3 $ 375.7 

See the accompanying Notes to the Consolidated Financial Statements.
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VONTIER CORPORATION AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF CHANGES IN EQUITY

(in millions, except per share amounts)

Common Stock Treasury Stock Additional 
Paid-In 
Capital

Retained 
Earnings

Accumulated 
Other 

Comprehensive 
Income

Noncontrolling 
Interests TotalShares Amount Shares Amount

Balance, December 31, 2022  169.7 $ —  13.7 $ (328.0) $ 27.6 $ 770.8 $ 106.1 $ 3.0 $ 579.5 
Net earnings  —  —  —  —  —  376.9  —  —  376.9 
Dividends on common stock ($0.10 
per share)  —  —  —  —  —  (15.6)  —  —  (15.6) 
Other comprehensive loss, net of 
income taxes  —  —  —  —  —  —  (1.2)  —  (1.2) 
Stock-based compensation expense  —  —  —  —  27.4  —  —  4.1  31.5 
Common stock-based award activity, 
net of shares for tax withholding  1.1  —  —  —  2.2  —  —  —  2.2 
Purchase of treasury stock  —  —  2.8  (75.4)  —  —  —  —  (75.4) 
Change in noncontrolling interests 
and other  —  —  —  —  (0.4)  —  —  (1.9)  (2.3) 
Balance, December 31, 2023  170.8  —  16.5  (403.4)  56.8  1,132.1  104.9  5.2  895.6 
Net earnings  —  —  —  —  —  422.2  —  —  422.2 
Dividends on common stock ($0.10 
per share)  —  —  —  —  —  (15.2)  —  —  (15.2) 
Other comprehensive loss, net of 
income taxes  —  —  —  —  —  —  (48.9)  —  (48.9) 
Stock-based compensation expense  —  —  —  —  27.4  —  —  4.2  31.6 
Common stock-based award activity, 
net of shares for tax withholding  1.3  —  —  —  4.9  —  —  —  4.9 
Purchase of treasury stock  —  —  6.3  (223.6)  (2.5)  —  —  —  (226.1) 
Change in noncontrolling interests 
and other  —  —  —  —  (3.6)  —  —  (0.6)  (4.2) 
Balance, December 31, 2024  172.1  —  22.8  (627.0)  83.0  1,539.1  56.0  8.8  1,059.9 
Net earnings  —  —  —  —  —  406.1  —  —  406.1 
Dividends on common stock ($0.10 
per share)  —  —  —  —  —  (14.7)  —  —  (14.7) 
Other comprehensive income, net of 
income taxes  —  —  —  —  —  —  75.8  —  75.8 
Stock-based compensation expense  —  —  —  —  28.8  —  —  1.3  30.1 
Common stock-based award activity, 
net of shares for tax withholding  0.9  —  —  —  0.8  —  —  —  0.8 
Purchase of treasury stock  —  —  8.0  (302.8)  —  —  —  —  (302.8) 
Change in noncontrolling interests 
and other  —  —  —  —  (0.9)  —  —  (3.1)  (4.0) 
Balance, December 31, 2025  173.0 $ —  30.8 $ (929.8) $ 111.7 $ 1,930.5 $ 131.8 $ 7.0 $ 1,251.2 

See the accompanying Notes to the Consolidated Financial Statements.
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VONTIER CORPORATION AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF CASH FLOWS

(in millions)
 Year Ended December 31,
 2025 2024 2023

Cash flows from operating activities:
Net earnings $ 406.1 $ 422.2 $ 376.9 
Non-cash items:

Depreciation expense  51.1  47.4  43.8 
Amortization of acquisition-related intangible assets  74.1  79.7  81.2 
Stock-based compensation expense  30.1  31.6  31.5 
Gain on sale of businesses  (3.5)  (37.2)  (34.4) 
Change in deferred income taxes  2.8  (32.8)  (47.3) 
Other non-cash items  6.8  3.3  3.4 

Change in accounts receivable, net  (132.0)  (203.9)  (148.1) 
Change in inventories  10.9  (48.5)  48.9 
Change in long-term financing receivables, net  142.4  147.9  141.2 
Change in trade accounts payable  (24.3)  14.9  (66.8) 
Change in other operating assets and liabilities  (53.5)  2.9  24.7 

Net cash provided by operating activities  511.0  427.5  455.0 
Cash flows from investing activities:

Proceeds from sale of businesses, net of cash provided  50.4  68.4  107.5 
Cash paid for acquisitions  (10.9)  —  — 
Payments for additions to property, plant and equipment  (69.9)  (82.7)  (60.1) 
Proceeds from sale of property, plant and equipment  0.4  5.6  4.5 
Cash paid for equity investments  (1.8)  (2.9)  (3.0) 
Proceeds from sale of equity investments  11.1  0.2  20.4 

Net cash (used in) provided by investing activities  (20.7)  (11.4)  69.3 
Cash flows from financing activities:

Proceeds from issuance of long-term debt  83.3  —  — 
Repayment of long-term debt  (133.3)  (150.0)  (300.0) 
Net proceeds from (repayments of) short-term borrowings  0.2  (4.5)  1.9 
Payments for debt issuance costs  (2.3)  —  — 
Payments of common stock cash dividend  (14.7)  (15.2)  (15.5) 
Purchases of treasury stock  (300.2)  (224.7)  (74.7) 
Proceeds from stock option exercises  10.0  17.0  10.4 
Other financing activities  (14.3)  (14.9)  (9.9) 

Net cash used in financing activities  (371.3)  (392.3)  (387.8) 
Effect of exchange rate changes on cash and cash equivalents  16.8  (8.3)  (0.1) 
Net change in cash and cash equivalents  135.8  15.5  136.4 
Beginning balance of cash and cash equivalents  356.4  340.9  204.5 
Ending balance of cash and cash equivalents $ 492.2 $ 356.4 $ 340.9 

See the accompanying Notes to the Consolidated Financial Statements.
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VONTIER CORPORATION AND SUBSIDIARIES
NOTES TO THE CONSOLIDATED FINANCIAL STATEMENTS

NOTE 1. BUSINESS OVERVIEW

Nature of Business

Vontier Corporation (“Vontier” or the “Company”) is a global industrial technology company uniting productivity, automation and 
multi-energy technologies to meet the needs of a rapidly evolving, more connected mobility ecosystem. The Company operates 
through three reportable segments which align to the Company’s three operating segments: (i) Mobility Technologies, which provides 
digitally enabled equipment and solutions to support efficient operations across the mobility ecosystem, including point-of-sale and 
payment systems, workflow automation solutions, telematics, data analytics, software platform for electric vehicle charging networks, 
and integrated solutions for alternative fuel dispensing; (ii) Repair Solutions, which manufactures and distributes aftermarket vehicle 
repair tools, toolboxes, automotive diagnostic equipment and software through a network of mobile franchisees; and (iii) 
Environmental & Fueling Solutions, which provides environmental and fueling hardware and software, and aftermarket solutions for 
global fueling infrastructure. 

Vontier Corporation was incorporated in 2019 in connection with the separation of Vontier from Fortive Corporation (“Fortive” or 
“Former Parent”) on October 9, 2020, as an independent company (the “Separation”). 

NOTE 2. BASIS OF PRESENTATION AND SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Basis of Presentation

The accompanying Consolidated Financial Statements present the Company’s historical financial position, results of operations, 
changes in equity and cash flows in accordance with generally accepted accounting principles in the United States of America 
(“GAAP”).

The Consolidated Financial Statements include all accounts of Vontier and its subsidiaries. All intercompany balances and 
transactions have been eliminated upon consolidation. The Consolidated Financial Statements also reflect the impact of noncontrolling 
interests. Noncontrolling interests do not have a significant impact on the Company’s consolidated results of operations, therefore, net 
earnings and net earnings per share attributable to noncontrolling interests are not presented separately in the Company’s Consolidated 
Statements of Earnings and Comprehensive Income. Net earnings attributable to noncontrolling interests have been reflected in 
selling, general and administrative expenses (“SG&A”) and were insignificant in all periods presented. 

Use of Estimates

The preparation of financial statements in conformity with GAAP requires management to make estimates and judgments that affect 
the reported amounts of assets, liabilities, revenues and expenses, and related disclosure of contingent assets and liabilities. The 
Company bases these estimates on historical experience, the current economic environment and on various other assumptions that are 
believed to be reasonable under the circumstances. However, uncertainties associated with these estimates exist and actual results may 
differ from these estimates.

Cash and Cash Equivalents

The Company considers all highly liquid investments with a maturity of three months or less at the date of purchase to be cash 
equivalents. Cash equivalents are valued at cost, plus accrued interest, which approximates fair value due to the short-term maturity of 
these instruments. 

Accounts and Financing Receivables and Allowances for Credit Losses

All trade accounts and financing receivables are reported in the accompanying Consolidated Balance Sheets net of allowances for 
credit losses. The allowances for credit losses represent management’s best estimate of the credit losses expected from trade accounts 
and financing receivables portfolios. Determination of the allowances requires management to exercise judgment about the timing, 
frequency and severity of credit losses that could materially affect the provision for credit losses and, therefore, net earnings. The 
Company regularly performs detailed reviews of its portfolios to determine if an impairment has occurred and evaluate the 
collectability of receivables based on a combination of financial and qualitative factors that may affect customers’ ability to pay, 
including customers’ financial condition, collateral, debt-servicing ability, past payment experience and credit bureau information. In 
circumstances where the Company is aware of a specific customer’s inability to meet its financial obligations, a specific reserve is 
recorded against amounts due to reduce the recognized receivable to the amount reasonably expected to be collected. 

Table of Contents

50



Additions to the allowances for credit losses are charged to current period earnings and amounts determined to be uncollectible are 
charged directly against the allowances. If the financial condition of the Company’s customers were to deteriorate, resulting in an 
impairment of their ability to make payments, additional reserves would be required. The Company does not believe that trade 
accounts and financing receivables represent significant concentrations of credit risk because of the diversified portfolio of individual 
customers and geographical areas. Expense associated with credit losses was $52.4 million, $51.2 million and $42.5 million for the 
years ended December 31, 2025, 2024 and 2023, respectively.

Financing Receivables

The Company estimates its allowance to reflect expected credit losses over the remaining contractual life of the asset. Assets with 
similar risk characteristics are pooled for this measurement based on attributes which includes asset type, duration, and/or credit risk 
rating. The future expected losses of each pool are estimated based on numerous quantitative and qualitative factors reflecting 
management’s estimate of collectability over the remaining contractual life of the pooled assets, including:

• portfolio duration; 
• historical, current, and forecasted future loss experience by asset type; 
• historical, current, and forecasted delinquency and write-off trends; 
• historical, current, and forecasted economic conditions; and 
• historical, current, and forecasted credit risk.

Inventories

Inventories include the costs of material, labor and overhead and are stated at the lower of cost or net realizable value using the first-
in, first-out (“FIFO”) method. The net realizable value of inventory, which is the estimated selling price in the ordinary course of 
business, less reasonably predictable costs of completion, disposal and transportation, is estimated based on assumptions of future 
demand and related pricing. 

Property, Plant and Equipment

Property, plant and equipment are carried at cost. Provisions for depreciation have been computed principally by the straight-line 
method based on the estimated useful lives of the depreciable assets which are generally as follows:

Category   Useful Life
Buildings   30 years
Capitalized software 3 – 5 years
Leased assets and leasehold improvements

  
Amortized over the lesser of the economic life of the asset or 

the term of the lease
Machinery, equipment and other   3 – 10 years

Estimated useful lives are periodically reviewed and, when appropriate, changes to estimates are made prospectively. 

Capitalized Software

Costs associated with software developed or obtained for internal-use are capitalized during the application development stage of the 
project and are presented in Property, plant and equipment, net on the Consolidated Balance Sheets. Costs incurred during the 
preliminary project and post-implementation stages are expensed as incurred. 

Other Assets

Other assets principally include contract assets, deferred tax assets and other investments.

Fair Value

Accounting standards define fair value based on an exit price model, establish a framework for measuring fair value for assets and 
liabilities required to be carried at fair value and provide for certain disclosures related to the valuation methods used within the 
valuation hierarchy as established within the accounting standards. This hierarchy prioritizes the inputs into three broad levels as 
follows: 

• Level 1 inputs are quoted prices (unadjusted) in active markets for identical assets or liabilities.

• Level 2 inputs are quoted prices for similar assets and liabilities in active markets, quoted prices for identical or similar assets 
in markets that are not active, or other observable characteristics for the asset or liability, including interest rates, yield curves 
and credit risks, or inputs that are derived principally from, or corroborated by, observable market data through correlation.
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• Level 3 inputs are unobservable inputs based on our assumptions. 

A financial asset or liability’s classification within the hierarchy is determined based on the lowest level input that is significant to the 
fair value measurement in its entirety.

Financial instruments consist primarily of trade accounts receivable, financing receivables, obligations under trade accounts payable 
and short and long-term debt. Due to their short-term nature, the carrying values for trade accounts receivable, trade accounts payable 
and short-term debt approximate fair value.

Certain assets and liabilities are carried on the accompanying Consolidated Balance Sheets at cost and are not remeasured to fair value 
on a recurring basis. These assets include finite-lived intangible assets, which are tested when a triggering event occurs, and goodwill 
and identifiable indefinite-lived intangible assets, which are tested for impairment at least annually as of the first day of the fourth 
quarter or more frequently if events and circumstances indicate that the asset may not be recoverable.

As of December 31, 2025, assets carried on the balance sheet and not remeasured to fair value on a recurring basis were $1.8 billion of 
goodwill and $412.4 million of identifiable intangible assets, net. 

Refer to Note 10. Financing for the fair value of the Company’s long-term debt. 

Goodwill and Other Intangible Assets

Goodwill arises from the purchase price for acquired businesses exceeding the fair value of tangible and intangible assets acquired less 
assumed liabilities. In accordance with accounting standards related to business combinations, neither goodwill nor indefinite-lived 
intangible assets are amortized; however, definite-lived identifiable intangible assets, primarily customer relationships, acquired 
technology and trade names, are amortized over their estimated useful lives. Refer to Note 7. Goodwill and Other Intangible Assets for 
additional information regarding our goodwill and other intangible assets.

The goodwill of each of the Company’s reporting units is assessed for impairment at least annually as of the first day of the fourth 
quarter or more frequently if events and circumstances indicate that goodwill may not be recoverable. When evaluating for 
impairment, the Company may first perform a qualitative assessment to determine whether it is more likely than not that a reporting 
unit or indefinite-lived intangible asset is impaired. The Company’s decision to perform a qualitative impairment assessment for an 
individual reporting unit or indefinite-lived intangible assets in a given year is influenced by a number of factors, inclusive of the size 
of the reporting unit's goodwill, the significance of the excess of the reporting unit's estimated fair value over carrying value at the last 
quantitative assessment date and the amount of time in between quantitative fair value assessments.

As part of the Company’s 2025 annual impairment analysis, the Company elected to apply the qualitative goodwill impairment 
assessment guidance in ASC 350-20, Goodwill, for all three of the Company’s reporting units as of the assessment date, or 
approximately $1.7 billion of goodwill as of the assessment date. Factors considered in the qualitative assessment include general 
macroeconomic conditions, industry and market conditions, cost factors, overall financial performance of the reporting units, events or 
changes affecting the composition or carrying value of the net assets of the reporting units, information related to market multiples of 
peer companies and other relevant entity specific events. Based on the assessment, the Company determined on the basis of the 
qualitative and quantitative factors that the fair values of the reporting units were more likely than not greater than their respective 
carrying values, and therefore, a quantitative test was not required.

If the Company does not perform a qualitative assessment, or if it determines that it is not more likely than not that the fair value of the 
reporting unit or indefinite-lived intangible asset exceeds its carrying amount, impairment is determined by using a quantitative 
approach. The Company identifies potential impairment by comparing the fair value of each reporting unit, determined using various 
valuation techniques, with the primary technique being a discounted cash flow analysis, to its carrying value. If the carrying amount of 
the reporting unit exceeds the fair value, an impairment loss is recognized. 

Identified intangible assets are reviewed for impairment whenever events or changes in circumstances indicate that the related carrying 
amounts may not be recoverable. Determining whether an impairment loss occurred requires a comparison of the carrying amount to 
the sum of undiscounted cash flows expected to be generated by the asset. Intangible assets with indefinite lives are tested at least 
annually for impairment. In these analyses, management considers general macroeconomic conditions, industry and market conditions, 
cost factors, financial performance and other entity and asset specific events and may require management to make judgments and 
estimates about future revenues, expenses, market conditions and discount rates related to these assets.

No goodwill impairment charges were recorded during the years ended December 31, 2025, 2024 and 2023. The Company recognized 
an immaterial other intangible assets impairment charge during the year ended December 31, 2025. There were no other intangible 
assets impairment charges during the years ended December 31, 2024 and 2023. 
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Insurance Liabilities

The Company is self-insured for certain losses related to medical claims. The Company has stop-loss coverage to limit the exposure 
arising from medical claims. In addition, the Company has deductible-based insurance policies for certain other losses, including 
general liability, workers’ compensation and automobile. 

Debt Issuance Costs

Debt issuance costs relating to the Company’s term loan and senior note facilities are recorded as a direct reduction of the carrying 
amount of the related debt. These costs are deferred and amortized to interest expense using the effective interest method, over the 
respective terms of the related debt. 

Debt issuance costs relating to the Company’s revolving credit facilities are recorded in Other assets on the Consolidated Balance 
Sheets. These costs are deferred and amortized to interest expense using the straight-line method over the respective terms of the 
related debt.

Revenue Recognition

The Company derives revenues from the sale of products and services.

Product sales include revenues from the sale of products and equipment, which also includes software-as-a-service (“SaaS”) product 
offerings and interest income related to our financing receivables.

Service sales include revenues from extended warranties, customer support services, maintenance contracts or services, and services 
related to previously sold products.

Revenue is recognized when control over the promised products or services is transferred to the customer in an amount that reflects 
the consideration that the Company expects to receive in exchange for those products or services. In determining if control has 
transferred, the Company considers whether certain indicators of the transfer of control are present, such as the transfer of title, present 
right to payment, significant risks and rewards of ownership and customer acceptance when acceptance is not a formality. 

To qualify for revenue recognition, the Company must have an enforceable contract with a customer that defines the goods or services 
to be transferred and the payment terms related to those goods or services. The Company assesses whether collection of substantially 
all consideration for the goods or services transferred is probable based on the customer’s intent and ability to pay the promised 
consideration. This assessment requires judgment and considers financial and qualitative factors, including the customers’ financial 
condition, collateral, debt-servicing ability, past payment experience and credit bureau information.

Variable consideration, including volume discounts, rebates and other short-term incentive programs, is estimated and included in the 
transaction price only to the extent it is probable that a significant reversal of cumulative revenue will not occur. Significant judgment 
is exercised in determining product returns, customer allowances and rebates, which are estimated based on historical experience and 
known trends.

Most of the Company’s sales contracts contain standard terms and conditions. The Company evaluates contracts to identify distinct 
goods and services promised in the contract, the performance obligations. Sometimes this evaluation involves judgment to determine 
whether the goods or services are highly dependent on or highly interrelated with one another, or whether such goods or services 
significantly modify or customize one another. Certain customer arrangements, including our SaaS product offerings, include multiple 
performance obligations, typically hardware, installation, training, consulting, services and/or post contract support services (“PCS”). 
These elements are often delivered within the same reporting period, however, the Company’s SaaS, PCS and other subscription-based 
and extended contracts may extend beyond one year. The Company allocates the contract transaction price to each performance 
obligation using the standalone selling price. Whenever possible, standalone selling price is based on observable prices and when such 
observable data is not available, the Company estimates standalone selling price using an approach designed to maximize the use of 
observable inputs in accordance with ASC 606. Allocating the transaction price to each performance obligation may require judgment.

The Company’s principal terms of tangible product sales are FOB Shipping Point, or equivalent, and, as such, the Company primarily 
records revenue at a point-in-time upon shipment as the Company has transferred control to the customer at that point and our 
performance obligations are satisfied. The Company evaluates contracts with delivery terms other than FOB Shipping Point and 
recognizes revenue when the Company has transferred control and satisfied the performance obligations. If any significant obligation 
to the customer with respect to a sales transaction remains to be fulfilled following shipment, revenue recognition is deferred until 
such obligations have been fulfilled. Further, revenue related to separately priced extended warranty and product maintenance 
agreements is deferred when appropriate and recognized as revenue over the term of the agreement.
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Revenue from SaaS product sales is recognized ratably over the contract term, beginning on the date the SaaS product is made 
available to the customer, reflecting the continuous transfer of access to the software. The Company’s SaaS contracts are generally 
non-cancellable. Payments received prior to the transfer of services are recorded as deferred revenue and recognized over the service 
period.

Revenues associated with the Company’s interest income related to financing receivables are recognized to approximate a constant 
effective yield over the contract term.

Shipping and Handling

Shipping and handling costs are included as a component of Cost of sales in the Consolidated Statements of Earnings and 
Comprehensive Income. Revenue derived from shipping and handling costs billed to customers is included in Sales in the 
Consolidated Statements of Earnings and Comprehensive Income.

Advertising

Advertising costs are expensed as incurred and are included as a component of Selling, general and administrative expenses in the 
Consolidated Statements of Earnings and Comprehensive Income.

Research and Development

The Company conducts research and development activities for the purpose of developing new products, enhancing the functionality, 
effectiveness, ease of use and reliability of existing products and expanding the applications for which uses of the Company’s products 
are appropriate. Research and development costs are expensed as incurred.

Restructuring

The Company periodically initiates restructuring activities to appropriately position its cost base relative to prevailing economic 
conditions and associated customer demand as well as in connection with certain acquisitions. Costs associated with restructuring 
actions can include termination benefits and related charges in addition to facility closure, contract termination and other related 
activities, and are recorded when the associated liability is incurred. Refer to Note 16. Restructuring and Other Related Charges for 
additional information.

Foreign Currency Translation and Transactions

Exchange rate adjustments resulting from foreign currency transactions are recognized in Net earnings, whereas effects resulting from 
the translation of financial statements are reflected as a component of Accumulated other comprehensive income within equity. Assets 
and liabilities of subsidiaries operating outside the United States with a functional currency other than U.S. dollars are translated into 
U.S. dollars using year-end exchange rates and income statement accounts are translated at weighted average exchange rates. Net 
foreign currency transaction gains or losses were not material in any of the periods presented.

Accounting for Stock-Based Compensation

The Company accounts for stock-based compensation by measuring the cost of employee services received in exchange for all equity 
awards granted, including stock options, restricted stock units (“RSUs”) and performance stock units (“PSUs”), based on the fair value 
of the award as of the grant date. 

The fair value of each stock option issued was estimated on the date of the grant using the Black-Scholes option pricing model which 
incorporates the following assumptions to value stock-based awards:

Risk-free interest rate: The risk-free rate of interest for periods within the contractual life of the option is based on a zero-coupon U.S. 
government instrument whose maturity period equals or approximates the option’s expected term. 

Volatility: Since the Company does not have sufficient history to estimate the expected volatility of its common share price, expected 
volatility is based on a blended approach that uses the volatility of the Company’s common stock for periods in which the Company 
has information and the volatility for selected reasonably similar publicly traded companies for periods in which the historical 
information is not available. 

Dividend yield: The expected dividend yield is calculated by dividing our annualized dividend, based on the Company’s history of 
declared dividends, by the Company’s stock price on the grant date. 
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Expected years until exercise: The expected term of stock options granted is based on an estimate of when options will be exercised in 
the future. As the Company does not have sufficient history to estimate its expected term, the Company applied the simplified method 
of estimating the expected term of the options, as described in the SEC’s Staff Accounting Bulletins 107 and 110. The expected term, 
calculated under the simplified method, is applied to all stock options which have similar contractual terms. Using this method, the 
expected term is determined using the average of the vesting period and the contractual life of the stock options granted. 

The fair value of RSUs and PSUs with performance-based vesting conditions is calculated using the closing price of the Company’s 
common stock on the date of grant less a discount due to the lack of participation in the Company’s dividend by RSU holders. The fair 
value of PSUs with market-based vesting conditions is calculated using a Monte Carlo pricing model on the date of grant. 

Stock-based compensation expense is recognized net of an estimated forfeiture rate on a straight-line basis over the requisite service 
period of the award, with the expense for PSUs with performance-based vesting conditions adjusted based on the likelihood of future 
achievement of the performance metrics. 

Income Taxes

In accordance with GAAP, deferred tax assets and liabilities are determined based on the difference between the financial statement 
and tax basis of assets and liabilities using enacted rates expected to be in effect during the year in which the differences reverse. 
Deferred tax assets generally represent items that can be used as a tax deduction or credit in the Company’s tax return in future years 
for which the tax benefit has already been reflected on the Consolidated Statements of Earnings and Comprehensive Income. Deferred 
tax liabilities generally represent items that have already been taken as a deduction on our tax return but have not yet been recognized 
as an expense in the Consolidated Statements of Earnings and Comprehensive Income. The effect on deferred tax assets and liabilities 
due to a change in tax rates is recognized in income tax expense in the period that includes the enactment date. 

Deferred tax assets are reduced by a valuation allowance if, based on the weight of available evidence, it is more likely than not, a 
likelihood of more than 50 percent, that some portion or all of the deferred tax assets will not be realized. The Company evaluates the 
realizability of deferred tax assets for each of the jurisdictions in which it operates. The existence of cumulative pretax income in a 
particular jurisdiction in the three-year period including the current and prior two years, is generally viewed as positive evidence to 
conclude that the deferred tax assets will more likely than not be realizable and no valuation allowance is recognized, unless known or 
planned operating developments would lead management to conclude otherwise. The Company also considers a series of factors in the 
determination of whether the deferred tax assets can be realized, including historical operating results, known or planned operating 
developments, the period of time over which certain temporary differences will reverse, consideration of the utilization of certain 
deferred tax liabilities, tax law carryback capability in the particular country, and prudent and feasible tax planning strategies. After 
evaluation of these factors, if the deferred tax assets are expected to be realized within the tax carryforward period allowed for by that 
specific country, the Company would conclude that no valuation allowance would be required. To the extent that the deferred tax 
assets exceed the amount that is expected to be realized within the tax carryforward period for a particular jurisdiction, a valuation 
allowance is established.

Tax benefits from uncertain tax positions are recognized only if it is more likely than not that the tax position will be sustained on 
examination by the taxing authorities, based on the technical merits of the position. The tax benefits recognized in the Consolidated 
Financial Statements from such positions are measured based on the largest benefit that has a greater than 50% likelihood of being 
realized upon ultimate settlement. Judgment is required in evaluating tax positions and determining income tax provisions. The 
Company reevaluates the technical merits of its tax positions and may recognize an uncertain tax benefit in certain circumstances, 
including when: (i) a tax audit is completed; (ii) applicable tax laws change, including a tax case ruling or legislative guidance; or (iii) 
the applicable statute of limitations expires. Potential accrued interest and penalties associated with unrecognized tax positions are 
recognized as a component of Provision for income taxes in the Consolidated Statements of Earnings and Comprehensive Income. 
Refer to Note 14. Income Taxes for additional information.

Pension and Other Postretirement Benefit Plans

Pension assets and obligations are measured to determine the funded status as of the end of the Company’s fiscal year. An asset is 
recognized for an overfunded status or a liability is recognized for an underfunded status. Changes in the funded status of the pension 
plans are recognized in the year in which the changes occur and are reported in other comprehensive income. Refer to Note 11. 
Employee Benefit Plans for additional information.

Reclassifications

Certain prior year amounts have been reclassified to conform to the current year presentation.
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Recently Adopted Accounting Standards

In December 2023, the FASB issued ASU 2023-09, Income Taxes (Topic 740): Improvements to Income Tax Disclosures (“ASU 
2023-09”), which requires consistent categories and greater disaggregation of information in the rate reconciliation and disaggregation 
of income taxes paid by jurisdiction. ASU 2023-09 is effective for the Company’s annual financial statements for the year ended 
December 31, 2025. The Company has adopted ASU 2023-09 retrospectively and expanded its income tax disclosures in accordance 
with ASU 2023-09. Refer to Note 14. Income Taxes. 

Recently Issued Accounting Standards Not Yet Adopted

In November 2024, the FASB issued ASU 2024-03, Income Statement - Reporting Comprehensive Income - Expense Disaggregation 
Disclosures (Subtopic 220-40): Disaggregation of Income Statement Expenses (“ASU 2024-03”), which requires disclosure of certain 
expense categories that are included within relevant income statement expense captions. ASU 2024-03 is effective for the Company’s 
annual financial statements for the year ended December 31, 2027, and for its interim financial statements beginning with the first 
fiscal quarter of the year ended December 31, 2028, with early adoption permitted. ASU 2024-03 may be applied either prospectively 
or retrospectively. The Company is currently assessing the impact ASU 2024-03 will have on its consolidated financial statements.

In July 2025, the FASB issued ASU 2025-05, Financial Instruments - Credit Losses (Topic 326): Measurement of Credit Losses for 
Accounts Receivable and Contract Assets (“ASU 2025-05”), which provides a practical expedient when estimating expected credit 
losses to assume that current conditions as of the balance sheet date do not change for the remaining life of current accounts receivable 
and contract assets. ASU 2025-05 is effective for the Company’s interim and annual financial statements for the year ended December 
31, 2026, with early adoption permitted. ASU 2025-05 must be applied prospectively. The Company plans to elect the practical 
expedient in ASU 2025-05 and does not currently expect it to have a material impact on its consolidated financial statements.

In September 2025, the FASB issued ASU 2025-06, Intangibles - Goodwill and Other - Internal-Use Software (Subtopic 350-40): 
Targeted Improvements to the Accounting for Internal-Use Software (“ASU 2025-06”), which amends when an entity begins 
capitalizing eligible software costs by removing references to project stages. Under ASU 2025-06, an entity will begin capitalizing 
software costs when management has authorized and committed to funding the software project and the software project has met the 
probable-to-complete recognition threshold. ASU 2025-06 is effective for the Company’s interim and annual financial statements for 
the year ended December 31, 2028, with early adoption permitted. ASU 2025-06 may be applied prospectively, retrospectively or 
using a modified transition approach based on the status of the software project at adoption. The Company is currently assessing the 
impact ASU 2025-06 will have on its consolidated financial statements.

In December 2025, the FASB issued ASU 2025-11, Interim Reporting (Topic 270): Narrow-Scope Improvements, which clarifies 
interim disclosure requirements resulting in a comprehensive list of interim disclosures that are required by GAAP, and includes a 
disclosure principle that requires the disclosure of events since the end of the last annual reporting period that have a material impact 
on the Company. ASU 2025-11 is effective for the Company’s interim financial statements beginning with the first fiscal quarter of 
the year ended December 31, 2028, with early adoption permitted. ASU 2025-11 may be applied either prospectively or 
retrospectively. The Company is currently assessing the impact ASU 2025-11 will have on its consolidated financial statements.

NOTE 3. ACQUISITIONS

The Company has completed a number of acquisitions that have been accounted for as a business combination and resulted in the 
recognition of goodwill in its financial statements. This goodwill arises because the purchase price for each acquired business reflects 
a number of factors including the complementary fit, the acceleration of its strategy, the synergies the business brings to existing 
operations, the future earnings and cash flow potential of the business, the potential to add other strategically complementary 
acquisitions to the acquired business, the scarce or unique nature of the business in its markets, the competition to acquire the business, 
the valuation of similar businesses in the marketplace (as reflected in a multiple of revenues, earnings or cash flows) and the avoidance 
of the time and costs which would be required (and the associated risks that would be encountered) to enhance the Company’s existing 
offerings to key target markets and develop new and profitable businesses.

A preliminary purchase price allocation is made at the date of acquisition based on an initial understanding of the fair value of the 
consideration transferred, acquired assets and assumed liabilities. As additional information about these assets and liabilities is 
obtained, the estimates of fair value are refined and the preliminary purchase price allocation is adjusted during the applicable 
measurement period for items identified as of the acquisition date.

To determine the fair value of the acquired intangible assets, management utilized significant unobservable inputs (Level 3 in the fair 
value hierarchy) and was required to make judgments and estimates about future results such as revenues, margin, net working capital 
and other valuation assumptions such as useful lives, royalty rates, technology obsolescence, attrition rates and discount rates. 
Intangible assets consisting of technology and trade names were valued using a relief from royalty method or using a multi-period 
excess earnings method while customer relationships were valued using a multi-period excess earnings method. These assumptions are 
forward-looking and could be affected by future economic and market conditions.
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The Company records contingent consideration liabilities related to potential payments to previous owners of acquired companies 
contingent on the achievement of certain revenue targets. The Company records a liability for contingent consideration in the purchase 
price for acquisitions at fair value on the acquisition date, and remeasures the liability at each reporting date, based on the Company’s 
estimate of the expected probability of achievement of the contingency targets.

Acquisition-related costs are included in Selling, general and administrative expenses in the Consolidated Statements of Earnings and 
Comprehensive Income.

The following describes the Company’s acquisition activity during the year ended December 31, 2025. The Company did not make 
any acquisitions during the years ended December 31, 2024 and 2023. 

2025 Acquisition

On June 9, 2025, the Company acquired substantially all of the assets of Sergeant Sudz LLC (“Sergeant Sudz”), a provider of next-
generation tunnel automation and smart motor control center technology for tunnel car wash operators in the United States, for 
$13.1 million. The preliminary purchase price allocation includes contingent consideration initially measured at $2.3 million, which 
can reach up to $3.0 million based on achieving certain revenue targets. 

Acquisition-related costs related to the Sergeant Sudz acquisition were not material. The Company has not disclosed post-acquisition 
or pro forma revenue and earnings attributable to Sergeant Sudz as it did not have a material effect on the Company’s results. Sergeant 
Sudz is presented in the Company’s Mobility Technologies segment.

NOTE 4. FINANCING AND TRADE RECEIVABLES

Financing receivables are primarily comprised of commercial purchase security agreements originated between the Company’s 
franchisees and technicians or independent shop owners that are assumed by the Company (“PSAs”) and commercial loans to the 
Company’s franchisees (“Franchisee Notes”) in the Repair Solutions segment. The Company also has financing receivables in its 
Mobility Technologies and Environmental & Fueling Solutions segments which totaled $20.1 million and $14.4 million as of 
December 31, 2025 and 2024, respectively. 

The following disclosures relate to the financing receivables in the Repair Solutions segment. 

Repair Solutions Financing Receivables

PSAs are installment sales contracts originated between the franchisee and technicians or independent shop owners which enable these 
customers to purchase tools and equipment on an extended-term payment plan. PSA payment terms are generally up to five years. 
Upon origination, the Company assumes the PSA by crediting the franchisee’s trade accounts receivable. As a result, originations of 
PSAs are non-cash transactions. The Company records PSAs at amortized cost.

Franchisee Notes have payment terms of up to 10 years and include financing to fund business startup costs including: (i) installment 
loans to franchisees used generally to finance inventory, equipment, and franchise fees; and (ii) lines of credit to finance working 
capital, including additional purchases of inventory.

Financing receivables are generally secured by the underlying tools and equipment financed. 

Revenues associated with the Company’s interest income related to financing receivables are recognized to approximate a constant 
effective yield over the contract term. Accrued interest is included in Accounts receivable, less allowance for credit losses on the 
Consolidated Balance Sheets and was insignificant as of December 31, 2025 and 2024.

Product sales to franchisees and the related financing income is included in Cash flows from operating activities in the accompanying 
Consolidated Statements of Cash Flows.
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The components of financing receivables with payments due in less than twelve months that are presented in Accounts receivable, less 
allowance for credit losses on the Consolidated Balance Sheets were as follows:

Gross current financing receivables:
PSAs $ 97.6 $ 98.6 
Franchisee Notes  31.5  25.4 

Current financing receivables, gross $ 129.1 $ 124.0 

Allowance for credit losses:
PSAs $ 10.5 $ 11.0 
Franchisee Notes  9.0  8.0 

Total allowance for credit losses $ 19.5 $ 19.0 

Net current financing receivables:
PSAs, net $ 87.1 $ 87.6 
Franchisee Notes, net  22.5  17.4 

Total current financing receivables, net $ 109.6 $ 105.0 

($ in millions) December 31, 2025 December 31, 2024

The components of Long-term financing receivables, less allowance for credit losses, which consists of financing receivables with 
payments due beyond one year, were as follows:

($ in millions) December 31, 2025 December 31, 2024

Gross long-term financing receivables:
PSAs $ 241.3 $ 253.6 
Franchisee Notes  60.9  62.8 

Long-term financing receivables, gross $ 302.2 $ 316.4 

Allowance for credit losses:
PSAs $ 26.6 $ 27.2 
Franchisee Notes  5.1  5.0 

Total allowance for credit losses $ 31.7 $ 32.2 

Net long-term financing receivables:
PSAs, net $ 214.7 $ 226.4 
Franchisee Notes, net  55.8  57.8 

Total long-term financing receivables, net $ 270.5 $ 284.2 

Net deferred origination costs were insignificant as of December 31, 2025 and 2024. As of December 31, 2025 and 2024, the net 
unamortized discount on our financing receivables was $18.9 million and $18.5 million, respectively.

It is the Company’s general practice to not engage in contract or loan modifications of existing arrangements for troubled debt 
restructurings. In limited instances, the Company may modify certain impaired receivables with customers in bankruptcy or other legal 
proceedings, or in the event of significant natural disasters. Restructured financing receivables as of December 31, 2025 and 2024 
were insignificant.

Credit score and distributor tenure are the primary indicators of credit quality for the Company’s financing receivables. Credit score is 
determined at the time of origination. Depending on the contract, payments for financing receivables are due on a monthly or weekly 
basis. Weekly payments are converted into a monthly equivalent for purposes of calculating delinquency. Delinquencies are assessed 
at the end of each month following the monthly equivalent due date and are considered delinquent once past due.
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The amortized cost basis and current period gross write-offs of PSAs and Franchisee Notes by origination year as of and for the year 
ended December 31, 2025 is as follows:

($ in millions) 2025 2024 2023 2022 2021 Prior Total

PSAs
Credit Score:

Less than 400 $ 7.2 $ 4.3 $ 3.5 $ 1.4 $ 0.6 $ 0.1 $ 17.1 
400-599  22.4  15.8  7.4  3.0  1.0  0.2  49.8 
600-799  49.5  31.5  16.7  6.3  2.1  0.4  106.5 
800+  81.7  47.2  24.7  9.3  2.2  0.4  165.5 

Total PSAs $ 160.8 $ 98.8 $ 52.3 $ 20.0 $ 5.9 $ 1.1 $ 338.9 

Franchisee Notes
Active distributors $ 24.6 $ 19.1 $ 9.6 $ 6.1 $ 4.3 $ 4.4 $ 68.1 
Separated distributors  0.3  2.3  5.6  5.4  3.8  6.9  24.3 

Total Franchisee Notes $ 24.9 $ 21.4 $ 15.2 $ 11.5 $ 8.1 $ 11.3 $ 92.4 

Current Period Gross Write-offs
PSAs $ 1.8 $ 17.6 $ 14.2 $ 6.2 $ 2.8 $ 1.4 $ 44.0 
Franchisee Notes  —  0.3  1.2  1.6  1.4  2.6  7.1 

Total current period gross write-offs $ 1.8 $ 17.9 $ 15.4 $ 7.8 $ 4.2 $ 4.0 $ 51.1 

Past Due 

PSAs are considered past due when a contractual payment has not been made. If a customer is making payments on its account, 
interest will continue to accrue. The table below sets forth the aging of the Company’s PSA balances as of:

($ in millions)
30-59 days 
past due

60-90 days 
past due

Greater than 
90 days past 

due
Total past 

due

Total not 
considered 

past due Total

Greater than 
90 days past 

due and 
accruing 
interest

December 31, 2025 $ 3.6 $ 2.0 $ 7.7 $ 13.3 $ 325.6 $ 338.9 $ 7.7 
December 31, 2024  3.7  1.9  7.9  13.5  338.7  352.2  7.9 

Franchisee Notes are considered past due when payments have not been made for 21 days after the due date. Past due Franchisee 
Notes (where the franchisee had not yet separated) were insignificant as of December 31, 2025 and 2024.

Uncollectable Status

PSAs are deemed uncollectable and written off when they are both contractually delinquent and no payment has been received for 180 
days.

Franchisee Notes are deemed uncollectable and written off after a distributor separates and no payments have been received for one 
year.

The Company stops accruing interest and other fees associated with financing receivables when (i) a customer is placed in 
uncollectable status and repossession efforts have begun; (ii) upon receipt of notification of bankruptcy; (iii) upon notification of the 
death of a customer; or (iv) other instances in which management concludes collectability is not reasonably assured. 

Allowance for Credit Losses Related to Financing Receivables

The Company calculates the allowance for credit losses considering several factors, including the aging of its financing receivables, 
historical credit loss and portfolio delinquency experience and current economic conditions. The Company also evaluates financing 
receivables with identified exposures, such as customer defaults, bankruptcy or other events that make it unlikely it will recover the 
amounts owed to it. In calculating such reserves, the Company evaluates expected cash flows, including estimated proceeds from 
disposition of collateral, and calculates an estimate of the potential loss and the probability of loss. When a loss is considered probable 
on an individual financing receivable, a specific reserve is recorded. 
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The following is a rollforward of the PSAs and Franchisee Notes components of the Company’s allowance for credit losses related to 
financing receivables as of December 31:

2025 2024

($ in millions) PSAs
Franchisee 

Notes Total PSAs
Franchisee 

Notes Total

Allowance for credit losses, beginning 
of year $ 38.2 $ 13.0 $ 51.2 $ 41.5 $ 12.3 $ 53.8 
Provision for credit losses  41.0  7.9  48.9  37.8  7.8  45.6 
Write-offs  (44.0)  (7.1)  (51.1)  (42.9)  (7.2)  (50.1) 
Recoveries of amounts previously 
charged off  1.9  0.3  2.2  1.8  0.1  1.9 
Allowance for credit losses, end of year $ 37.1 $ 14.1 $ 51.2 $ 38.2 $ 13.0 $ 51.2 

Allowance for Credit Losses Related to Trade Accounts Receivables

The following is a rollforward of the allowance for credit losses related to the Company’s trade accounts receivables, excluding 
financing receivables, and the Company’s trade accounts receivable cost basis as of December 31:
($ in millions) 2025 2024

Cost basis of trade accounts receivable $ 426.3 $ 430.1 

Allowance for credit losses balance, beginning of year  15.9  15.6 
Provision for credit losses  3.5  5.6 
Write-offs  (5.8)  (4.5) 
Foreign currency and other  0.5  (0.8) 
Allowance for credit losses balance, end of year  14.1  15.9 
Net trade accounts receivable balance $ 412.2 $ 414.2 

NOTE 5. INVENTORIES

The classes of inventory as of December 31 are summarized as follows: 
($ in millions) 2025 2024

Finished goods $ 147.0 $ 144.8 
Work in process  25.7  20.8 
Raw materials  153.8  172.2 
Total $ 326.5 $ 337.8 

NOTE 6. PROPERTY, PLANT AND EQUIPMENT

The classes of property, plant and equipment as of December 31 are summarized as follows:

($ in millions) 2025 2024

Land and improvements $ 4.4 $ 4.3 
Buildings and leasehold improvements  74.3  68.0 
Capitalized software  119.0  98.1 
Machinery, equipment and other  221.8  217.3 
Gross property, plant and equipment  419.5  387.7 
Less: accumulated depreciation  (290.0)  (267.5) 
Property, plant and equipment, net $ 129.5 $ 120.2 

No interest was capitalized related to capitalized expenditures during the years ended December 31, 2025, 2024 and 2023.

Depreciation expense related to property, plant and equipment was $26.3 million, $24.4 million and $23.2 million for the years ended 
December 31, 2025, 2024 and 2023, respectively.
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NOTE 7. GOODWILL AND OTHER INTANGIBLE ASSETS

Goodwill

The changes in the carrying amount of goodwill by reportable segment are as follows:

($ in millions)
Mobility 

Technologies Repair Solutions

Environmental 
& Fueling 
Solutions Total

Balance, December 31, 2023 $ 1,204.0 $ 15.2 $ 523.2 $ 1,742.4 
Foreign currency translation and other  (7.4)  —  (9.0)  (16.4) 
Balance, December 31, 2024  1,196.6  15.2  514.2  1,726.0 
Acquisitions  7.0  —  —  7.0 
Divestitures  (20.0)  —  —  (20.0) 
Foreign currency translation  17.2  —  27.4  44.6 
Balance, December 31, 2025 $ 1,200.8 $ 15.2 $ 541.6 $ 1,757.6 

Accumulated impairment charges, within the Mobility Technologies reportable segment, were $85.3 million as of December 31, 2025 
and 2024. 

Intangible Assets

Finite-lived intangible assets are generally amortized on a straight-line basis over the shorter of their legal or estimated useful lives. 
The following summarizes the gross carrying value and accumulated amortization for each major category of intangible asset as of 
December 31:

2025 2024

($ in millions)
Gross 

Amount
Accumulated 
Amortization Net Amount

Gross 
Amount

Accumulated 
Amortization Net Amount

Finite-lived intangibles:
Customer relationships $ 477.0 $ (294.7) $ 182.3 $ 473.0 $ (253.0) $ 220.0 
Patents and technology  292.0  (185.6)  106.4  295.6  (156.8)  138.8 
Trademarks and trade names  59.7  (25.3)  34.4  57.0  (20.0)  37.0 

Total finite-lived intangibles  828.7  (505.6)  323.1  825.6  (429.8)  395.8 
Indefinite-lived intangibles:

Trademarks and trade names  89.3  —  89.3  90.7  —  90.7 
Total intangibles $ 918.0 $ (505.6) $ 412.4 $ 916.3 $ (429.8) $ 486.5 

Based on the intangible assets recorded as of December 31, 2025, amortization expense is estimated to be as follows for the next five 
years and thereafter: 

($ in millions)

2026 $ 64.9 
2027  54.5 
2028  45.4 
2029  44.4 
2030  37.7 
Thereafter  76.2 
Total $ 323.1 
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NOTE 8. ACCRUED EXPENSES AND OTHER LIABILITIES

Accrued expenses and other liabilities as of December 31 were as follows:

 2025 2024
 ($ in millions) Current Long-term Current Long-term

Compensation, pension and post-retirement benefits $ 114.0 $ 12.4 $ 102.6 $ 12.2 
Claims, including self-insurance and litigation  32.2  81.6  26.7  86.7 
Income and other taxes  24.2  20.7  60.6  20.0 
Deferred revenue  102.3  57.8  139.2  58.9 
Sales and product allowances  43.2  —  37.0  — 
Warranty  25.5  12.5  27.4  11.6 
Other  69.0  25.1  69.0  23.4 
Total $ 410.4 $ 210.1 $ 462.5 $ 212.8 

Warranty Costs

Estimated warranty costs are generally accrued at the time of sale as a component of Cost of sales on the Consolidated Statements of 
Earnings and Comprehensive Income. In general, manufactured products are warrantied against defects in material and workmanship 
when properly used for their intended purpose, installed correctly and appropriately maintained. Warranty period terms depend on the 
nature of the product and range from 90 days up to the life of the product. The amount of the accrued warranty liability is determined 
based on historical information such as past experience, product failure rates or number of units repaired, estimated cost of material 
and labor, and in certain instances, estimated property damage. The accrued warranty liability is reviewed on a quarterly basis and 
may be adjusted as additional information regarding expected warranty costs becomes known.

The following is a rollforward of the accrued warranty liability:

($ in millions) 2025 2024

Accrual for warranties, beginning of year $ 39.0 $ 43.0 
Accruals for warranties issued during the year  32.8  37.3 
Settlements made  (34.3)  (40.9) 
Effect of foreign currency translation  0.5  (0.4) 

Accrual for warranties, end of year $ 38.0 $ 39.0 

NOTE 9. LEASES

The Company determines if an arrangement is or contains a lease at inception. The Company has operating leases for office space, 
warehouses, distribution centers, research and development facilities, manufacturing locations, and certain equipment, primarily 
automobiles. For lease agreements with both lease and non-lease components, the Company has elected the practical expedient for all 
underlying asset classes to account for the lease and related non-lease component(s) as a single lease component. Many leases include 
one option to renew, some of which include options to extend the lease for up to 15 years, and some of which include options to 
terminate the leases within one year. Options to renew or terminate are included in the measurement of right-of-use assets and lease 
liabilities if it is determined they are reasonably certain to be exercised. The Company primarily uses its incremental borrowing rate as 
the discount rate for its leases, as the Company is generally unable to determine the interest rate implicit in the lease. Finance leases 
were immaterial for the years ended December 31, 2025, 2024 and 2023, respectively.
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The Consolidated Financial Statements include the following amounts related to operating leases for the years ended December 31:

($ in millions) 2025 2024 2023

Consolidated Statements of Earnings and Comprehensive 
Income

Operating lease cost $ 25.1 $ 25.3 $ 23.9 
Consolidated Statements of Cash Flows

Cash paid for amounts included in the measurement of operating 
lease liabilities  24.1  24.0  23.6 
Right-of-use assets obtained in exchange for operating lease 
obligations  5.0  15.5  16.4 

Short-term and variable lease cost and sublease income were immaterial for the years ended December 31, 2025, 2024 and 2023, 
respectively.          

The weighted average remaining lease term and weighted average discount rate of our operating leases were as follows as of 
December 31: 

2025 2024

Weighted average remaining lease term 3.4 years 4.0 years
Weighted average discount rate  5.4 %  5.3 %

The following table presents the maturity of the Company’s operating lease liabilities as of December 31, 2025:

($ in millions)

2026 $ 15.1 
2027  12.5 
2028  7.8 
2029  3.1 
2030  1.7 
Thereafter  2.6 
Total lease payments  42.8 
Less: imputed interest  (3.7) 
Total lease liabilities $ 39.1 

As of December 31, 2025, the Company had no material leases that had not yet commenced.
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NOTE 10. FINANCING

The Company had the following debt outstanding as of December 31:

($ in millions) 2025 2024

Short-term borrowings:
Short-term borrowings and bank overdrafts $ 2.4 $ 2.3 

Long-term debt:
Three-Year Term Loans due 2028(a) $ 500.0 $ 550.0 
1.800% senior unsecured notes due 2026  500.0  500.0 
2.400% senior unsecured notes due 2028  500.0  500.0 
2.950% senior unsecured notes due 2031  600.0  600.0 
Revolving Credit Facility due 2030  —  — 

Total long-term debt  2,100.0  2,150.0 
Less: current portion of long-term debt(a)  (499.8)  (50.0) 
Less: discounts and debt issuance costs  (6.0)  (8.0) 
Total long-term debt, net $ 1,594.2 $ 2,092.0 

(a) During February 2025, the Company repaid $50.0 million of the Three-Year Term Loans originally due 2025 and executed an 
amendment to extend the maturity date to February 2028. As of December 31, 2024, the Company classified $50.0 million and 
$500.0 million of the Three-Year Terms Loans originally due 2025 as a current liability and long-term liability, respectively, on the 
Consolidated Balance Sheets.

Debt issuance costs that have been netted against the aggregate principal amounts of the components of debt in the short-term 
borrowings section above are immaterial. Given the nature of the short-term borrowings, the carrying value approximates fair value as 
of December 31, 2025.

The Company made interest payments of $69.6 million, $75.6 million and $94.7 million during the years ended December 31, 2025, 
2024 and 2023, respectively, related to the Company’s long-term debt. 

As of December 31, 2025, the contractual maturities of the Company’s long-term debt were as follows:

($ in millions)

2026 $ 500.0 
2027  — 
2028  1,000.0 
2029  — 
2030  — 
Thereafter  600.0 
Total principal payments $ 2,100.0 

Credit Facilities

Amendments

During February 2025, the Company executed an amendment to the Revolving Credit Facility, which extended the maturity date to 
February 2030 and removed the SOFR adjustment (“Revolving Credit Facility due 2030”).

During February 2025, the Company executed an amendment to the Three-Year Term Loans originally due 2025 to extend the 
maturity date to February 2028 (“Three-Year Term Loans Due 2028”). As part of the amendment, the credit spread adjustment was 
removed and the ratings-based margin was reduced by 12.5 basis points.

The Company evaluated these amendments on a lender-by-lender basis and determined that certain lenders should be accounted for as 
a debt extinguishment and certain lenders should be accounted for as a debt modification. The Company recognized an immaterial loss 
on debt extinguishment related to the amendments during the year ended December 31, 2025. For the portion of the Term Loans 
considered to be extinguished and re-borrowed, the Company has presented offsetting constructive cash inflows and outflows of 
$83.3 million within financing activities on the Consolidated Statements of Cash Flows.
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Second A&R Credit Agreement

During February 2025, the Company executed an amended and restated credit agreement (the “Second A&R Credit Agreement”), 
which consists of a $750.0 million Revolving Credit Facility. Two of the Company’s wholly-owned subsidiaries are Guarantors under 
the Second A&R Credit Agreement. 

The Second A&R Credit Agreement contains various affirmative and negative covenants, including financial reporting requirements 
and limitations on indebtedness, liens, mergers, consolidations, liquidations and dissolutions, sales of assets, dividends and other 
restricted payments, investments (including acquisitions) and transactions with affiliates. Certain affirmative covenants, including 
certain reporting requirements and requirements to establish cash dominion accounts with the administrative agent, are triggered by 
failing to maintain availability under the credit facility at or above specified thresholds or by the existence of an event of default under 
the facility. 

The Second A&R Credit Agreement contains covenants which require a maximum consolidated leverage ratio of 3.75 to 1.0 and a 
minimum consolidated interest coverage ratio of 3.50 to 1.0.

The Second A&R Credit Agreement contains events of default customary for facilities of this nature, including, but not limited, to: (i) 
events of default resulting from the Borrowers’ failure or the failure of any credit party to comply with covenants (including the 
above-referenced financial covenants during periods in which the financial covenants are tested); (ii) the occurrence of a change of 
control; (iii) the institution of insolvency or similar proceedings against the Borrowers or any credit party; and (iv) the occurrence of a 
default under any other material indebtedness the Borrowers or any guarantor may have. Upon the occurrence and during the 
continuation of an event of default, subject to the terms and conditions of the Second A&R Credit Agreement, the lenders will be able 
to declare any outstanding principal balance of the Credit Facility, together with accrued and unpaid interest, to be immediately due 
and payable and exercise other remedies, including remedies against the collateral, as more particularly specified in the Second A&R 
Credit Agreement. As of December 31, 2025, the Company was in compliance with its debt covenants under the Second A&R Credit 
Agreement.

Revolving Credit Facility

As of December 31, 2025, there were no borrowings outstanding and $750.0 million of borrowing capacity under the Revolving 
Credit Facility. The Revolving Credit Facility, which matures on February 12, 2030, bears interest at a variable rate equal to SOFR 
plus a ratings-based margin. The Revolving Credit Facility requires the Company to pay lenders a commitment fee for unused 
commitments of 0.110% to 0.300% based on a ratings grid. 

Three-Year Term Loans Due 2028

The Three-Year Term Loans Due 2028, which mature on February 12, 2028, bear interest at a variable rate equal to SOFR plus a  
ratings-based margin which was 112.5 basis points as of December 31, 2025. The interest rate was 4.97% per annum as of December 
31, 2025. As of December 31, 2025, there was no material difference between the carrying value and the estimated fair value of the 
debt outstanding.

Senior Unsecured Notes

On March 10, 2021, the Company completed the private placement of each of the following series of senior unsecured notes, which 
were subsequently registered with the U.S. Securities and Exchange Commission through a registered exchange offer that was 
completed during January 2022 (collectively, the “Registered Notes”):

• $500.0 million aggregate principal amount of senior notes due April 1, 2026 (the “2026 Notes”) issued at 99.855% of their 
principal amount and bearing interest at the rate of 1.800% per year;

• $500.0 million aggregate principal amount of senior notes due April 1, 2028 (the “2028 Notes”) issued at 99.703% of their 
principal amount and bearing interest at the rate of 2.400% per year; and

• $600.0 million aggregate principal amount of senior notes due April 1, 2031 the (the “2031 Notes”) issued at 99.791% of 
their principal amount and bearing interest at the rate of 2.950% per year.

The Registered Notes are fully and unconditionally guaranteed (the “Guarantees”), on a joint and several basis, by Gilbarco Inc. and 
Matco Tools Corporation, two of Vontier’s wholly-owned subsidiaries (the “Guarantors”). Interest on the Registered Notes is payable 
semi-annually in arrears on April 1 and October 1 of each year. The Registered Notes and the Guarantees are the Company’s and the 
Guarantors’ general senior unsecured obligations. 

The Company may redeem some or all of each series of the Registered Notes at any time prior to the dates specified in the Registered 
Notes indenture (the “Call Dates”) at a redemption price equal to the greater of (i) 100% of the principal amount of the Registered 
Notes of such series to be redeemed, and (ii) the sum of the present values of the remaining scheduled payments of principal and 
interest on such series of the Registered Notes to be redeemed discounted to the date of redemption on a semi-annual basis at the 
applicable Treasury Rate plus 20 basis points in the case of the 2026 Notes and 2028 Notes and plus 25 basis points in the case of the 
2031 Notes, plus the accrued and unpaid interest. Call dates for the 2026 Notes, 2028 Notes and 2031 Notes are March 1, 2026, 
February 1, 2028 and January 1, 2031, respectively. 
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If a change of control triggering event occurs, the Company will, in certain circumstances, be required to make an offer to repurchase 
the Registered Notes at a purchase price equal to 101% of the aggregate principal amount plus accrued and unpaid interest. A change 
of control triggering event is defined as the occurrence of both a change of control and a rating event, each as defined in the Registered 
Notes indenture. Except in connection with a change of control triggering event, the Registered Notes do not have any credit rating 
downgrade triggers that would accelerate the maturity of the Registered Notes.

The Registered Notes contain customary covenants, including limits on the incurrence of certain secured debt and sale-leaseback 
transactions. None of these covenants are considered restrictive to the Company’s operations and as of December 31, 2025, the 
Company was in compliance with all of the covenants under the Registered Notes.  

The estimated fair value of the Registered Notes was $1.5 billion as of December 31, 2025. The fair value of the Registered Notes was 
determined based upon Level 2 inputs including indicative prices based upon observable market data. The difference between the fair 
value and the carrying amounts of the Registered Notes may be attributable to changes in market interest rates and/or the Company’s 
credit ratings subsequent to the incurrence of the borrowing.

Short-term Borrowings

As of December 31, 2025, certain of the Company’s businesses were in a cash overdraft position, and such overdrafts are included in 
Short-term borrowings and current portion of long-term debt on the Consolidated Balance Sheets. Additionally, the Company has 
other short-term borrowing arrangements with various banks to facilitate short-term cash flow requirements in certain countries also 
included in Short-term borrowings and current portion of long-term debt on the Consolidated Balance Sheets. Given the nature of the 
short-term borrowings, the carrying value approximates fair value as of December 31, 2025.

Interest payments associated with the above short-term borrowings were not significant for the years ended December 31, 2025, 2024 
and 2023.

NOTE 11. EMPLOYEE BENEFIT PLANS 

Defined Benefit Pension Plans

Certain employees participate in noncontributory defined benefit pension plans. In general, the Company’s policy is to fund these 
plans based on considerations relating to legal requirements, underlying asset returns, the plan’s funded status, the anticipated 
deductibility of the contribution, local practices, market conditions, interest rates and other factors. 

The pension benefit obligations of the Company’s plans were $14.0 million and $13.3 million as of December 31, 2025 and 2024, 
respectively. The fair value of the plan assets was $9.0 million and $7.9 million as of December 31, 2025 and 2024, respectively, and 
include the use of Level 1 and Level 2 inputs in determining the fair value. The assumptions used in calculating the benefit obligations 
for the plans are dependent on the local economic conditions and were measured as of December 31, 2025 and 2024. The net periodic 
benefit costs were $0.5 million, $0.6 million and $0.7 million for the years ended December 31, 2025, 2024 and 2023, respectively.

Defined Contribution Plans

The Company administers and maintains 401(k) Programs. Contributions are determined based on a percentage of compensation. For 
the years ended December 31, 2025, 2024 and 2023, compensation expense related to employer contributions was $17.9 million, 
$19.7 million and $19.9 million, respectively. 
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NOTE 12. ACCUMULATED OTHER COMPREHENSIVE INCOME

The changes in Accumulated other comprehensive income by component are summarized below:

($ in millions)

Foreign 
currency 

translation 
adjustments(d)

Other 
adjustments(b) Total

Balance, December 31, 2022 $ 107.8 $ (1.7) $ 106.1 
Other comprehensive loss before reclassifications, net of income taxes  (1.6)  —  (1.6) 
Amounts reclassified from accumulated other comprehensive income:

Sale of business  0.3 (c)  —  0.3 
Increase  —  0.1 (a)  0.1 

Amounts reclassified from accumulated other comprehensive income, net of 
income taxes  0.3  0.1  0.4 
Net current period other comprehensive (loss) income, net of income taxes  (1.3)  0.1  (1.2) 
Balance, December 31, 2023  106.5  (1.6)  104.9 
Other comprehensive loss before reclassifications, net of income taxes  (50.6)  —  (50.6) 
Amounts reclassified from accumulated other comprehensive income:

Sale of business  1.0 (c)  —  1.0 
Increase  —  1.0 (a)  1.0 
Income tax impact  —  (0.3)  (0.3) 

Amounts reclassified from accumulated other comprehensive income, net of 
income taxes  1.0  0.7  1.7 
Net current period other comprehensive (loss) income, net of income taxes  (49.6)  0.7  (48.9) 
Balance, December 31, 2024  56.9  (0.9)  56.0 
Other comprehensive income before reclassifications, net of income taxes  75.8  —  75.8 
Amounts reclassified from accumulated other comprehensive income:

Increase  —  0.1 (a)  0.1 
Income tax impact  —  (0.1)  (0.1) 

Amounts reclassified from accumulated other comprehensive income, net of 
income taxes  —  —  — 
Net current period other comprehensive income, net of income taxes  75.8  —  75.8 
Balance, December 31, 2025 $ 132.7 $ (0.9) $ 131.8 
(a) This accumulated other comprehensive income component is included in the computation of net periodic pension cost.
(b) Includes balances relating to defined benefit plans and supplemental executive retirement plans.
(c) Reclassified to Gain on sale of businesses in the Consolidated Statements of Earnings and Comprehensive Income.
(d) The income tax impact of foreign currency translation adjustments was not significant for the periods presented.

NOTE 13. SALES

Refer to a discussion of the Company’s significant accounting policies regarding sales in Note 2. Basis of Presentation and Summary 
of Significant Accounting Policies.

Contract Assets

In certain circumstances, contract assets are recorded which include unbilled amounts typically resulting from sales under contracts 
when revenue recognized exceeds the amount billed to the customer, and right to payment is subject to contractual performance 
obligations rather than subject only to the passage of time. Contract assets were $9.8 million and $8.0 million as of December 31, 2025 
and 2024, respectively, and are included in Prepaid expenses and other current assets in the accompanying Consolidated Balance 
Sheets.
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Contract Costs

The Company incurs direct incremental costs to obtain and fulfill certain contracts, typically costs associated with assets used by our 
customers in certain sales arrangements and sales-related commissions. As of December 31, 2025 and 2024, the Company had $106.6 
million and $101.5 million, respectively, in revenue-related capitalized contract costs primarily related to assets used by the 
Company’s customers in certain software contracts, which are recorded in Prepaid expenses and other current assets, for the current 
portion, and Other assets, for the noncurrent portion, in the accompanying Consolidated Balance Sheets. These assets have estimated 
useful lives between 3 and 5 years and are amortized on a straight-line basis. Total expense related to net revenue-related capitalized 
contract costs was $43.1 million, $41.0 million and $41.0 million for the years ended December 31, 2025, 2024 and 2023, 
respectively.

Impairment losses recognized on our revenue-related capitalized contract costs were insignificant during the years ended December 
31, 2025, 2024 and 2023.

Contract Liabilities

The Company’s contract liabilities consist of deferred revenue generally related to customer deposits, post contract support (“PCS”) 
and extended warranty sales. In these arrangements, the Company generally receives up-front payment and recognizes revenue over 
the support term of the contracts where applicable. Deferred revenue is classified as current or noncurrent based on the timing of when 
revenue is expected to be recognized and is included in Accrued expenses and other current liabilities and Other long-term liabilities, 
respectively, in the accompanying Consolidated Balance Sheets.

The Company’s contract liabilities consisted of the following as of December 31:

($ in millions) 2025 2024

Deferred revenue, current $ 102.3 $ 139.2 
Deferred revenue, noncurrent  57.8  58.9 
Total contract liabilities $ 160.1 $ 198.1 

During the year ended December 31, 2025, the Company recognized $108.6 million of revenue related to the Company’s contract 
liabilities at December 31, 2024. The change in contract liabilities from December 31, 2024 to December 31, 2025 was primarily due 
to the timing of cash receipts and sales of PCS and extended warranty services. 

Remaining Performance Obligations

Remaining performance obligations represent the transaction price allocated to performance obligations which are unsatisfied as of the 
end of the period. The Company has excluded performance obligations with an original expected duration of one year or less and 
amounts for variable consideration allocated to wholly-unsatisfied performance obligations. Remaining performance obligations as of 
December 31, 2025 were $431.9 million, the majority of which are related to software-as-a-service and extended warranty and service 
contracts. The Company expects approximately 70 percent of the remaining performance obligations will be fulfilled within the next 
two years, 80 percent within the next three years, and 90 percent within four years.
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Disaggregation of Revenue 

Revenue from contracts with customers is disaggregated by sales of products and services and geographic location for each of the 
Company’s reportable segments, as it best depicts how the nature, amount, timing and uncertainty of revenue and cash flows are 
affected by economic factors. 

Disaggregation of revenue was as follows for the year ended December 31, 2025:

($ in millions)
Mobility 

Technologies Repair Solutions
Environmental & 
Fueling Solutions Eliminations Total

Sales:
Sales of products $ 873.7 $ 587.7 $ 1,293.5 $ — $ 2,754.9 
Sales of services  175.3  2.2  143.2  —  320.7 
Intersegment sales  74.9  —  —  (74.9)  — 

Total $ 1,123.9 $ 589.9 $ 1,436.7 $ (74.9) $ 3,075.6 

Geographic:
North America (a) $ 671.8 $ 589.9 $ 914.2 $ — $ 2,175.9 
Europe, Middle East and Africa  241.4  —  258.7  —  500.1 
Asia Pacific  114.7  —  183.2  —  297.9 
Latin America  21.1  —  80.6  —  101.7 
Intersegment sales  74.9  —  —  (74.9)  — 

Total $ 1,123.9 $ 589.9 $ 1,436.7 $ (74.9) $ 3,075.6 
(a) Includes total sales in the United States of $2,112.4 million.

Disaggregation of revenue was as follows for the year ended December 31, 2024:

($ in millions)
Mobility 

Technologies Repair Solutions
Environmental & 
Fueling Solutions Other Eliminations Total

Sales:
Sales of products $ 823.4 $ 631.0 $ 1,213.1 $ 0.9 $ — $ 2,668.4 
Sales of services  161.1  2.4  146.7  0.4  —  310.6 
Intersegment sales  30.0  —  —  —  (30.0)  — 

Total $ 1,014.5 $ 633.4 $ 1,359.8 $ 1.3 $ (30.0) $ 2,979.0 

Geographic:
North America (a) $ 648.2 $ 633.4 $ 843.9 $ 1.3 $ — $ 2,126.8 
Europe, Middle East and 
Africa  196.4  —  267.5  —  —  463.9 
Asia Pacific  115.8  —  163.2  —  —  279.0 
Latin America  24.1  —  85.2  —  —  109.3 
Intersegment sales  30.0  —  —  —  (30.0)  — 

Total $ 1,014.5 $ 633.4 $ 1,359.8 $ 1.3 $ (30.0) $ 2,979.0 
(a) Includes total sales in the United States of $2,032.0 million.
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Disaggregation of revenue was as follows for the year ended December 31, 2023:

($ in millions)
Mobility 

Technologies Repair Solutions
Environmental & 
Fueling Solutions Other Eliminations Total

Sales:
Sales of products $ 872.3 $ 649.1 $ 1,163.0 $ 93.7 $ — $ 2,778.1 
Sales of services  128.9  2.4  160.7  25.1  —  317.1 
Intersegment sales  2.6  —  —  —  (2.6)  — 

Total $ 1,003.8 $ 651.5 $ 1,323.7 $ 118.8 $ (2.6) $ 3,095.2 

Geographic:
North America (a) $ 703.3 $ 651.5 $ 815.6 $ 117.2 $ — $ 2,287.6 
Europe, Middle East and 
Africa  157.5  —  268.3  —  —  425.8 
Asia Pacific  119.3  —  155.8  —  —  275.1 
Latin America  21.1  —  84.0  1.6  —  106.7 
Intersegment sales  2.6  —  —  —  (2.6)  — 

Total $ 1,003.8 $ 651.5 $ 1,323.7 $ 118.8 $ (2.6) $ 3,095.2 
(a) Includes total sales in the United States of $2,161.0 million. 

NOTE 14. INCOME TAXES

Earnings and Income Taxes

Earnings before income taxes for the years ended December 31 were as follows:

($ in millions) 2025 2024 2023

United States $ 451.7 $ 429.5 $ 482.8 
Non-U.S.  56.5  68.1  0.7 
Total $ 508.2 $ 497.6 $ 483.5 

The provision (benefit) for income taxes for the years ended December 31 were as follows:

($ in millions) 2025 2024 2023

Current:
Federal U.S. $ 57.7 $ 69.8 $ 109.3 
Non-U.S.  21.4  23.9  15.1 
State and local  18.4  15.8  21.9 

Deferred:
Federal U.S.  7.9  (24.9)  (25.3) 
Non-U.S.  (2.2)  (5.9)  (13.9) 
State and local  (1.1)  (3.3)  (0.5) 

Income tax provision $ 102.1 $ 75.4 $ 106.6 
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Deferred Tax Assets and Liabilities

All deferred tax assets and liabilities have been classified as noncurrent and are included in Other assets and Other long-term liabilities 
in the accompanying Consolidated Balance Sheets, respectively. Deferred tax assets and liabilities as of December 31 were as follows:

($ in millions) 2025 2024

Deferred tax assets:
Allowance for credit losses $ 20.4 $ 21.5 
Operating lease liabilities  9.3  10.8 
Inventories  11.9  11.9 
Pension benefits  1.9  2.2 
Other accruals and prepayments  35.9  36.6 
Deferred revenue  15.6  15.4 
Warranty services  5.4  3.9 
Stock-based compensation expense  8.2  8.6 
Tax credit and loss carryforwards  75.4  64.7 
Capitalized research and development  49.5  68.9 
Other  8.5  4.7 
Valuation allowances  (32.7)  (26.0) 

Total deferred tax assets  209.3  223.2 
Deferred tax liabilities:

Property, plant and equipment  (0.5)  (1.4) 
Operating lease right-of-use assets  (8.2)  (9.7) 
Goodwill and other intangibles  (89.8)  (95.2) 
Other  (14.8)  (13.7) 

Total deferred tax liabilities  (113.3)  (120.0) 
Net deferred tax asset $ 96.0 $ 103.2 

Applying the valuation allowance methodology discussed in Note 2. Basis of Presentation and Summary of Significant Accounting 
Policies, valuation allowances have been established for certain deferred income tax assets to the extent they are not expected to be 
realized within the particular tax carryforward period. The Company’s valuation allowance increased by $6.7 million during the 
current year.

As of December 31, 2025, the Company has federal, various state, and foreign net operating losses in the amounts of $9.8 million, 
$79.7 million, and $248.4 million, respectively. These net operating loss carryforwards have various expiration periods beginning in 
2026, including some with no expiration. 
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Effective Tax Rate

The effective tax rate for the years ended December 31 varies from the U.S. statutory federal tax rate as follows:

($ in millions) 2025 2024 2023

Statutory federal income tax rate $ 106.7  21.0 % $ 104.6  21.0 % $ 101.5  21.0 %
Increase (decrease) in tax rate resulting 
from:
Domestic federal

Effects of cross-border tax laws
Subpart F Income  5.7  1.1 %  6.1  1.2 %  —  — %
Foreign Derived Intangible Income  (10.6)  (2.1) %  (7.4)  (1.5) %  —  — %
Foreign Branch Income  —  — %  —  — %  (5.8)  (1.2) %
Other  (3.3)  (0.7) %  (3.2)  (0.6) %  —  — %

Tax credits
Research Credits  (5.5)  (1.1) %  (7.5)  (1.5) %  (8.5)  (1.8) %
Other  (7.8)  (1.6) %  (4.5)  (0.9) %  (4.8)  (1.0) %

Changes in valuation allowances  —  — %  —  — %  (2.4)  (0.5) %
Nontaxable or non-deductible items  (2.1)  (0.4) %  0.6  0.1 %  0.1  — %
Business reorganizations and 
divestitures  0.3  0.1 %  (18.1)  (3.6) %  (6.0)  (1.2) %
Other  (1.1)  (0.2) %  1.5  0.3 %  (3.0)  (0.6) %

Domestic state and local income tax, net 
of federal effect(1)  13.6  2.7 %  9.8  2.0 %  16.9  3.4 %
Foreign tax effects

Israel
Changes in valuation allowances  5.5  1.1 %  —  — %  —  — %
Other  (0.6)  (0.1) %  —  — %  —  — %

Other foreign jurisdictions  3.8  0.8 %  0.4  0.1 %  2.8  0.6 %
Worldwide changes in unrecognized tax 
benefits  (2.5)  (0.5) %  (6.9)  (1.4) %  15.8  3.3 %
Effective income tax rate $ 102.1  20.1 % $ 75.4  15.2 % $ 106.6  22.0 %

(1)State taxes in California, Pennsylvania, Illinois, Wisconsin, Texas, Iowa, Minnesota, and Georgia made up the majority (greater than 
50 percent) of the tax effect in this category.

Our effective tax rate for the years ended December 31, 2025, 2024 and 2023 differs from the U.S. federal statutory rate of 21.0% due 
primarily to the effect of state taxes, non-U.S. income taxed at different rates that the U.S. federal statutory rate, foreign derived 
intangible income, and tax credits. For the year ended December 31, 2024, there were also favorable impacts related to business 
reorganizations and divestitures and uncertain tax positions. For the year ended December 31, 2023, there were also favorable impacts 
related to business reorganization and divestitures and unfavorable impacts related to uncertain tax positions.
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The following is a summary of the Company’s income tax payments made (refunds received) for the periods indicated:

($ in millions) 2025 2024 2023

Federal U.S.(a) $ 82.1 $ 60.4 $ 91.7 
Non-U.S.

Germany *  (5.0) *
India  5.4  4.9 *
Italy  8.5 * *
Other  16.6  14.3  14.1 

State and local  13.2  18.9  20.2 
Total cash paid, net of refunds received $ 125.8 $ 93.5 $ 126.0 

* The amount of income taxes paid during the year does not meet the 5% disaggregation threshold.  
(a) Includes $18.7 million paid to acquire investment tax credits during the year ended December 31, 2025.

Unrecognized Tax Benefits

Gross unrecognized tax benefits were $13.5 million ($16.0 million total, including $3.0 million associated with interest and penalties, 
and net of the impact of $0.5 million of indirect tax benefits) and $19.9 million ($22.6 million total, including $3.4 million associated 
with interest and penalties, and net of the impact of $0.7 million of indirect tax benefits) as of December 31, 2025 and 2024, 
respectively. The Company recognized a benefit of $0.3 million, benefit of $1.7 million, and expense of $3.2 million in potential 
interest and penalties associated with uncertain tax positions during the years ended December 31, 2025, 2024, and 2023, respectively. 
To the extent taxes are not assessed with respect to uncertain tax positions, substantially all amounts accrued (including interest and 
penalties and net of indirect offsets) will be reduced and reflected as a reduction of the overall income tax provision. Unrecognized tax 
benefits and associated accrued interest and penalties are included in the income tax provision.

A reconciliation of the beginning and ending amount of unrecognized tax benefits, excluding amounts accrued for potential interest 
and penalties, is as follows as of December 31:

($ in millions) 2025 2024 2023

Unrecognized tax benefits, beginning of year $ 19.9 $ 27.0 $ 14.0 
Additions based on tax positions related to the current year  1.1  0.8  11.8 
Additions for tax positions of prior years  —  4.6  2.9 
Reductions for tax positions of prior years  —  (5.3)  (0.5) 
Lapse of statute of limitations  (3.4)  (0.6)  (0.4) 
Settlements  (5.2)  (6.3)  (0.9) 
Effect of foreign currency translation  1.1  (0.3)  0.1 
Unrecognized tax benefits, end of year $ 13.5 $ 19.9 $ 27.0 

The Company is routinely examined by various domestic and international taxing authorities. The amount of income taxes paid is 
subject to audit by federal, state and foreign tax authorities, which may result in proposed assessments. The Company is subject to 
examination in the United States, various states and foreign jurisdictions. Prior to the Separation, the Company’s operating results 
were included in Fortive’s various consolidated U.S. federal and certain state income tax returns, as well as certain non-U.S. returns. 
In connection with the Separation, the Company entered into a Tax Matters Agreement with Fortive. In accordance with the Tax 
Matters Agreement with Fortive, the Company is liable for taxes arising from examinations of the following: (i) the Company’s initial 
U.S. federal taxable year which includes the post-separation period; (ii) separate company state tax returns for all periods; (iii) joint 
state tax returns for the post-separation period; (iv) international separate company returns for all periods; and (v) joint international 
tax returns that include only Vontier legal entities for all periods. Global tax positions are reviewed on a quarterly basis. Based on 
these reviews, the results of discussions and resolutions of matters with certain tax authorities, tax rulings and court decisions and the 
expiration of statutes of limitations reserves for contingent tax liabilities are accrued or adjusted as necessary. The Company does not 
believe that the total amount of unrecognized tax benefits will change by a material amount within the next 12 months due to the 
settlement of audits and expirations of statutes of limitations.

The Company remains subject to U.S. Federal income tax audit for the tax years 2022 to 2024. The Company is subject to tax audits 
for its state income tax returns for the tax years 2021 to 2024. Our operations in certain foreign jurisdictions remain subject to routine 
examinations for the tax years 2018 to 2024.
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One Big Beautiful Bill

On July 4, 2025, the One Big Beautiful Bill (“OBBB”) was signed into law. The OBBB includes several changes to corporate 
taxation, notably modifications to capitalization of research and development expenses and accelerated depreciation of fixed assets. 
The Company has reflected the impact of the enacted changes in its financial statements for year ended December 31, 2025. The 
OBBB has reduced cash tax payments by $30.0 million during the year ended December 31, 2025 due to the accelerated deduction for 
previously capitalized research and development expense. The other provisions within the OBBB have not and are not expected to 
have a material impact.

Repatriation and Unremitted Earnings

As of December 31, 2025, the Company’s undistributed earnings of its foreign subsidiaries are intended to be permanently reinvested 
in non-U.S. operations. The operating plans, budgets and forecasts, and long-term and short-term financial requirements of the parent 
company and the subsidiaries indicate that there is no current or known future need to distribute cash from foreign subsidiaries for any 
purpose. Therefore, no deferred taxes have been recorded. A determination of the amount of the unrecognized deferred tax liability 
related to these undistributed earnings is not practicable due to the complexity and variety of assumptions necessary based on the 
manner in which the undistributed earnings would be repatriated.

NOTE 15. SEGMENT INFORMATION

The President and CEO of Vontier has been identified as the Company’s chief operating decision maker (“CODM”). Segment 
operating profit is used as a performance metric by the CODM in determining how to allocate resources and assess performance. 
Segment operating profit represents total segment sales less operating costs attributable to the segment, which does not include 
unallocated corporate costs and other operating costs not allocated to the reportable segments as part of the CODM’s assessment of 
reportable segment operating performance, including amortization of acquisition-related intangible assets, stock-based compensation 
expense, restructuring and other related charges and other unallocated income or expense not indicative of the segment’s core 
operating performance. Corporate costs represent general and administrative expenses for the Company’s corporate functions, 
including transaction and deal-related costs. 

As part of the CODM’s assessment of the Repair Solutions segment, a capital charge calculated based on the segment’s average gross 
outstanding financing receivables portfolio during the period and an estimated weighted average cost of capital is assessed by 
Corporate (the “Repair Solutions Capital Charge”). 

The CODM does not regularly review any expenses on a segment basis. The CODM is regularly provided with actual and forecasted 
bookings and sales, and the related core growth for each, and segment operating profit and the related margin on a segment basis to 
assess segment performance. The CODM also reviews prior forecast to current forecast variances for bookings, sales and segment 
operating profit as part of the assessment of segment performance. 

Intersegment sales primarily result from solutions developed by the Mobility Technologies segment that are integrated into products 
sold by the Environmental & Fueling Solutions segment. Intersegment sales are recorded at cost plus a margin which is intended to 
reflect the contribution made by the Mobility Technologies segment. Segment operating profit includes the operating profit from 
intersegment sales. 

The Company’s CODM does not review any information regarding total assets on a segment basis.

Segment results for the year ended December 31, 2025 were as follows:

($ in millions)
Mobility 

Technologies Repair Solutions

Environmental 
& Fueling 
Solutions Other Eliminations Total

Sales of products and services (a) $ 1,049.0 $ 589.9 $ 1,436.7 $ — $ — $ 3,075.6 
Intersegment sales  74.9  —  —  —  (74.9)  — 

Total sales  1,123.9  589.9  1,436.7  —  (74.9)  3,075.6 
Operating costs and expenses:

Other segment items  (912.4)  (466.8)  (1,014.7)  —  74.9  (2,319.0) 
Segment operating profit $ 211.5 $ 123.1 $ 422.0 $ — $ — $ 756.6 

(a) Repair Solutions includes interest income related to financing receivables of $74.5 million.
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Segment results for the year ended December 31, 2024 were as follows:

($ in millions)
Mobility 

Technologies Repair Solutions

Environmental 
& Fueling 
Solutions Other Eliminations Total

Sales of products and services(a) $ 984.5 $ 633.4 $ 1,359.8 $ 1.3 $ — $ 2,979.0 
Intersegment sales  30.0  —  —  —  (30.0)  — 

Total sales  1,014.5  633.4  1,359.8  1.3  (30.0)  2,979.0 
Operating costs and expenses:

Other segment items  (821.9)  (492.7)  (964.9)  (1.7)  30.0  (2,251.2) 
Segment operating profit $ 192.6 $ 140.7 $ 394.9 $ (0.4) $ — $ 727.8 

(a) Repair Solutions includes interest income related to financing receivables of $76.1 million.

Segment results for the year ended December 31, 2023 were as follows:

($ in millions)
Mobility 

Technologies Repair Solutions

Environmental 
& Fueling 
Solutions Other Eliminations Total

Sales of products and services(a) $ 1,001.2 $ 651.5 $ 1,323.7 $ 118.8 $ — $ 3,095.2 
Intersegment sales  2.6  —  —  —  (2.6)  — 

Total sales  1,003.8  651.5  1,323.7  118.8  (2.6)  3,095.2 
Operating costs and expenses:

Other segment items  (803.9)  (481.5)  (954.2)  (107.5)  2.6  (2,344.5) 
Segment operating profit $ 199.9 $ 170.0 $ 369.5 $ 11.3 $ — $ 750.7 

(a) Repair Solutions includes interest income related to financing receivables of $78.8 million.

Other segment items for each reportable segment includes the following for all periods presented:

• Mobility Technologies: Cost of sales, excluding amortization of acquisition-related intangible assets, selling, general and 
administrative expenses and research and development expenses.

• Repair Solutions: Cost of sales, excluding amortization of acquisition-related intangible assets, selling, general and 
administrative expenses, research and development expenses and the Repair Solutions Capital Charge. The Repair Solutions 
Capital Charge was $43.2 million, $43.9 million and $41.7 million for the years ended December 31, 2025, 2024 and 2023, 
respectively.

• Environmental & Fueling Solutions: Cost of sales, excluding amortization of acquisition-related intangible assets, selling, 
general and administrative expenses and research and development expenses.

• Other: Cost of sales, excluding amortization of acquisition-related intangible assets, selling, general and administrative 
expenses and research and development expenses.

Other segment items does not include unallocated corporate costs and other operating costs not allocated to the reportable segments as 
part of the CODM’s assessment of reportable segment operating performance, as further discussed above.
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A reconciliation of segment operating profit to earnings before income taxes for the years ended December 31 were as follows:

($ in millions) 2025 2024 2023

Segment operating profit $ 756.6 $ 727.8 $ 750.7 
Corporate & other unallocated costs:

Amortization of acquisition-related intangible assets  (74.1)  (79.7)  (81.2) 
Stock-based compensation expense  (30.1)  (31.6)  (31.5) 
Restructuring and other related charges  (10.4)  (13.5)  (25.2) 
Other unallocated expense  (13.3)  (0.9)  (1.2) 
Corporate costs  (110.3)  (109.0)  (109.9) 
Repair Solutions Capital Charge  43.2  43.9  41.7 

Total corporate & other unallocated costs  (195.0)  (190.8)  (207.3) 
Operating profit  561.6  537.0  543.4 

Interest expense, net  (59.8)  (74.7)  (93.7) 
Gain on sale of businesses  3.5  37.2  34.4 
Other non-operating income (expense), net  2.9  (1.9)  (0.6) 

Earnings before income taxes $ 508.2 $ 497.6 $ 483.5 

Depreciation expense by segment for the years ended December 31 were as follows: 

($ in millions) 2025 2024 2023

Mobility Technologies $ 39.9 $ 35.3 $ 29.4 
Repair Solutions  2.2  2.6  2.1 
Environmental & Fueling Solutions  7.8  8.0  11.2 
Corporate  1.2  1.5  1.1 

Total $ 51.1 $ 47.4 $ 43.8 

Tangible long-lived assets, which consist of property, plant and equipment and operating lease right-of-use assets, by geographic area 
as of December 31 were as follows: 

($ in millions) 2025 2024

United States $ 104.2 $ 106.0 
All other  59.7  61.0 
Total tangible long-lived assets $ 163.9 $ 167.0 

NOTE 16. RESTRUCTURING AND OTHER RELATED CHARGES

Restructuring and other related charges for the years ended December 31 were as follows: 

($ in millions) 2025 2024 2023

Employee severance related $ 8.8 $ 9.6 $ 19.0 
Facility exit and other related  1.6  3.9  6.2 
Total restructuring and other related charges $ 10.4 $ 13.5 $ 25.2 

Substantially all restructuring activities initiated in 2025 were completed by December 31, 2025. We expect substantially all cash 
payments associated with remaining termination benefits recorded in 2025 will be paid during 2026. Substantially all restructuring 
activities initiated in the years ended December 31, 2024 and 2023 have been completed.

The nature of restructuring and related activities initiated in the years ended December 31, 2025, 2024 and 2023 focused on 
improvements in operational efficiency through targeted workforce reductions and facility consolidations and closures. These costs 
were incurred to optimize the Company’s cost structure in order to provide products and services to the Company’s customers in a 
cost efficient manner, taking into consideration industry and macroeconomic trends.
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The table below summarizes the accrual balance and utilization by type of restructuring cost associated with our restructuring actions: 

($ in millions)

Balance as of 
December 
31, 2023

Costs 
Incurred

Paid / 
Settled

Balance as of 
December 
31, 2024

Costs 
Incurred

Paid / 
Settled

Balance as of 
December 
31, 2025

Employee severance and related $ 2.8 $ 9.6 $ (9.1) $ 3.3 $ 8.8 $ (11.0) $ 1.1 
Facility exit and other related  1.2  3.9  (4.9)  0.2  1.6  (1.8)  — 
Total $ 4.0 $ 13.5 $ (14.0) $ 3.5 $ 10.4 $ (12.8) $ 1.1 

The restructuring and other related charges incurred during the years ended December 31, 2025, 2024 and 2023 were primarily cash 
charges. These charges are reflected in the following captions in the accompanying Consolidated Statements of Earnings and 
Comprehensive Income for the years ended December 31:

($ in millions) 2025 2024 2023

Cost of sales $ 1.8 $ 1.8 $ 10.2 
Selling, general and administrative expenses  8.6  11.7  15.0 
Total $ 10.4 $ 13.5 $ 25.2 

Restructuring and other related charges by reportable segment for the years ended December 31 were as follows:

($ in millions) 2025 2024 2023

Mobility Technologies $ 4.1 $ 5.8 $ 3.7 
Repair Solutions  1.7  0.4  0.5 
Environmental & Fueling Solutions  2.6  5.3  19.9 
Corporate  2.0  2.0  1.1 
Total $ 10.4 $ 13.5 $ 25.2 

NOTE 17. LITIGATION AND CONTINGENCIES

Litigation and Other Contingencies

The Company is, from time to time, subject to a variety of litigation and other proceedings incidental to its business, including 
lawsuits involving claims for damages arising out of the use of its products, software and services; claims relating to intellectual 
property matters, employment matters, commercial disputes, product liability (including asbestos exposure claims) and personal 
injury; as well as regulatory investigations or enforcement. The Company may also become subject to lawsuits as a result of past or 
future acquisitions, or as a result of liabilities retained from, or representations, warranties or indemnities provided in connection with 
divested businesses. Some of these lawsuits may include claims for punitive and consequential as well as compensatory damages. 
Based upon experience, current information and applicable law, the Company does not believe that these proceedings and claims will 
have a material adverse effect on its financial position, results of operations or cash flows.

In accordance with accounting guidance, the Company records a liability in the Consolidated Financial Statements for loss 
contingencies when a loss is known or considered probable and the amount can be reasonably estimated. If the reasonable estimate of 
a known or probable loss is a range, and no amount within the range is a better estimate than any other, the minimum amount of the 
range is accrued. If a loss does not meet the known or probable level but is reasonably possible and a loss or range of loss can be 
reasonably estimated, the estimated loss or range of loss is disclosed. 

The Company’s reserves consist of specific reserves for individual claims and additional amounts for anticipated developments of 
these claims as well as for incurred but not yet reported claims. The specific reserves for individual known claims are quantified with 
the assistance of legal counsel and outside risk insurance professionals where appropriate. In addition, outside risk insurance 
professionals may assist in the determination of reserves for incurred but not yet reported claims through evaluation of our specific 
loss history, actual claims reported, and industry trends among statistical and other factors. Reserve estimates are adjusted as 
additional information regarding a claim becomes known. While the Company actively pursues financial recoveries from insurance 
providers, the Company does not recognize any recoveries until realized or until such time as a sustained pattern of collections is 
established related to historical matters of a similar nature and magnitude. If the risk insurance reserves the Company has established 
are inadequate, the Company would be required to incur an expense equal to the amount of the loss incurred in excess of the reserves, 
which would adversely affect the Company’s net earnings. 
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In connection with the recognition of liabilities for asbestos-related matters, the Company records insurance recoveries that are 
deemed probable and estimable. In assessing the probability of insurance recovery, the Company makes judgments concerning 
insurance coverage that it believes are reasonable and consistent with its historical dealings, knowledge of any pertinent solvency 
issues surrounding insurers, and litigation and court rulings potentially impacting coverage. While the substantial majority of the 
Company’s insurance carriers are solvent, some of our individual carriers are insolvent, which has been considered in the analysis of 
probable recoveries. Projecting future events is subject to various uncertainties, including litigation and court rulings potentially 
impacting coverage, that could cause insurance recoveries on asbestos-related liabilities to be higher or lower than those projected and 
recorded. Given the inherent uncertainty in making future projections, the Company reevaluates projections concerning the 
Company’s probable insurance recoveries considering any changes to the projected liabilities, the Company’s recovery experience or 
other relevant factors that may impact future insurance recoveries.

Gross liabilities associated with known and future expected asbestos claims and projected insurance recoveries were as follows as of 
December 31: 

($ in millions) Classification 2025 2024

Gross liabilities
Current Accrued expenses and other current liabilities $ 25.4 $ 21.4 
Long-term Other long-term liabilities  78.1  83.2 

Total  103.5  104.6 

Projected insurance recoveries
Current Prepaid expenses and other current assets  18.0  14.1 
Long-term Other assets  49.4  50.7 

Total $ 67.4 $ 64.8 

Guarantees

As of December 31, 2025 and 2024, the Company had guarantees consisting primarily of outstanding standby letters of credit, bank 
guarantees, and performance and bid bonds of $77.1 million and $81.4 million, respectively. These guarantees have been provided in 
connection with certain arrangements with vendors, customers, financing counterparties, and governmental entities to secure the 
Company’s obligations and/or performance requirements related to specific transactions.

NOTE 18. STOCK-BASED COMPENSATION

In connection with the Separation and the related employee matters agreement, the Company adopted the 2020 Stock Incentive Plan 
(the “Stock Plan”) that became effective upon the Separation. Outstanding equity awards of Fortive held by the Company’s employees 
at the separation date were converted into or replaced with Vontier equity awards (the “Conversion Awards”). The Stock Plan 
provides for the grant of stock appreciation rights, RSUs, PSUs, performance based restricted stock awards and performance stock 
awards (collectively, “Stock Awards”), stock options or any other stock-based award. A total of 17.0 million shares of the Company’s 
common stock have been authorized for issuance under the Stock Plan and as of December 31, 2025, approximately 8.0 million shares 
remain available for issuance under the Stock Plan. 

Stock options under the Stock Plan generally vest pro rata over a five-year period and terminate 10 years from the grant date, though 
the specific terms of each grant are determined by the Compensation Committee of the Company’s Board of Directors. The 
Company’s executive officers, certain other employees and non-employee directors may be awarded stock options with different 
vesting criteria. Exercise prices for stock options granted under the Stock Plan were equal to the closing price of Vontier’s common 
stock on the NYSE on the date of grant, while stock options issued as Conversion Awards were priced to maintain the economic value 
before and after the Separation. 

RSUs granted to employees under the Stock Plan generally provide for time-based vesting over three years, although certain 
employees may be awarded RSUs with different time-based vesting criteria. RSUs granted to non-employee directors under the Stock 
Plan vest on the earlier of the first anniversary of the grant date or the date of, and immediately prior to, the next annual meeting of 
stockholders following the grant date. Prior to vesting, RSUs granted under the Stock Plan do not have dividend equivalent rights, do 
not have voting rights and the shares underlying the RSUs are not considered issued or outstanding. 
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PSUs granted under the Stock Plan during the years ended December 31, 2025 and 2024 vest based 50% on the Company’s adjusted 
operating profit margin expansion and 50% based on core revenue growth, modified by the Company’s total shareholder return 
relative to the S&P 500 Index, over a three-year performance period. PSUs granted under the Stock Plan during the year ended 
December 31, 2023 vest based on the Company’s adjusted earnings per share, modified by the Company’s total shareholder return 
relative to the S&P 500 Index, over a three-year performance period. 

Stock awards generally vest only if the employee is employed (or in the case of directors, the director continues to serve on the Board) 
on the vesting date. To cover the exercise of stock options and vesting of RSUs and PSUs, the Company generally issues shares 
authorized but previously unissued.

Stock-based Compensation Expense

Stock-based compensation has been recognized as a component of Selling, general and administrative expenses in the accompanying 
Consolidated Statements of Earnings and Comprehensive Income. The amount of stock-based compensation expense recognized 
during a period is based on the portion of the awards that are ultimately expected to vest. Pre-vesting forfeitures are estimated at the 
time of grant by analyzing historical data and are revised in subsequent periods if actual forfeitures differ from those estimates. 

Stock-based compensation expense related to stock options, restricted stock units and performance stock units granted under the Stock 
Plan and subsidiary stock plan further discussed below was $30.1 million, $31.6 million and $31.5 million during the years ended 
December 31, 2025, 2024 and 2023, respectively, which was reduced by the related tax benefit of $5.0 million, $5.8 million and 
$5.5 million, respectively.

The following summarizes the unrecognized compensation cost for the Stock Plan awards as of December 31, 2025. This 
compensation cost is expected to be recognized over a weighted average period of approximately 1.7 years, representing the remaining 
service period related to the awards. Future compensation amounts will be adjusted for any changes in estimated forfeitures:

($ in millions)

Stock Awards $ 36.0 
Stock options  0.5 
Total unrecognized compensation cost $ 36.5 

Stock Options

The following summarizes option activity under the Stock Plan for the years ended December 31, 2025, 2024 and 2023 (in millions, 
except price per share and numbers of years):

Options

Weighted 
Average 

Exercise Price

Weighted Average 
Remaining 

Contractual Term 
(years)

Aggregate 
Intrinsic Value

Outstanding as of December 31, 2022  3.3 $ 27.97 
Granted  —  — 
Exercised  (0.5) 21.01
Canceled/forfeited  (0.6) 31.34

Outstanding as of December 31, 2023  2.2  28.87 
Granted  0.1  41.10 
Exercised  (0.6)  27.22 
Canceled/forfeited  —  — 

Outstanding as of December 31, 2024  1.7  30.27 
Granted  —  — 
Exercised  (0.4)  26.20 
Canceled/forfeited  —  — 

Outstanding as of December 31, 2025  1.3  31.38 3.8 $ 7.9 
Vested and expected to vest as of December 31, 2025  1.3  31.37 3.8  7.9 
Exercisable as of December 31, 2025  1.3 $ 31.00 3.6 $ 7.9 
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The fair value of each stock option granted was estimated on the date of grant using the Black-Scholes model for service condition 
awards with the following weighted average assumptions for the year ended December 31, 2024. There were no options granted 
during the years ended December 31, 2025 and 2023. 

2024

Risk-free interest rate  4.3 %
Volatility  30.2 %
Dividend yield  0.3 %
Expected years until exercise 6.5

Options outstanding as of December 31, 2025 are summarized below (in millions; except price per share and numbers of years):

Outstanding Exercisable

Exercise Price
Number of 

Options

Average 
Exercise 

Price

Average 
Remaining 

Life (in years)
Number of 

Options

Average 
Exercise 

Price

$17.44 - $23.46  0.1 $ 23.11 1.6  0.1 $ 23.11 
$23.47 - $31.46  0.9  31.21 3.7  0.9  31.21 
$31.47 - $33.43  0.1  33.33 3.0  0.2  33.33 
$33.44 - $41.10  0.2 $ 38.19 6.9  0.1 $ 36.76 
Total shares  1.3  1.3 

The aggregate intrinsic value of stock options exercised under the Stock Plan was $5.3 million, $7.9 million and $5.2 million for the 
years ended December 31, 2025, 2024 and 2023, respectively. 

Stock Awards

The following summarizes information related to Stock Award activity under the Stock Plan for the years ended December 31, 2025, 
2024 and 2023 (in millions; except price per share):

Number of Stock 
Awards

Weighted Average 
Grant-Date 
Fair Value

Unvested as of December 31, 2022  2.2 $ 27.39 
Granted  1.4  26.39 
Vested  (0.9)  27.56 
Forfeited  (0.3)  26.56 

Unvested as of December 31, 2023  2.4  26.87 
Granted  1.0  41.34 
Vested  (0.9)  27.62 
Forfeited  (0.4)  31.81 

Unvested as of December 31, 2024  2.1  32.37 
Granted  0.8  38.77 
Vested  (0.8)  30.77 
Forfeited  (0.2)  36.78 

Unvested as of December 31, 2025  1.9 $ 36.34 

Subsidiary Stock Plan

The Company has a subsidiary stock-based compensation plan under which the Company grants equity awards to certain employees 
and non-employees for the common stock of a subsidiary that holds Driivz and certain other related entities. The Company recognized 
stock-based compensation expense related to the subsidiary stock plan of $1.3 million, $4.2 million and $4.1 million for the years 
ended December 31, 2025, 2024 and 2023, respectively. 
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NOTE 19. CAPITAL STOCK AND EARNINGS PER SHARE

Capital Stock

The Company’s authorized capital stock consists of 2.0 billion shares of common stock, par value $0.0001 per share, and 15.0 million 
shares of preferred stock with no par value, with all shares of preferred stock undesignated.

Each share of Vontier common stock entitles the holder to one vote on all matters to be voted upon by common stockholders. 
Vontier’s Board of Directors (the “Board”) is authorized to issue shares of preferred stock in one or more series and has discretion to 
determine the rights, preferences, privileges and restrictions, including voting rights, dividend rights, conversion rights, redemption 
privileges and liquidation preferences, of each series of preferred stock. The Board’s authority to issue preferred stock with voting 
rights or conversion rights that, if exercised, could adversely affect the voting power of the holders of the common stock, could 
potentially discourage attempts by third parties to obtain control of Vontier through certain types of takeover practices. 

Earnings Per Share

Basic earnings per share is calculated by dividing net earnings by the weighted average number of shares of common stock 
outstanding. Diluted earnings per share is calculated by adjusting weighted average common shares outstanding for the dilutive effect 
of the assumed issuance of shares under stock-based compensation plans, determined using the treasury-stock method, except where 
the inclusion of such shares would have an anti-dilutive impact.
Information related to the calculation of net earnings per share of common stock is summarized as follows:

Year Ended December 31
(in millions, except per share amounts) 2025 2024 2023

Numerator:
Net earnings $ 406.1 $ 422.2 $ 376.9 

Denominator:
Basic weighted average common shares outstanding  146.7  152.8  155.1 
Effect of dilutive stock awards  0.7  1.0  0.9 
Diluted weighted average common shares outstanding  147.4  153.8  156.0 

Earnings per share:
Basic $ 2.77 $ 2.76 $ 2.43 
Diluted $ 2.76 $ 2.75 $ 2.42 

Anti-dilutive shares  0.6  0.5  1.8 

Share Repurchase Program

On April 30, 2025, the Company’s Board of Directors approved a replenishment of the Company’s previously approved share 
repurchase program announced in May 2021 and replenished in May 2022, bringing the total amount authorized for future share 
repurchases to $500.0 million. Under the share repurchase program, the Company may purchase shares of common stock from time to 
time in open market transactions, privately negotiated transactions, accelerated share repurchase programs, or by combinations of such 
methods, any of which may use prearranged trading plans that are designed to meet the requirements of Rule 10b5-1(c) of the 
Securities Exchange Act of 1934. The timing of any repurchases and the actual number of shares repurchased will depend on a variety 
of factors, including the Company’s stock price, corporate and regulatory requirements, restrictions under the Company’s debt 
obligations and other market and economic conditions. The share repurchase program may be suspended or discontinued at any time 
and has no expiration date.

During the year ended December 31, 2025, the Company repurchased 8.0 million of the Company’s shares for $300.2 million through 
open market transactions at an average price per share of $37.35.

During the third fiscal quarter of 2024, the Company entered into an ASR agreement with a third-party institution, whereupon the 
Company made a prepayment of $100.0 million. The ASR agreement settled during the third fiscal quarter of 2024. The Company 
received 3.0 million of the Company’s shares at an average price per share of $33.84 under the ASR.
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During the fourth fiscal quarter of 2024, the Company entered into a share repurchase agreement with a third-party institution, 
whereupon the Company made a payment of $25.0 million. At the end of an agreed-upon trading period during the fourth fiscal 
quarter of 2024, the Company received 0.6 million of the Company’s shares at an average price per share of $39.57 under the share 
repurchase agreement. 

The Company repurchased an additional 2.7 million of the Company’s shares for $99.7 million through open market transactions at an 
average price per share of $37.09 during the year ended December 31, 2024. 

During the year ended December 31, 2023, the Company repurchased 2.8 million of the Company’s shares for $74.7 million through 
open market transactions at an average price per share of $26.96.

As of December 31, 2025, the Company had remaining authorization to repurchase $267.4 million of its common stock under the 
share repurchase program.  

NOTE 20. DIVESTITURES

2025 Divestitures

During the year ended December 31, 2025, the Company completed the sales of certain assets within its Mobility Technologies 
segment and its European service operations within its Environmental & Fueling Solutions segment. As a result of the transactions, the 
Company recognized a gain of $3.5 million during the year ended December 31, 2025, which is presented in Gain on sale of 
businesses in the Consolidated Statements of Earnings and Comprehensive Income. The operations of the disposed businesses did not 
meet the criteria to be presented as discontinued operations.

2024 Divestiture

During January 2024, the Company completed the sale of Coats for $72.4 million. As a result of the transaction, the Company 
recognized a gain of $37.2 million during the year ended December 31, 2024, which is presented in Gain on sale of businesses in the 
Consolidated Statements of Earnings and Comprehensive Income. The operations of Coats did not meet the criteria to be presented as 
discontinued operations.

2023 Divestiture

During April 2023, the Company completed the sale of Global Traffic Technologies for $108.4 million. As a result of the transaction, 
the Company recognized a gain of $34.4 million during the year ended December 31, 2023, which is presented in Gain on sale of 
businesses in the Consolidated Statements of Earnings and Comprehensive Income. The operations of Global Traffic Technologies did 
not meet the criteria to be presented as discontinued operations.

NOTE 21. SUBSEQUENT EVENTS

During January 2026, the Company repurchased 0.7 million of the Company’s shares through open market transactions for 
$25.0 million. 

Table of Contents

82



ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND FINANCIAL 
DISCLOSURE 

Not applicable.

ITEM 9A. CONTROLS AND PROCEDURES 

Our management, with the participation of the President and Chief Executive Officer, and Executive Vice President and Chief 
Financial Officer, has evaluated the effectiveness of our disclosure controls and procedures (as such term is defined in Rules 13a-15(e) 
and 15d-15(e) under the Securities Exchange Act of 1934, as amended (the “Exchange Act”)) as of the end of the period covered by 
this report. Based on such evaluation, the President and Chief Executive Officer, and Executive Vice President and Chief Financial 
Officer, have concluded that, as of the end of such period, these disclosure controls and procedures were effective.

Management’s annual report on its internal control over financial reporting (as such term is defined in Rules 13a-15(f) under the 
Exchange Act) and the independent registered public accounting firm’s audit report on the effectiveness of the Company’s internal 
control over financial reporting are included in the Company’s financial statements for the year ended December 31, 2025 included in 
Item 8 of this Annual Report on Form 10-K, under the headings “Report of Management on Vontier Corporation’s Internal Control 
Over Financial Reporting” and “Report of Independent Registered Public Accounting Firm,” respectively, and are incorporated herein 
by reference. 

There have been no changes in our internal control over financial reporting that occurred during the most recent completed fiscal 
quarter that have materially affected, or are reasonably likely to materially affect, our internal control over financial reporting.

During the year ended December 31, 2024, we began a multi-year project to migrate to a new enterprise resource planning (“ERP”) 
system through a phased implementation across our businesses. As we progress through our phased implementation plan, we continue 
to evaluate the design and operating effectiveness of our internal controls, and will implement any required control changes prior to 
going live with our new ERP system at each location. We will evaluate quarterly whether any such changes materially affect our 
internal control over financial reporting.

ITEM 9B. OTHER INFORMATION

During the three months ended December 31, 2025, none of the Company’s directors or executive officers adopted, modified or 
terminated any contract, instruction or written plan for the purchase or sale of the Company’s securities that was intended to satisfy the 
affirmative defense conditions of Rule 10b5-1(c) or any “non-Rule 10b5-1 trading arrangement.” 

ITEM 9C. DISCLOSURE REGARDING FOREIGN JURISDICTIONS THAT PREVENT INSPECTIONS

Not applicable.

PART III

ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE 

Other than the information below, the information required by this Item is incorporated by reference from the sections entitled 
Election of Directors of Vontier, Corporate Governance in the Proxy Statement for our 2026 annual meeting and to the information 
under the caption “Executive Officers of the Registrant” in Part I hereof. No nominee for director was selected pursuant to any 
arrangement or understanding between the nominee and any person other than the Company pursuant to which such person is or was 
to be selected as a director or nominee.

Insider Trading Policy

The Company has adopted an insider trading policy governing the purchase, sale and/or other disposition of its securities by its 
directors, officers and employees, which it believes is reasonably designed to promote compliance with insider trading laws, rules and 
regulations and the applicable exchange listing standards. In addition, with regard to the Company’s trading in its own securities, it is 
the Company’s policy to comply with the federal securities laws and the applicable exchange listing requirements.

Code of Ethics

We have adopted a code of business conduct and ethics for directors, officers (including Vontier’s principal executive officer, 
principal financial officer and principal accounting officer) and employees, known as the Code of Conduct. The Code of Conduct is 
available in the “Investors - Governance” section of our website at www.vontier.com.
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We intend to disclose any amendment to the Code of Conduct that relates to any element of the code of ethics definition enumerated in 
Item 406(b) of Regulation S-K, and any waiver from a provision of the Code of Conduct granted to any director, principal executive 
officer, principal financial officer, principal accounting officer, or any of our other executive officers, in the “Investors - Governance” 
section of our website, at www.vontier.com, within four business days following the date of such amendment or waiver.

ITEM 11. EXECUTIVE COMPENSATION 

The information required by this Item is incorporated by reference from the sections entitled Compensation Discussion and Analysis, 
Compensation Committee Report, Executive Compensation, Tables, Pay Ratio and Director Compensation in the Proxy Statement 
for our 2026 annual meeting (other than the Compensation Committee Report, which shall not be deemed to be “filed”).

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND RELATED 
STOCKHOLDER MATTERS

The information required by this Item is incorporated by reference from the sections entitled Beneficial Ownership of Vontier 
Common Stock by Directors, Officers and Principal Shareholders in the Proxy Statement for our 2026 annual meeting.

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS, AND DIRECTOR INDEPENDENCE

The information required by this Item is incorporated by reference from the sections entitled Corporate Governance and Certain 
Relationships and Related Transactions in the Proxy Statement for our 2026 annual meeting.

ITEM 14. PRINCIPAL ACCOUNTANT FEES AND SERVICES 

The information required by this Item is incorporated by reference from the section entitled Ratification of Independent Registered 
Public Accounting Firm in the Proxy Statement for our 2026 annual meeting.
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PART IV

ITEM 15. EXHIBIT AND FINANCIAL STATEMENT SCHEDULES

a) The following documents are filed as part of this report.

(1) Financial Statements. The financial statements are set forth under “Item 8. Financial Statements and Supplementary Data” of 
this Annual Report on Form 10-K.

(2) Schedules. An index of Exhibits and Schedules is on page 86 of this report. Schedules other than those listed below have 
been omitted from this Annual Report on Form 10-K because they are not required, are not applicable or the required 
information is included in the financial statements or the notes thereto.

(3) Exhibits. The exhibits listed in the accompanying Exhibit Index are filed or incorporated by reference as part of this Annual 
Report on Form 10-K.

ITEM 16. FORM 10-K SUMMARY

Not applicable.
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INDEX TO FINANCIAL STATEMENTS, SUPPLEMENTARY DATA AND FINANCIAL STATEMENT SCHEDULE
Page Number in

Form 10-K

Financial Statement Schedule:
Valuation and Qualifying Accounts 90

Incorporated by Reference (Unless Otherwise Indicated)

Exhibit 
Number

Exhibit Index Form File No. Exhibit Filing Date

2.1 Separation and Distribution Agreement, dated as of October 8, 2020, by 
and between Vontier Corporation and Fortive Corporation

8-K 001-39483 2.1 October 13, 2020

3.1 Certificate of Amendment to the Certificate of Incorporation of Vontier 
Corporation

8-K 001-39483 3.1 September 30, 2020

3.2 Amended and Restated Certificate of Incorporation of Vontier 
Corporation

8-K 001-39483 3.1 October 13, 2020

3.3 Certificate of Amendment, dated May 25, 2022 to the Amended and 
Restated Certification of Incorporation of Vontier Corporation

8-K 001-39483 3.1 May 27, 2022

3.4 Amended and Restated Bylaws of Vontier Corporation, effective 
December 13, 2022

8-K 001-39483 3.1 December 16, 2022

4.1 Description of Common Stock 10-K 001-39483 4.1 February 25, 2021
4.2 Amended and Restated Indenture, dated as of November 19, 2021, 

among the Company, the guarantors party thereto and Wilmington 
Trust, National association, as Trustee

8-K 001-39483 4.1 November 19, 2021

10.1 Amended and Restated Credit Agreement, dated as of April 28, 2021, 
by and among Vontier Corporation, Bank of America, N.A. as 
Administrative Agent, L/C Issuer and Swing Line Lender, and other 
Lenders party thereto

8-K 001-39483 10.1 April 28, 2021

10.2 Second Amended and Restated Credit Agreement, dated as of February 
12, 2025, by and among Vontier Corporation and certain of its 
subsidiaries, Bank of America, N.A. as Administrative Agent, L/C 
Issuer and Swing Line Lender, and other Lenders party thereto

8-K 001-39483 10.2 February 13, 2025

10.3 Transition Services Agreement, dated as of October 8, 2020, by and 
between Vontier Corporation and Fortive Corporation

8-K 001-39483 10.3 October 13, 2020

10.4 Vontier Corporation 2020 Stock Incentive Plan* 8-K 001-39483 10.7 October 13, 2020
10.5 Vontier Corporation Non-Employee Directors’ Deferred Compensation 

Plan*
10-K 001-39483 10.9 February 24, 2022

10.6 Vontier Corporation Director Compensation Policy* 10-K 001-39483 10.10 February 17, 2023
10.7 Form of Restricted Stock Unit Agreement under the Vontier 

Corporation 2020 Stock Incentive Plan*
10-K 001-39483 10.7 February 13, 2025

10.8 Form of Restricted Stock Unit Agreement (Non-Employee Directors 
Deferred Compensation) under the Vontier Corporation 2020 Stock 
Incentive Plan (incorporated by reference to Exhibit 10.9 to Vontier 
Corporation’s Registration Statement on Form 10, filed on September 
1, 2020)*

8-K 001-39483 10.10 October 13, 2020

10.9 Form of Performance Stock Unit Agreement under the Vontier 
Corporation 2020 Stock Incentive Plan (incorporated by reference to 
Exhibit 10.10 to Vontier Corporation’s Registration Statement on Form 
10, filed on September 1, 2020)*

8-K 001-39483 10.11 October 13, 2020

10.10 Form of Stock Option Agreement under the Vontier Corporation 2020 
Stock Incentive Plan*

10-K 001-39483 10.10 February 13, 2025

10.11 Form of Stock Option Agreement (Non-Employee Directors) under the 
Vontier Corporation 2020 Stock Incentive Plan (incorporated by 
reference to Exhibit 10.12 to Vontier Corporation’s Registration 
Statement on Form 10, filed on September 1, 2020)*

8-K 001-39483 10.13 October 13, 2020

10.12 Vontier Corporation 2020 Executive Incentive Compensation Plan* 8-K 001-39483 10.14 October 13, 2020
10.13 Vontier Corporation Executive Incentive Compensation Plan* 8-K 001-39483 10.1 February 26, 2025
10.14 Vontier Corporation Amended and Restated Executive Deferred 

Incentive Plan*
8-K 001-39483 10.1 June 13, 2023
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https://www.sec.gov/Archives/edgar/data/1786842/000119312520259631/d65038dex31.htm
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https://www.sec.gov/Archives/edgar/data/1786842/000119312522161665/d357373dex31.htm
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https://www.sec.gov/Archives/edgar/data/1786842/000119312522306412/d433588dex31.htm
https://www.sec.gov/Archives/edgar/data/1786842/000178684221000013/exhibit41.htm
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https://www.sec.gov/Archives/edgar/data/1786842/000178684225000008/a20241231-ex107.htm
https://www.sec.gov/Archives/edgar/data/1786842/000119312520236631/d49928dex109.htm
https://www.sec.gov/Archives/edgar/data/1786842/000119312520236631/d49928dex109.htm
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10.15 Vontier Corporation Separation Pay Plan for Officers, Key and Senior 
Executives*

10-Q 001-39483 10.1 July 31, 2025

10.16 Term Loan Agreement, dated as of August 5, 2021, by and among 
Vontier Corporation, Bank of America, N.A., as Administrative Agent, 
and the other Lenders party thereto

8-K 001-39483 10.1 August 5, 2021

10.17 Term Loan Agreement, dated as of October 28, 2022, by and among 
Vontier Corporation, Bank of America, N.A., as Administrative Agent 
and the other Lenders party thereto

8-K 001-39483 10.1 November 3, 2022

10.18 First Amendment to Term Loan Agreement, dated as of February 12, 
2025, by and among Vontier Corporation, Bank of America, N.A., as 
Administrative Agent, and the other Lenders party thereto

8-K 001-394843 10.1 February 13, 2025

10.19 Letter Agreement between Anshooman Aga and Vontier Corporation 
dated August 9, 2022*

8-K 001-39483 10.1 August 12, 2022

19.1 Vontier Corporation Insider Trading Policy 10-Q 001-39483 19.1 August 3, 2023
21.1 Subsidiaries of the Registrant — — Filed herewith
22.1 List of Guarantor Subsidiaries — — Filed herewith
23.1 Consent of Independent Registered Public Accounting Firm — — Filed herewith
31.1 Certification of Chief Executive Officer pursuant to Section 302 of the 

Sarbanes-Oxley Act of 2002
— — Filed herewith

31.2 Certification of Chief Financial Officer pursuant to Section 302 of the 
Sarbanes-Oxley Act of 2002

— — Filed herewith

32.1 Certification of Chief Executive Officer pursuant to Section 906 of the 
Sarbanes-Oxley Act of 2002

— — Filed herewith

32.2 Certification of Chief Financial Officer pursuant to Section 906 of the 
Sarbanes-Oxley Act of 2002

— — Filed herewith

97.1 Vontier Corporation Recoupment Policy — — Filed herewith
101.INS Inline XBRL Instance Document - the Instance Document does not 

appear in the interactive data file because its XBRL tags are embedded 
within the Inline XBRL document

— — Filed herewith

101.SCH Inline XBRL Taxonomy Schema Document — — Filed herewith
101.CAL Inline XBRL Taxonomy Extension Calculation Linkbase Document — — Filed herewith
101.DEF XBRL Taxonomy Extension Definition Linkbase Document — — Filed herewith
101.LAB XBRL Taxonomy Extension Label Linkbase Document — — Filed herewith
101.PRE Inline Taxonomy Extension Presentation Linkbase Document — — Filed herewith
104 Cover Page Interactive Data File (formatted as Inline XBRL and 

contained in Exhibit 101)
— — Filed herewith

*Indicates management contract or compensatory plan, contract or arrangement

Table of Contents

87

https://www.sec.gov/Archives/edgar/data/1786842/000178684225000065/a20250627-ex101.htm
https://www.sec.gov/Archives/edgar/data/1786842/000178684225000065/a20250627-ex101.htm
https://www.sec.gov/Archives/edgar/data/1786842/000119312521237792/d203451dex101.htm
https://www.sec.gov/Archives/edgar/data/1786842/000119312521237792/d203451dex101.htm
https://www.sec.gov/Archives/edgar/data/1786842/000119312521237792/d203451dex101.htm
https://www.sec.gov/Archives/edgar/data/1786842/000119312522276317/d411710dex101.htm
https://www.sec.gov/Archives/edgar/data/1786842/000119312522276317/d411710dex101.htm
https://www.sec.gov/Archives/edgar/data/1786842/000119312522276317/d411710dex101.htm
https://www.sec.gov/Archives/edgar/data/1786842/000119312525025867/d867038dex101.htm
https://www.sec.gov/Archives/edgar/data/1786842/000119312525025867/d867038dex101.htm
https://www.sec.gov/Archives/edgar/data/1786842/000119312525025867/d867038dex101.htm
https://www.sec.gov/Archives/edgar/data/1786842/000119312522219385/d364090dex101.htm
https://www.sec.gov/Archives/edgar/data/1786842/000119312522219385/d364090dex101.htm
https://www.sec.gov/Archives/edgar/data/1786842/000178684223000064/a20230630-ex191.htm


SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the Registrant has duly caused this report 
to be signed on its behalf by the undersigned, thereunto duly authorized. 

VONTIER CORPORATION

Date: February 12, 2026 By: /s/ MARK D. MORELLI
Mark D. Morelli
President and Chief Executive Officer
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Pursuant to the requirements of the Securities Exchange Act of 1934, this annual report has been signed below by the following 
persons on behalf of the Registrant and in the capacities and on the date indicated:

Name, Title and Signature Date

/s/ KAREN C. FRANCIS February 12, 2026
Karen C. Francis
Chair, Director

/s/ ANSHOOMAN AGA February 12, 2026
Anshooman Aga
Executive Vice President, Chief Financial Officer

/s/ GLORIA R. BOYLAND February 12, 2026
Gloria R. Boyland
Director

/s/ ROBERT L. EATROFF February 12, 2026
Robert L. Eatroff
Director

/s/ DAVID M. FOULKES February 12, 2026
David M. Foulkes
Director

/s/ CHRISTOPHER J. KLEIN February 12, 2026
Christopher J. Klein
Director

/s/ MARK D. MORELLI February 12, 2026
Mark D. Morelli
President, Chief Executive Officer and Director

/s/ PAUL V. SHIMP February 12, 2026
Paul V. Shimp
Chief Accounting Officer

/s/ MARYROSE SYLVESTER February 12, 2026
Maryrose Sylvester
Director

/s/ J. DARRELL THOMAS February 12, 2026
J. Darrell Thomas
Director
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VONTIER CORPORATION AND SUBSIDIARIES
SCHEDULE II—VALUATION AND QUALIFYING ACCOUNTS

(in millions)
 

Classification

Balance at 
Beginning of 

Period(a)

Charged to 
Costs & 

Expenses
Impact of 
Currency

Charged to 
Other 

Accounts(b)

Write Offs, 
Write Downs & 

Deductions

Balance at 
End 

of Period(a)

Year Ended December 31, 2025
Allowances deducted from asset accounts:

Allowance for credit losses $ 67.1 $ 52.4 $ 0.5 $ — $ (54.7) $ 65.3 
Valuation allowance for deferred income tax 
assets $ 26.0 $ 8.0 $ — $ 2.1 $ (3.4) $ 32.7 

Year Ended December 31, 2024
Allowances deducted from asset accounts:

Allowance for credit losses $ 69.4 $ 51.2 $ (0.8) $ — $ (52.7) $ 67.1 
Valuation allowance for deferred income tax 
assets $ 27.2 $ 0.7 $ — $ — $ (1.9) $ 26.0 

Year Ended December 31, 2023
Allowances deducted from asset accounts:

Allowance for credit losses $ 71.9 $ 42.5 $ — $ — $ (45.0) $ 69.4 
Valuation allowance for deferred income tax 
assets $ 26.8 $ — $ — $ 0.4 $ — $ 27.2 

(a) Amounts include allowance for credit losses classified as current and noncurrent.
(b) Amounts are related to businesses acquired, the impact of new accounting standards and other adjustments.
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